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wHere THE GOING 1s TOUGH « 


YOU NEED THE ¢ tic Traction and STAMINA 


Fireston TRUCK 


WHOL 





TIRES 


SAFETY Protected on the Inside with Gum-Dipped 
High Stretch Cords, and Safety Protected on the Outside 
with deep cut, scientifically designed tread that grips and 
holds the road, Firestone Truck Tires withstand the abuses 
and punishment of heavy loads in rough going. 
















See your nearby Firestone Service Dealer or Service 
Store today and equip your fleet with a new set of Firestone } 
Truck Tires. Have him install a new Firestone Battery and a 
new set of Firestone Spark Plugs—Reline your brakes with 
the new Firestone Aquapruf Brake Lining. Firestone extra 
value products will save you time and money. 


Specify Firestone Tires and 
Rims on Your New Trucks 








FIRESTONE TIRES WILL REDUCE Your OPERATING COSTS fie 


Cor vright, 1994, The Firestone Tire & Rubber Co. 
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Voluntary Adherence to 
Principle of Fair Play 


F THERE is any one thing that more 
than another is creating confusion 
in the lumber industry, causing dis- 

satisfaction with the Code and encour- 
aging violations and “chiseling,” it is 
the failure of NRA to approve what is 
generally referred to as a “distribution 
statement.” For five years represen- 
tatives of manufacturers, wholesalers 
and retailers labored earnestly and sin- 
cerely to work out a distribution policy 
that would be equitable and satisfac- 
tory. That they succeeded in doing so 
was cause for congratulation through- 
out the industry. When an effort was 
made to include this in the Code, how- 
ever, all of this five years’ work was 
found to be of no avail; the entire in- 
dustry is thrown into confusion, and 
conditions are even worse than they 
were when the co-operative effort be- 
gan. So serious is the situation that 
has developed that at a recent meeting 
of lumber manufacturers the president 
of one of the large retail associations 
made a strong plea that in the best in- 
terest of all concerned manufacturers 
and wholesalers voluntarily refrain 
from “poaching” and observe the 
ethical practices that have been agreed 
upon as desirable and proper. 

Significant of the fact that some 

manufacturers have been thinking 
along the same line is the policy of the 
largest lumber producer in the country 
publicly announced in this issue of the 
AMERICAN LUMBERMAN. Without wait- 
ing longer for NRA and the industry 
to agree on a definition of wholesale 
trade and a satisfactory distribution 
statement, the Weyerhaeuser Sales Co. 
has announced that it will continue to 
confine its sales “to retail lumber deal- 
ers; to wholesalers; to departments of 
the United States Government, and to 
and for United States Government 
river and harbor work; to and for rail- 
roads; for shipyard, underground 
work in mines, docks, dams and 
bridges; to industrials for remanufac- 
turing or shipping purposes.” The 
further statement is made that “we be- 
lieve that the above declaration of 
policy is in the public interest, because 
any decrease in the volume of lumber 
going through the retail lumber yard 
must inevitably result in an increase 
in retail distribution costs, to be borne 
by the small home builder who, be- 
cause of the nature of his needs, must 
patronize the retail lumber-dealer. Un- 
due invasion by manufacturers and 
wholesalers of the retailers’ field of 
distribution will result in narrowing 
the markets for lumber products.” 

While this statement of policy neces- 


sarily is quite general, it is a long step 
in the right direction and in making 
this public announcement this manu- 
facturer has not only cleared away any 
doubt as to the line it will pursue, but 
has set an example that well could be 
followed by others to the benefit of all 
concerned. There may be some criti- 
cism of this policy, but at least it is a 





New Manufacturers’ 
Minimum 
PRICE LISTS 


New lists of minimum prices, as 
approved July 16 by NRA, have 
been published by the Lumber 
Code Authority, and any of these 
may be purchased from its publi- 
cation sales agencies listed below: 


Lumber Code Authority, 1337 Con- 
necticut Avenue, Washington, 


D. C. 


Southern Pine Association, New 
Orleans, La. 


North Central Hardwood Associa- 
tion, Room 535, Postal Station 
Building, Indianapolis, Ind. 

West Coast Lumbermen’s Associa- 
tion, Stuart Building, Seattle, 
Wash. 

California Redwood Association, 
Financial Center Building, San 
Francisco, Calif. 


National-American Wholesale 
Lumber Association, 41 East 
42nd Street, New York City. 

Hardwood Manufacturers’ Insti- 
tute, Bank of Commerce Build- 
ing, Memphis, Tenn. 

National Hardwood Lumber Asso- 
ciation, 59 E. Van Buren Street, 
Chicago. 

Western Pine Association, Yeon 
Building, Portland, Ore. 

Northern Pine Manufacturers’ As- 
sociation, Lumber Exchange 
Building, Minneapolis, Minn. 





clear-cut statement that removes any 
doubt as to the position it takes in 
recognizing the rights of the retail dis- 
tributor who, after all, is the real sales- 
man of the product of the lumber 
manufacturer. 

In view of the apparent hopelessness 
of getting NRA approval of a satisfac- 
tory distribution statement, and the 
absolute necessity of orderly distribu- 
tion to prevent increasing chaos, this 
significant action by a big producer 
should merit the approval of the dis- 
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tributors and should mark the begin. 
ning of voluntary action among the 
manufacturers to co-operate with the 
dealers in observance of trade practices 
which, while having no legal standing, 
should be observed as a question of 
business morals. 

It has aptly been said that while cer. 
tain. practices under the Code as it 
stands are not illegal, from a business 


standpoint they are immoral. The in- 7 


dustry might well follow the example 
set and help to bring about voluntary 
adherence to the principle of fair play. 

In this connection, there is another 
side to the question that should be 
recognized. If it is immoral for the 


manufacturer to “poach” on the pre- 


serves of a retailer, it is just as im- 


moral for the retailer to demand—or | 


even accept—privileges that naturally 
belong only to the wholesaler. 

The AMERICAN LUMBERMAN con- 
gratulates the Weyerhaeuser interests, 
as outstanding producers, in boldly 
taking the lead in declaring a distribu- 
tion policy that merits and will receive 
the approval of a great majority of the 
retailers, and in blazing a trail that 


other manufacturers well may follow 


with satisfaction and profit to them- 
selves and to the distributors. 


A movement of this kind would be 

retailers, 7 
through their associations, would re- 
iterate their belief in the Code of ethics J 


greatly expedited if the 


and commend voluntary action of pro- 
ducers in announcing adherence to it. 


Retailers individually could do much to Ff 


maintain the morale and strengthen 
the courage of the producers by co- 
operation and recognition of the sort 
that is reflected in the order files. 
Through such voluntary action and 
practical co-operation could well be 
consummated the goal of real self- 
government in the lumber industry. 


Since the above was written, a tele- 
graphic report of the semi-annual meet- 


ing of the board of directors of the f 


Western Pine Association has been re- 
ceived. It is noted that the directors 
voted to re-affirm the so-called Kendall 
committee code of ethics and that this 
code will be adopted and used by.mem- 
bers of the Western Pine Association 
until such time as it may be superseded 
by a lumber code distribution clause 
approved by NRA. With this strong 
organization pledging its members to 
observe this distribution policy, the 
movement should be given an impetus 
that will soon see it established as the 
voluntary policy of manufacturers in 
every section. 
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Sees Big Opportunity to 
"Make" House Jobs 


[Special telegram to AMERICAN LUMBERMAN] 


PorTLAND, ORE., July 31—Ben H. Hazen, 
director Federal Home Loan ’ Bank, Portland, 
addressed the Oregon Building Congress today 
at a luncheon, on the provisions of the Na- 
tional Housing Act. Mr. Hazen has spent some 
time in Washington, D. C., where he familiar- 
ized himself with developments under the Act. 
“The sole purpose of the Housing Act is to 
promote a billion dollar construction program 
with property owners who have good credit,” 
said Mr. Hazen. “Banks and financial institu- 
tions will be offered, through Government in- 
surance, an opportunity to lend money for build- 
ing projects, without fear of impairing their 
liquidity.” He said it will be an opportunity 
for contractors to “make” construction jobs 
by gaining permission of property owners to 
apply for Housing Act loans. Mr. Hazen also 
said that within a few weeks the Government 
will put publicists in the field to advertise the 
Housing Act. 





Buys Stumpage; Expects Rising 
Prices for Lumber 


Cuar.oTte, N. C., July 30.—Seventeen mil- 
lion feet of timber on the Gorge estate, Bruns- 
wick County, between Southport and Wilming- 
ton, has just been purchased by the J. C. Hogge 
Lumber Co., of Georgetown, S. C., for manu- 
facture at and export from Wilmington. 

An interesting detail of the transaction is that 
the announced stumpage purchase price is only 
slightly less than the present price for manu- 
factured lumber, indicating that the purchas- 
ers expect a rising market. 

W. L. (“Pa”) Stribling, father of the late 
Young Stribling, widely known heavyweight 
boxer, is a partner in the transaction and vis- 
ited the North Carolina timber tracts several 
times, with associates, before the deal was con- 
suinmated. 

Machinery is being shipped to the Brunswick 
County tract from Georgia. A planer and dry 
kilns will be put on the tract, and four ground 
mills will be located at different points in the 
timber. In addition to the 17,000,000 feet, the 
concern is understood to hold options on sevy- 
eral other nearby tracts. The firm has also 
announced that it will buy logs offered by other 
timber or land owners. : 





Frame Construction Far in 


Lead 


Wasuincton, D. C., July 30.—Frame con- 
struction accounts for more than 81 percent 
of the dwelling structures in sixty-three cities 
recently surveyed by the Real Property In- 
ventory unit of the Bureau of Foreign and 
Domestic Commerce, preliminary _ statistics 
showed. Under the supervision of Daniel E. 
Casey 1,728,521 dwelling structures were sur- 
veyed, and of these 1,404,466 were built of wood. 
The remaining 19 percent represents structures 
built principally of brick, stucco, concrete, stone 
and other materials in the order named; re- 
ports did not indicate the material used in 1,360 
cases, 

In only a few cities—Frederick and Hagers- 
town, Md., Wilmington, Del., Salt Lake City, 
Utah, and Santa Fe, N. M.—did brick dwellings 
outnumber frame dwellings. Frederick boasts 
the largest proportion of brick dwellings, 71.1 
percent, and Salt Lake City is second with a 
tate of 61 percent. In the cities surveyed there 
Were 186,167 houses of brick counted. 

_ There were found to be 114,522 stucco houses 
in these cities; and the stucco outnumbered the 
brick, relegating the latter to third place, in 
St. Paul and Minneapolis, Minn.; Portland, 
Ore. ; Phoenix, Ariz.; Sacramento and San 
Diego, Calif.; Topeka, Kan.; Des Moines, 
lowa; Albuquerque, N. M.: Baton Rouge, La.; 
Fargo, N. D.; Boise, Idaho; Casper, Wyo.; 
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Binghamton, N. Y.; and Lansing, Mich. 
Minneapolis showed the largest number of 
stucco dwellings, and St. Joseph, Mo., was 


second. 

The 7,229 concrete dwellings represent 0.4 
percent of the structures surveyed, and there 
were only 4,277 stone dwellings. The remain- 
ing 10,500 represent various other types, and 
of these adobe accounts for 31.6 percent. 





Ontario-Licensed eek Driver 


Fined in New York 


OcpenssurG, N. Y.,. July 30.—An incident 
which. may prove “of interest to dealers all 
along the Canadian border occurred here when 
Floyd Miller, of Morrisburg, Ont., was fined 
$10 in the city court for operating an improp- 
erly registered motor vehicle—a truck loaded 
with lumber and bearing Ontario license plates. 
The defendant said he worked for the Turner 
Lumber Co., Morrisburg, and was delivering 
the lumber to a farm on the Black Lake Road. 
He had crossed the river at Waddington, where 
he was told it was all right to drive on this 
side with Ontario plates. With this statement 
the local police disagreed. Corporation coun- 
sel said the law provided for reciprocity in 
such cases; that if New York trucks could 
drive in Ontario with New York plates, On- 
tario trucks could do the same here; however, 
it was his understanding that all commercial 
vehicles operating in Ontario had to have On- 
tario plates. 

A representative of the lumber company was 
in court, and stated there was no intent to 
violate the law, and if necessary said his com- 
pany was willing to purchase New York 
plates. The judge finally ruled that the law 
had been violated, and gave the truck driver 
his choice of paying a $10 fine or going to 
jail for ten days. He paid the fine. Com- 
menting on this incident, Walter Allen Bell, 
local lumber dealer, said: 

Canadian lumber dealers have been in- 
fringing on northern New York dealers for 
some time, and complaints have been made 
to the authorities about Canadian licensed 
trucks bringing lumber across the river into 
this territory. Local lumber dealers are 
operating under the NRA Code, and the inva- 
sion of Canadian dealers with their Canadian 


licensed trucks has been a severe blow to 
all of us. 
It is understood that the authorities will 


tighten their check-up on such violations in 
the future, and that more severe penalties will 
be meted out if further infractions of the law 
are brought to light. 


Promised Help to West Coast 


[Special telegram to AMERICAN LUMBERMAN] 


WasuinctTon, D. C., Aug. 1.—Secretary of 
Commerce Daniel C. Roper, who has just re- 
turned from Alaska, stated at a press confer- 
ence today that when he was in Seattle, Wash., 
he had a conference with West Coast lum- 
bermen during which they told him of some 
of their problems. He stated today that he 
had told them to send suggestions here, and 
that the Federal Government might be able 
to do something for them, particularly in con- 
nection with reciprocal tariffs which the Gov- 
ernment is now negotiating with foreign coun- 
tries. He said that the lumbermen expressed 
much interest in this suggestion. 








Pacific Coast Resumes 
Shipping 
[Special telegram to AMERICAN LUMBERMAN] 
PortLANnp, Ore., July 31.—The waterfront 
strike of 84 days’ duration ended today, and 
vessels again are loading lumber for coastwise 
and offshore shipment. Sawmills and logging 
camps have resumed operations, after a shut- 


down of several weeks to avoid congestion by 
tie-up. 


19 


Housing Campaign to Be 
Active in 90 Days 


[Special telegram to AMERICAN LUMBERMAN ] 
WasHineton, D. C., Aug. 2.—Spencer D. 
3aldwin, L. P. Lewin and Frank Carnahan, 
of the National Retail Lumber Dealers’ Asso- 
ciation, held a conference yesterday with James 
A. Moffett, housing administrator, in connec- 
tion with the housing program. Mr. Moffett 
told them that he wants to get into the new 
construction field just as soon as possible, and 
he asked the active co-operation of the lumber 
industry. Mr. Moffett told the delegation that 
he {ully expected to be actively operating under 

his new program within the next 90 days. 





Getting Ready for the 
Big Push 


(Continued from front page) 


to his loan application. Having his estimate 
completed, and knowing just the kind and ex- 
tent of the work to be done, the owner may 
apply for a loan directly to his bank or to any 
lending institution in the community that is 
co-operating in the Government program. It 
is here that the lumber and building material 
dealer may be of valuable assistance. It is 
expected that, in most communities, there will 
be local committees that will assemble all the 
information required and will list the lending 
agencies. In communities where no commit- 
tees are organized, the dealer can be of in- 
valuable assistance to the prospective borrower, 
and help to secure business for himself, by 
making his office the headquarters for all in- 
formation of this kind. 


Private Agencies May Participate 


The AMERICAN LUMBERMAN has been asked 
whether a private financing agency—perhaps an 
affiliate of a dealer or a manufacturer—may 
have its repair loans insured. It is understood 
that it can, if the agency has been approved 
by the Federal Housing Administration. 

The National Housing Act is flexible and 
rather loosely drawn, and much is left to the 
discretion of the Federal Housing Adminis- 
trator. For this reason, many questions cover- 
ing important details can be intelligently an- 
swered only after rules and regulations have 
been announced and after the plan is actually 
functioning. 

While the Administration is devoting. its 
first attention to repairs and remodeling, with 
the annnounced intention of being ready to 
begin insuring such loans on Aug. 1, plans are 
being whipped into shape for insuring new- 
home loans. There are many details to be 
worked out, however, and it 1s expected that 
at least two to three months will be required 
to get these developed and the policies of the 
mortgage insurance agency definitely deter- 
mined. In the meantime, there is much that 
the dealer, the architect and the contractor may 
do in lining up prospects, enlisting the hearty 
support of the lending agencies, and getting 
things all set to move fast when the adminis- 
tration is ready. 


Don't Overlook HOLC 


While plans are in the making for getting 
the National Housing Act into operation, the 
reconditioning department of HOLC is actually 
making loans, and no dealer should overlook 
his opportunity to co-operate with it. The July 
21 issue of AMERICAN LUMBERMAN carried 
statements from HOLC officials explaining 
what home owners could qualify for recon- 
ditioning loans. There is a fund of $300,000,- 
000 provided for handling these loans, and that 
department is well organized and is function- 
ing. Be sure to contact the nearest HOLC 
agency, get complete information, and then help 
the home owners in your community to secure 
the advantage of its facilities. The dealer who 
does so will help to improve the community, 
give employment to labor, and _ incidentally 
secure needed business. 





AMERICAN LUMBERMAN 


August 4, 193) 


Code Administration Making Progress 


Approves Modal Cost Under 
State Code 


MILWAUKEE, Wis., July 30.—State Code Ad- 
ministrator L. C. Whittet on July 27 signed the 
order approving the modal and overhead cost 
for the retail lumber and building material Code 
for Wisconsin, filed under the Wisconsin Re- 
covery Act. This order is practically a dupli- 
cate of the order signed by Gen. Johnson, 
National Recovery Administrator, in approv- 
ing the modal costs under the National Retail 
Lumber and Building Material Code, with the 
addition of the following section: 

It is hereby further ordered that a carload 
shipment may be exempt from the modal 
overhead costs, when such carload contains 
a sufficient quantity to make minimum rail- 
road weights, and is released from the mill 
for direct delivery intact to the customer 
without performance of any of the following 
services: 

1. Supplying material from yard or ware- 
house to be replaced out of carload when it 
arrives. 

2. Inclusion of material for the dealer’s 
warehouse and/or for shipment to more than 
a single customer. 

3. Return of any material not used by 
purchaser. 

4. Extension of credit more liberal than 
terms which could be granted by wholesaler 
or manufacturer. 

5. Truck delivery from dealer’s siding 


and/or by the dealer to the customer’s ware- 
house or job. 


The modal cost for Wisconsin as approved 
by the State administrator is as follows: 


In wage areas of 48c per hour.............. 
In wage areas of less than 48c per hour.... 


Much Confusion as to Price List 
Filing 

Having received from a number of dealers 
requests for information as to whether, under 
the recent ruling of NRA approving modal costs 
under the Retail Lumber and Building Mate- 
rials Code, they would be required to continue 
filing price lists, this question was submitted 
to the Retail Lumber Code Authority in Wash- 
ington. In reply the Authority said: 

There has been a great deal of misunder- 
standing with reference to the withdrawing 
of prices. In a few cases, Divisions held up 
withdrawing these instructions in order that 
they might get the bases approved, as pro- 
vided in Section 5 of the new modal order, 
enabling them to issue the minimum prices 
which would not allow a lapse (twilight 


zone) between the time the prices were with- 
drawn and minimum prices published. 


Every Divisional administrative agency is en- 
deavoring to secure complete information from 
its dealers that will enable them to submit for 
approval price lists based the approved modat 
costs. Until this informafion is assembled and 
the figures approved, it will not be possible for 
the Divisional agencies to submit to their deal- 
ers official minimum cost lists below which they 
will not be permitted to sell. It is the inten- 
tion that, after these figures are supplied to 
them, the dealers may make up their own lists, 
and may make their prices as much above the 
list as they may deem desirable. But they will 
not be permitted to sell below the list. 

In the meantime, replying to the specific ques- 
tion if it is possible for a retailer to make his 
own prices while awaiting prices authorized 
by the Code Authority, the American LuM- 
BERMAN has expressed the opinion that it is be- 
lieved this is permissible, so long as these prices 
are not lower than the new modal cost-protec- 


tion prices. The dealer knows what his modal 
figure is. If he makes his prices in accord- 
ance with that figure, and in accordance with 
Section IV of the Administrator’s order ap- 
proving the mode, he will be within his rights. 
It is suggested, however, that, on questions of 
this kind about which dealers may be in doubt, 
they consult with their Code Authorities. 


All Questionnaires Should Be 


Answered 


_ WASHINGTON, July 30.—That there is need 
for more general observance by dealers of the 
requests for information contained in ques- 
tionnaires sent out by the Retail Code Au- 
thority, is indicated in the record of a certain 
territory from which complaints were made to 
the Administrator against the modal percentage 
figure authorized for that district. The Retail 
Code Authority, commenting on this, said: 

The statistical mode method was used in 
computing the final figures, as in the past, 
and the same formula applied to all Divi- 
sions, 

The allowance for cash-and-carry or non- 
delivery is optional, not mandatory. 

The reports turned in by the dealers 
showed the average gross mark-up for 1933 
to be 33 percent, or the same as the new 
mode provides. 

Their reports also showed that eight deal- 
ers were operating on lower mark-up than 
present mode order provides. 

Mode figure for the Division was based on 
reports from all dealers in that territory, 
whereas the reports from the complaining 
dealers showed a mode figure three points 


Total Mode 
Percent of 








Deduct for Non- Deduct for 
delivery—Percent Cash—Percent 


Cost of Sales Price of Sales Price 
34 percent 3 percent 3 percent 
32 percent 3 percent 3 percent 





lower than actually prescribed 
mode order. 

The above clearly indicates that all com- 
plaints are not justifiable. A small percent- 
age of reports may influence the final result 
one way or the other. Each dealer should 
arrange his bookkeeping system to conform 
to the minimum accounting requirements as 
prescribed by the Administrator, to assure 
more comprehensive results when future sur- 
veys are conducted. 


in the new 





Use New Prices 


Dealers May 


SPRINGFIELD, ILL., July 30.—In a bulletin to 
Illinois dealers, the Illinois Lumber Code Au- 
thority advised that the new mill prices on 
lumber would reduce the cost of lumber f. o. b. 
the yards approximately $2 per thousand feet 
on common lumber, and slightly more on some 
items of finish. Continuing, the bulletin said: 

Please keep in mind the fact that this 
reduction in price is borne entirely by the 
manufacturer, and has not been affected by 
any change in the transportaion or freight 
charges. It is, of course, permissible for you 
to use these new prices in arriving at the 
minimum retail price under the Code, even 
though the lumber you may have on hand 
now may have been purchased at prices 


higher than these. 
—_—_ 


Did Not Oppose Wholesale Division 


J. B. Wand, manager of the Wooden Package 
Division under the Lumber Code, advises the 
AMERICAN LUMBERMAN that he did not appear 
at the Administration hearing on July 18 in 
Washington, D. C., against the proposed amend- 
ments to create a wholesale distributors’ divi- 
sion. Mr. Wand advocated the creation of 
such a division, and asked the Administration 
to give consideration to the establishment of 
a Wooden Package Subdivision under the Na- 
tional-American Wholesale Lumber Association, 
proposed administrative agency for the division. 


Retail Code Budget Submitted 


WASHINGTON, July 30—Deputy Administra. 
tor A. C. Dixon has announced that any ob. 
jections to the proposed budget and basis oj 
contributions for the support of code adminis. 
tration in the retail lumber, lumber products, 
building materials and building specialties trade 
should be submitted to him at 907 16th Street, 
N. W., prior to Thursday, Aug. 9. The pro- 
posed budget, which totals $1,797,586.62, covers 
the period from Oct. 13, 1933, to Sept. 30, 1934, 
The proposed basis of contribution by industry 
members is not more than one-half of one per- 
cent of gross volume of sales of merchandise 
under the jurisdiction of this trade payable not 
later than the tenth day of the month following 
the expiration of each quarterly period, begin- 
ning with the period Oct. 13 to Dec. 31, 1933, 
— dates to be inclusive, and quarterly there. 
after. 





Code Hours and Wages 


From the chairman of the executive com- 
mittee of one of the Divisional authorities under 
the Retail Lumber and Building Material Code, 


the AMERICAN LUMBERMAN has a letter which | 


is reproduced here for the benefit of readers 
who may have gained a wrong impression from 


a statement made in a previous issue. This 
authority says: 
In your issue of July 21, page 15, in an 


article headed “Code Hours and Wages,” you 
intimate that an employee may work longer 
than 40 hours at time and a half. The Retail 
Lumber Code does not provide for overtime 
work except for yard foremen, executives 
paid $35 or more per week, outside salesmen, 
watchmen, and branch yard managers. 

I also call your attention to Article V of 
this Code, which provides that employees 
receiving more than the minimum wages spe- 
ecified in this Article, shall not be reduced 
notwithstanding any reduction in the work- 
ing hours. 





WASHINGTON, July 30.—Following the public 
hearing on the proposed amendments to bring 
lumber wholesalers under the Lumber Code, 
held in Washington July 18, the Administration 
has announced that the questions involved will 
be further discussed at a post-hearing con- 
ference. 





Government Agencies Get 
Wholesale Discount 


WASHINGTON, July 30.—In a recent adminis- 
trative order, members of industry subject to 
Codes of fair competition in bidding on con- 
tracts to be awarded by governmental agencies 
were authorized to “quote prices and terms of 
sale to governmental agencies as favorable as 
those permitted to be quoted to any commercial 
buyers for that quantity.” 

In a letter to Deputy Administrator Dixon, 
David T. Mason, executive officer of Lumber 
Code Authority, said: 

We understand that NRA rules that lumber 
wholesalers are “commercial buyers,” and 
that therefore the governmental agencies 4s 
defined in order X-48 are eligible to receive 
the wholesale discount. While this interpre- 
tation may be a legally correct interpretation 
of the language of the order, we feel that it 
does a great injustice to a majority of lum- 
ber manufacturers and to lumber wholesalers. 

Mr. Mason said the effect of the application 
of this order would be very largely, or com- 
pletely, to eliminate wholesalers from handling 
this class of business, for “of course they can 
not be expected to handle such business ef- 
tirely without compensation. The large ma- 
jority of lumber manufacturers sell their prod- 


ucts to governmental agencies as well as to 
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Despite Confusion and Disagreements 


other buyers through wholesalers. The elim- 
ination of wholesalers from handling this class 
of business would then automatically, to a large 
extent, eliminate the majority of manufacturers 
from participating in this business.” Continu- 
ing, Mr. Mason said: 

In view of these circumstances, we urge 
that prompt action be taken to change the 
language of the order, inserting after the 
words “commercial buyer” the parenthetical 
phrase “except wholesale distributors.” 


As the order now stands, governmental 
agencies are authorized to demand the whole- 
sale discount. 





Hold Hearing on "Marking" 
Amendment 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, July 31.—At a hearing before 
Deputy Administrator A. C. Dixon at the May- 
flower Hotel here today, Arthur T. Upson, 
lumber standards advisor of the National Lum- 
ber Manufacturers’ Association, presented for 
the Lumber Code Authority amendments to 
the lumber code on marking. 

The amendments presented, he stated, have 
the endorsement of a majority of the lumber 
industry. “The finest argument for trade- 
marked, grade-marked, species-marked lumber 
is that with proper industry machinery there 
is no sound argument against it,” he said. Mr. 
Upson also said: “Amendment No. 71 is the 
result of the combined judgment of the best 
thought among lumber manufacturers as to a 
program for the marking of lumber and timber 
products.” 

Mr. Upson testified as to what the amend- 
ment provides, of what marking consists, and 
what it is intended to do. He said that grade- 
marking is possible only because of standardi- 
zation. He stated that grade-markings are not 
new and under this amendment no change will 
be required in present methods of distribution. 
Mr. Upson testified that certified lumber is a 
necessity and not a fancy. 

William Petrie, of the price department of 
the cypress division of the Lumber Code Au- 
thority, said that in his opinion the small mills 
do not have facilities for grading lumber and 
he asked that grade-marking be left optional 
with the divisions as to green lumber. 

A. S. Boisfontaine, assistant secretary of the 
Southern Pine Association, agreed with Mr. 
Petrie that small mills are not equipped to mark 
lumber, but he expressed the belief that the 
amendments offered by the Lumber Code Au- 
thority will amply take care of that situation. 

Frank Carnahan, secretary National Retail 
Lumber Dealers’ Association, thought that the 
amendment should be specific in providing for 
the marking of lumber at concentration points 
where it is not feasible to mark it elsewhere. 

Walter Mitchell, jr., of the Furniture Code 
Authority, said that from the standpoint of the 
furniture manufacturer there is no need for 
grade-marking of lumber. The furniture peo- 
ple have their own inspectors, he said, and 
they can take care of themselves. ‘ 

Miss Bernice Lotwin, NRA legal adviser, 
sought by questions to establish that the stipu- 
lated use of the words “Association Grade Lum- 
ber” would not mean that small mills that 
might because of arrears in code assessments, 
or for other reasons, be barred from placing 
on their products such a brand. Members of 
the industry proposing the amendment assured 
her that there was no intention of barring the 
small mills from the use of this mark, even 
though they are not members of the association. 

Mr. Dixon has taken the marking matter 
under advisement. 

C. B. Sweet, of the U. S. Forest Products 
Laboratory, Madison, Wis., suggested that 


changes be made in the proposed amendment 
which would allow explanation to the public of 
the marking. He also said that he believed 
that the proposed marking should be made to 
conform with present American Lumber Stand- 
ards. 





Lumber Code Manual Is in 
Preparation 


WASHINGTON, July 30.—The compliance de- 
partment of the Lumber Code Authority has 
begun the preparation of a manual to be used 
by field agents of the Authority’s various ad- 
ministrative agencies, and which primarily will 
be designed to assist in the education of mem- 
bers of the industry in Code observance, and 
secondarily to assist in enforcing the Code 
among individuals and concerns that are dis- 
inclined toward voluntary compliance. As ten- 
tatively outlined, the manual will contain among 
other things the following: 

(a) Suggestive helps for obtaining and 
maintaining voluntary compliance. 

(b) A thorough analysis of the provisions 
of the NIRA, and of the Lumber Code. 

(c) A digest of all pertinent executive 
and administrative orders which may have 


a bearing on the investigation of violations 
under the NIRA. 
(d) A list of interpretations of Code pro- 
visions and examples of their application. 
(e) Suggestive helps for developing evi- 
dence to support a successful prosecution of 





It is very interesting to read in your last 
issue the wide difference between the west- 
ern retailer and myself on the mode mark-up. 
It is discussions of this kind that make your 
paper so valuable, and | can see that there 
are real reasons in the westerner's argument. 


—A PENNSYLVANIA DEALER. 











each article of the Lumber Code; also for 
the development of evidence showing that a 
particular operator is engaged in interstate 
commerce, or that his business affects inter- 
state commerce. 

(f) A digest of the laws of evidence per- 
tinent to the investigation of Code violations. 

(g) A digest of the court decisions under 
the NIRA. 

(h) An outline of Federal procedure. 


Proposed Definition of Wholesale 
Trade 


WASHINGTON, July 30.—Following the defi- 
nite disapproval by NRA of the definition of 
“wholesale trade” as submitted by the Lumber 
Code Authority, a group of wholesale lumber- 
men have submitted the following “proposed 
definition of ‘wholesale trade’ for Schedule B 
of Lumber and Timber Products Industries 
Code” : 

A—Wholesale trade in softwood lumber, 
shingles and hardwood flooring is defined to 
be sales in carload quantities or more: 

1. To wholesale or retail lumber dealers. 

2. To and for the Federal and State gov- 
ernments. 

3. To and for railroads, other transporta- 
tion agencies and public utilities. 

4. To and for shipyards, wharves, dams, 
bridges and mines. 

5. To industrials for remanufacturing and 
shipping purposes. 

6. To the job, consumer or contractor 
moving directly from mill, wharf, concentra- 
tion or distributing yard in not less than 
carload quantity by rail, water or truck. 

7. Sales in less than carload quantities to 
retail lumber dealers, wholesale distributors, 
and Federal and State governments. 


8-a. A carload quantity shall consist of 
not less than minimum carload weight as 
determined by railroad tariffs applying in 
territory where shipment is made. 

8-b. Where delivery of carload quantity 
sold is made by truck, said quantity shall 
be the same as for rail shipment and deliv- 
ery completed, within four days. 

8-c. Delivery by truck from ship’s tackle, 
of a carload quantity, shall be completed 
within four days after final discharge of 
ship, and shall consist of not less than mini- 
mum carload quantity and weight applying 
to rail shipment to destination. 

B—In hardwood lumber (except flooring), 
wholesale trade is defined as sales to dis- 
tributors or users of all classes and in all 
quantities. 


No Wholesale Discount Allowed 


San Francisco, Cauir., July 28.—In a bul- 
letin sent to redwood manufacturers, with refer- 
ence to f. o. b. mill sales to Government de- 
partments etc., the secretary of the California 
Redwood Association says: 

The question has been raised as to whether 
or not wholesale discount may be allowed to 
wholesalers on f.o.b. mill sales to Govern- 
ment departments. 

The ruling on this is that provisions in 
Minimum Price Bulletins covering f.o.b. mill 
sales to U. S. Government departments, pub- 
lic agencies or common carrier railroads on 
page 16W and page 12E, cover only f.o.b. 
mill sales direct to purchasers named, and 
no wholesale discount or intervention is al- 
lowed. 








Big Navy Lumber Contract 
Cancelled 


WASHINGTON, July 28.—Cancellation of a 
Government contract involving 1,404,622 feet 
of lumber for delivery in the Panama Canal 
Zone, priced at a total of $40,249.19, because 
the bidder had violated the minimum cost-pro- 
tection price schedules of the Lumber Code 
Authority, was announced by that body today. 
New bids will be sought by the Government. 

The transaction had its origin in the Navy 
Department’s Schedule No. 2956 of material 
wanted, dated April 13, and including the block 
of “Southern Yellow Pine or Douglas Fir” 
lumber. When bids were opened on May 4, 
the Charles R. McCormick Lumber Co., of 
Seattle, Wash., wholesaler and manufacturer, 
which operates a steamship line in connection 
with its Pacific Northwest sawmill operations, 
was found to be the lowest bidder and was 
awarded the contract. 

The West Coast Lumbermen’s Association, 
administrative agency of the Lumber Code Au- 
thority, discovered that the bidder had failed 
to include in his costs the Panama Canal Rail- 
road’s charge of $2 per thousand for landing 
and wharfage. With this deducted, the bid 
failed to cover minimum cost-protection prices 
to the extent of $898, even assuming that there 
should be no charge for the ocean freight. As 
there are no Conference rates governing move- 
ment of lumber from Pacific Northwest ports 
to the Canal Zone, the West Coast Lumber- 
men’s Association, in complaining to the Lum- 
ber Code Authority, confined its protest to the 
matter of the landing and wharfage charge, as 
bidders had been put on notice by the Depart- 
ment that their bids must be “free of all 
charges.” 

The Lumber Code Authority handled the 
matter at once with the Contracts Division of 
the NRA, with the result that on July 13 the 
Navy Department cancelled the award upon the 
recommendation of Administrator Hugh _ S. 
Johnson. The Department informed the Lum- 
ber Code Authority this morning that it would 
re-advertise for bids. 


[FOR ADDITIONAL INTERESTING CODE INFORMATION TURN TO PAGE 62] 
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The home of General Morgan, of Revolutionary 

War fame, is near Winchester, Va.; the tradi- 

tion is that it was erected by the labor of 
Hessian prisoners 


The Realm wonders how many of its read- 
ers have toured the Shenandoah Valley of 
Virginia. Probably a good many; for it is a 
place of fine houses, historic associations, 
natural charm, spectacular caverns and 
other works of man and the elements; a place 
to which the visitor wants to return. The 
Valley extends roughly from Roanoke north- 
eastward to the Maryland line. On the east- 
ern side it is marked by the Blue Ridge 
Mountains, and on the western by the Alle- 
gheny and the Shenandoah ranges; a great, 
protected basin that for unknown centuries 
has been both a home and a highway. United 
States Highway No. 11 follows in general the 
old Indian war trail; and this highway has 
been known for a hundred years or more 
as the Valley Pike. During the Civil War 
the Pike saw much movement of troops. 
Stonewall Jackson moved repeatedly through 
the Valley in his lightning-like strokes at 
Washington; and Generals Sheridan and 
Early fought almost an independent cavalry 
war there. Winchester changed hands more 
than seventy times in the course of a cou- 
ple of years or so. 

Jackson and Lee are buried at Lexington. 
Before the Civil War, Jackson was an in- 
structor in Virginia Military Institute, a fa- 
mous engineering and military college which 
has been located at Lexington for some- 
thing like a century. After that war, Lee 
became president of Washington College, lo- 
cated in the same city, a college which, after 
his death, was renamed Washington and Lee 
in his honor. 


A VALLEY OF NATURAL WONDERS 


Everybody has heard of the Natural 
Bridge; a great arch of stone more than 
200 feet high. This is near the lower end 
of the Valley, and it is a real bridge, for 
the Pike crosses it. these 


The Valley in 
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The Home Grounds of the Virginia Presidential 
Dynasty — The CCC Does Its Stuff — Some 


Outside Competition 


later days has become famous for its or- 
chards, its poultry production and its great 
horse farms. Every heard of Sun Beau? 
He’s the horse that earned more than a 
third of a million dollars for his owners on 
race tracks, and he was born and trained 
in the Valley. The Byrd family, of which 
the exploring Admiral is a member, has big 
orchards near Winchester. In addition to 
these specific factors, the Valley has a 
serene and opulent loveliness that brings the 
visitor back as often as he can manage to 
make the trip. 

The Realm drove into the Shenandoah 
from Charlottesville along a road marked by 
fine mansions and estates; some very old, 
some of more recent creation. We began 
our search for lumbermen and building ac- 
tivity at Staunton, a name which local citi- 
zens seem to pronounce “Stanton.” In an 
old Presbyterian manse in this little city, 
Woodrow Wilson was born. There is a na- 
tionally-known military academy in Staun- 
ton, where many men did their college pre- 
paratory work. 


AN UNUSUAL INDEX OF RECOVERY 


William S. Bryan, a Staunton lumberman, 
rather took his famous town for granted; 
wished it would get going with new house 
construction which is needed and which 
probably could be financed without too much 
trouble. He told us cheerfully that condi- 
tions are definitely better, and he mentioned 
an unusual index to prove his point. Like 
many other Valley lumbermen, he sells wall- 
paper, and for several years his chief sales 
in this department have been what is known 
in trade lingo as “real-estate paper.” Not 
notes or mortgages, you understand; wall- 
paper of respectable pattern but modest 
price, used chiefly to dress up rental prop- 
erties. When the zot tired of 
their mural decorations that they began to 
talk of moving, the owner would buy a few 
rolls and hire it pasted on. But this year 
the big demand has been for a better cut 
of decoration. This pronounced upward step 
stimulated curiosity, and a little investiga- 
tion showed that the new demand, bigger in 
volume and for better quality, originated 
with owners who were decorating their own 
homes. They’ve omitted that little rite for 
some years, for purposes of economy; but 
this season, finding more money in the sugar 
bowl and being more cheerful and confident 
about future income, they’re treating them- 
selves to some new domestic scenery. Just 
a straw, but blowing in a happy direction. 
Mr. Bryan expects a lot of repair and re- 
modeling, and has already been catering to 
that pleasant trade. 

The Code, Mr. Bryan remarked, might 
have gotten down to earnest business a lit- 
tle earlier without hurting his feelings. In 
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The Berry Coal & Lumber Co. makes attractive 
displays in the windows of its plant at Henderson- 
ville, Va. 


— Small-Mill 


Lumber 


fact, he confessed that it got a little old, 
this minding the rules himself while certaip 
competitors gave a large imitation of the 
“no spik English” dodge when these same 
rules were called to their attention. Not 
that he complained of his fellow lumber. 
men, for in general he considered them good 
scouts and fair players. But it seems that 
the building material business, so far as 
certain items are concerned, is scattered 
about among merchants who don’t call them- 
selves lumbermen. These gentlemen didn't 
seem to feel any conscience about minding 
the building-material Codes. Let the lum.- 
bermen worry about those things. So these 
alien competitors were careful, so to speak, 
not to let their right hands know about the 
goings-on of their left. But it seemed that 
the slow-moving enforcement was catching 
up with these sprightly persons and was 
leaving suitable teeth marks in appropriate 
places considered appropriate. 


MEETING UP WITH THE CCC 


At the plant of the Berry Lumber & Coal 
Co., at Hendersonville, a little farther up 
the Valley, the Realm met a pleasant, wind- 
burned and generously freckled young man 
whom we guessed, from his semi-military 
costume and officer’s hat cord, to be a com- 
mandant or finance officer of a local CCC 
camp. This friendly and energetic young 
fellow was getting a flock of material from 
the Berry yard—screens and moulding and 
other millwork. Mr. Berry told us there 
were eight or ten of these camps in his 
trade area, and that they had been pretty 
good customers, to be cherished during the 
up-turn. They operate under iron-bound 
methods of accounting, and the authorities 
will turn out the guard from here to Wash- 
ington to run down an error of four cents. 
It’s got to add up the same on both sides, 
or everything stops. “Yeah,” remarked a 
lumberman a thousand miles away when 
this exact public arithmetic was mentioned 
to him, “these boys are bear cats about that 
last cent in the column; but I know seven 
of them who took white fir when the speci- 
fications called for Douglas. They’re good 
on addition; but when it comes to lumber 
species they not only don’t know anything, 
but some of them don’t seem even to sus- 
pect anything.” A little rough on the boys, 
perhaps, but you know how stories get 
around. Our young officer friend had many 
items on his list. For instance, he was in 
the market for a second-hand billiard table 
that hadn’t completely stripped its gears but 
that wouldn’t cost too much. 

You may have noted that on this swing 
we’ve heard a lot about the new regula- 
tions for business. It’s been important to 
know what these things mean, since they 
have the monitory growl of Federal law 
about them, and it’s likewise important to 
know what they foreshadow in the domain 
of the general new management of com- 
merce. Mr. Berry thought the early regu- 
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AMERICAN LUMBERMAN 


TAILER 


“IN THE BLUERIDGE 
MOUNTAINS” 


lations landed in the wrong place, that they 
either went too far or not far enough. He 
quoted a local farmer as saying something 
like this: “I don’t mind playing ball with 
you lumbermen. I reckon prices have got 
to stiffen up a bit, or we'll all fall flat. I'd 
like to see the whole market cheer up. But 
tell me how I’m going to stay in this league 
and pay you $40 for lumber that used to 
cost $25, when I’m getting 13 cents for eggs 
instead of the 28 cents I was getting not 
so long ago.” This, Mr. Berry said, was 
the general nub of the problem in this agri- 
cultural area. He liked the idea of better 
prices for his stock, but he also liked the 
idea of customers who were making enough 
to pay these prices. Farmers hereabouts are 
not getting much if any benefit from regu- 
lation when they sell, and so their natural 
reaction is not to spend the money they 
don’t get. 


WHEN IS A FARMER A MERCHANT? 


It seems that the Valley lumbermen have 
gotten tired of a local situation which cen- 
ters about a certain farm organization in 
the mercantile field. Under State law, this 
co-operative is exempted from taxes and 
from taking out a license to do business. In 
return, it is supposed to do its stuff in a 
certain fashion. It is supposed to accumu- 
late orders. Say that a number of farmers 
each want cement. The office is to hold the 
orders until they add up toa car, after which 
the car is purchased. But it seems these 
regulations are interpreted in a liberal way, 
as are also the policies of selling to mem- 
bers for cost. The numerous warehouses 
appear to be heavily stocked with goods al- 
ready paid for; a fact which evokes some 
mean suspicions about all sales being made 
at cost, and all articles being ordered from 
the factory after members have filed their 
requisitions. Some questioning souls are 
Saying that, while certain loss leaders may 
have cut to the cost-price line, others have 
pulled sundry variations of the old army 
game. Probably the new accounting to Fed- 
eral officials will straighten these things out. 
“I can’t feel sore at farmers for wanting 
their none too plentiful money go a long 
way,” Mr. Berry said, “but we’d all be hap- 
bier if the co-operative management and 
accounting and price-making were more ex- 
act and easier to understand and investi- 
gate. I don’t see why the regulations that 
are good for independent merchants would 
not be good for the health of the farmers’ 
co-operative organizations.” 

Our brief stop at Winchester, the center 
of the orchard country and the apple-pack- 
ing industry, brought the information that 
local industries were going along at rather 
high pressure. ‘The yards are selling mate- 
rials for reconditioning buildings, but new 
work had held back—probably waiting for 
the announcement of the Government’s plans 
for underwriting loans. Glaize & Bro. have 
4 combination of paint and building material 





An ancient type of Vir- 
ginia fence 


store, where architectural and estimating 
work is done, and an adjoining planing mill. 
The Rosenberger company has a remarkable 
building, erected about eight years ago, 
which houses the spacious offices and also 
the display and sales rooms. We were told 
that, at the time, the sales of wallpaper and 
paint were large, but that lumber was moyvy- 
ing slowly. 


AROUND TO WASHINGTON’'S 
MARKET TOWN 


From Winchester we drove to Alexandria, 
which in the old days seems to have been 
George Washington’s market town, where 
that famous country gentleman drove in to 
attend church and to preside as Master of 
the Masonic Lodge. The road lies through 
at least part of the Fairfax estate, a vast 
domain which Washington as a youngster 
helped survey. General Daniel Morgan’s 
mansion is on this road. not far from Win- 
chester. Dan’l, as you may remember, was 
the commander of Morgan’s Riflemen dur- 
ing the Revolution; a corps of frontiersmen 
who saw their full share of fighting, notably 
against Tarleton. 

While Alexandria is now in a way a sub- 
urb of Washington, D. C., which lies across 
the Potomac, it is much older than the lar- 
ger city. In addition to the crowds of tour- 
ists who constitute something of a source 
of revenue, especially during the motoring 
season, Alexandria is a railroad town and 
a residence point for large numbers of Gov- 
ernment employees. Both the railroad men 
and the public servants suffered reductions 
in their compensation, and these had their 
effect upon the sale of building materials. 
The restoration of these salaries had a 
rather prompt effect in starting the business 
of repairs and painting. W. A. Smoot & 
Co. (Inc.) told us it has long specialized in 
smaller jobs, especially repairs and restora- 
tions, and did only incidental work in new 
construction. Hence the definite increase in 
this restoration work was right up its alley. 
Mr. Smoot repeated the story we have heard 
often—that the weather was a direct gov- 
ernor of sales, especially in the spring. The 
South generally feels aggrieved over the 
behavior of the spring weather. In fact, it 
took the late season as a direct manifesta- 
tion of the contrary and unreconstructed 
spirit of the depression. Weeks after the 
summer heat should have been making the 
Sunny South a languorous paradise, the 
populace was creeping about in overcoats 
and wondering if this was Paul Bunyan’s 
year of the two winters, or whatever it was. 
I heard rumors that the nudists, after suf- 
fering blue noses and gooseflesh in the stub- 
born belief that it wouldn’t be long, now, 





At Winchester, Va., John W. Rosenberger & Co. 
{Inc.) have a strikingly fine building, which houses 
spacious offices and also display and sales rooms 
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gave up and took to the blanket. 
something we report strictly at second hand 


But that’s 


and without guaranties of truth. Like the 
poet and the purple cow, we’ve never seen 
a nudist and we never hope to see one. 


MORE ABOUT THAT CODE EASEMENT 


At the plant of Wallace & Herring we met 
W. J. Warner, who repeated the statement 
that there were no new houses going up. 
That’s probably a relative statement, mean- 
ing that this new construction is not up 
to its usual percentage. Mr. Warner was 
interested in the regulations of the industry, 
actual and prospective. It seemed certain 
to him that, whether the current rules re- 
mained in effect as they are or not, there 
would be regulations of some kind. He 
thinks the Codes have done a measure of 
good by calling attention to practices that 
are destructive and bringing the importance 
of fair prices for merchandise into the focus 
of public attention. 

But Mr. Warner thinks the early regula- 
tions were too general in their applications 
of principles, and took too little account 
of certain important executive factors. This 
is a country of small sawmills. Not so long 
ago, when the Realm was in the eastern 
country, we were told that many if not 
most of these mills had shut down forever. 
But our informants did not understand the 
vitality of this part of the industry. Some 
of the mills are operating under new own- 
ers, but they’re operating. The question is, 
What is to be done about them in the en- 
forcing of rules? The feeling here is that 
so long as lumber is bought, these mills 
will dispose of their product. The larger 
units feel their competition, and believe that 
general prices should be charged for all lum- 
ber, with the minimum of differentials al- 
lowed. They say that the small mills per- 
sist in paying low wages, and that raising 
wages is a necessary part of the recovery. 
The small operators, on the other hand, ad- 
mit that their product does not compare in 
quality with big-mill output. If they are 


compelled to charge the same prices, the 
public will buy the better stuff. 
“TI sell quite a lot of shortleaf flooring,” 
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Mr. Warner said. “Suppose, for example, I 
have to charge as much for it as for long- 
leaf. The Code men ask me if I’m not will- 
ing to make an extra profit. Certainly, if 
I can get it. But as soon as my customers 
find that higher quality stuff can be bought 
at the same price, right then I'll be through 
selling shortleaf. Classification ought to be 
on the basis of value. The early Code ef- 
forts, classifying by grades and not by 
species, made the same mistake the labor 
unions made. The unions classified all men 
as carpenters and put them on the same 
wage basis, whether they were hammer and 
saw workers or stair builders. If we’re going 
to have regulations, they’ve got to be a lot 
more discriminating than that, or the lum- 
ber business is going to suffer from top to 
bottom.” 


All-Wood House Erected for 
British Show 


WasuHincton, D. C., July 30—An English 
version of our own Century of Progress Lum- 
ber House idea can now be seen at the Royal 
Show at Ipswich. Dispatches from London 
declare that the all-wood building—a wonder 
in masonry-built England—is proving to be 
one of the chief attractions to visitors. This 
“novel” house proves to doubting Britain that 
a wooden structure is not only tolerable but 
may be superior as a home. 

The interest shown in this exotic house in 
a masonry land may prove of no little help 
to American exporters, although the idea be- 
hind the construction of the dwelling was to 
push the sale of British woods. The house is 
advertised as being built entirely of “Empire 
timber,” but most of the woods used are British 
Columbia Douglas fir, red cedar and hemlock 
—identical with the same species in the United 
States. The only other Empire woods displayed 
are Queensland maple and Australian walnut. 

The roof is constructed of thick red cedar 
shakes, “cleft on the quarter,” with about one- 
third of each shingle exposed. Care is taken 
to inform visitors as to the durability of this 
type of covering, examples being cited of such 
roofs in North America, which are perfectly 
sound after sixty years of exposure to severe 
climatic conditions. 

Flooring in the lower part of the house is 
of rift-sawn British Columbia Douglas fir, with 
hemlock floors upstairs. The “build-dry” idea 
is used throughout, walls being paneled in 
hemlock and red cedar, with doors of Queens- 
land maple and Australian walnut. 

Ceilings are attractively beamed, and the 
wall panels are of sufficient length of give an 
impression of height. The house is tastefully 
furnished. 

The exhibit is considered a valuable contri- 
bution to the solution of the present housing 
problem in other countries, where it is frankly 
acknowledged that grace and charm are just 








A glimpse of the shed of the Root-King Lumber Co., Ada, Ohio, 
during recent lumber show, showing demonstration and display 
of 4-Square lumber 
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as essential in the creation of dwellings for 
the so called working classes as for any other 
group of home owners. 

Although the erection of the lumber house at 
the Royal Show is the result of an inspiration 
on the part of an individual operator, it is 
already proving of invaluable aid to the Tim- 
ber Development Association of Great Britain 
in its campaign for the education of all Brit- 
ishers as to the durability and charm of wood 
construction. This national trade extension 
movement on the part of United Kingdom 
lumbermen, which got under way this spring, 
is being carried forward with a thoroughness 
and enthusiasm which is arousing the admira- 
tion of operators of the forest products indus- 
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tries of the United States, for whom now exists 
the unparalleled opportunity afforded by the 
provisions of the Housing Act. 

A national trade extension campaign under. 
taken at this time, if properly supported not 
only by the contributions, but by active indj. 


vidual co-operation of American manufacturers, J 


will, according to the expressed opinion of 
prominent lumbermen, not only result in divert. 
ing to wood the major portion of the business 
provided by the forthcoming resumption of 
building activity, but will prove to be the 
foundation of a permanent national trade exten. 
sion movement which would conserve present 
lumber markets for all time and undoubtedly 
continuously extend them. 





Holds “Open House’ and 
Lumber Show 


The Root-King Lumber Co., Ada, Ohio, re- 
cently remodeled its offices, with pleasing effect. 
Nu-Wood plank were used on the sidewalls and 
Nu-Wood bevel lap tile, in natural colors, on 








Applying Nu-W ood bevel lap tile on ceil- 
ing of Root-King Lumber Co.’s office 
during recent remudeling 


the ceiling, with trimmings of seal brown. The 
floors were painted with cement paint to har- 
monize with the walls and ceiling. This com- 
bination gives a modern and 
artistic atmosphere to the 
offices, as well as providing 
a suitable environment for 
the permanent display of 
some of the products han- 
died by the concern, whose 
main lines are lumber, build- 
ing materials and supplies, 
paints and hardware. 

The Root-King company, 
which also operates at Ken- 
ton, Ohio, acquired the Ada 
plant about three years ago. 
The yard at that time was 
very much run down, but 
through intensive efforts of 
the Root-King personnel the 
business has been increased 
about 50 percent, in spite of 
the unfavorable economic 
conditions. 


On a recent Satur- 
day, the Root-King 
company held an all- 
day and evening 
demonstration and 
lumber show at the 
Ada plant. According 
to W. E. King, vice 
president and_ secre- 
tary of the organiza- 
tion, the affair was 
eminently successful, 
both from the stand- 
point of advertising my | 
and direct sales. More 
than 1,200 town people 
and farmers from the 
immediate vicinity 
registered between 8 
a. m. and 11 p. m., and 
many good-sized 
orders were taken. In 
addition, many sales directly traceable to the 
demonstrations have been made since the day 
of the show. r 

The event was advertised by the use of news- 
paper space and publicity, together with circu- 
lars, etc. To heighten interest in the affair, 
souvenirs were given and a guessing contest 
was held, the winners of which received sub- 
stantial prizes. Mr. King is so pleased with 
the results obtained that he has decided to im- 
stitutionalize the demonstrations into an annual 
show. 

The various products were demonstrated by 
representatives sent by the manufacturers, these 
including the Weyerhaeuser Sales Company, 
Wood Conversion Co., Ruberoid Co., Lowe 
Brothers and the Jackson Fence Co. The 
Weyerhaeuser representative, Joseph Loisel, 
also displayed a moving picture, showing va- 
rious steps in lumber production, beginning 
with the felling of the big trees on the West 
Coast and ending with the various finished 
products. 








At left: Joseph Loisel, 
of the Weyerhaeuser 
Sales Co. At right: W. 
E. King, vice president 
and _ secretary Root- 
King Lumber Co. 





Canada Eases Customs Rules 


for Vacationers 

Orrawa, Ont., July 30.—An announcement 
of considerable interest to those contemplating 
a Canadian vacation concerns the recent modi- 
fication of the Customs regulations on tourists 
outfits. Outboard motors, tents and camp 
equipment, on which a deposit has been re 
quired in the past, are now included with the 
articles that may be admitted free of either 
duty or deposit. Other articles in this class are 
guns and rifles, fishing tackle, golf clubs, tennis 
racquets and cameras. Complete information 
on such matters is contained in a leaflet “How 
to Enter Canada,” issued by the National 
Parks of Canada, Department of the Interior, 
Ottawa. 
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SEATTLE, WASH., July 28.—Land 
and house sales up 56 percent 
over 1932! That very briefly 
summarizes the accomplishment 
of the Puget Mill Co., here, 
which in the past six months 
has experimented successfully 
with several types of wood-con- 
structed houses and taken the 
lead in the back-to-the-land 
movement. This company is 
selling some 16,000 acres of land 
between Seattle and Everett, and 
also thirty miles of water front 
on Puget Sound. There are 
also 2,000 acres in West Seattle, 
and land in Broadmoor, Wash- 


ington Park, as well as other 
small parcels. The company is 
afiliated with the McCormick 
Lumber Co. 


The Puget Mill Co.’s success 
in recent months has resulted in 
the company appropriating $200,- 
000, which will be used to build 
homes to order right from the 
plans. Purchasers will pay over 
a period of twelve years, at low 
rate of interest. The various 
communities i t has established 
are served in a number of ways. 
One of these is by a community 
newspaper. Another is through 
the employment of experts on 
gardening and poultry whose ad- 
vice is available all the year 
around. An architect’s advice is 
also furnished. The land is sold 
on easy terms, of $10 down and 
$5 per month, in areas up to 
414 acres. Twenty percent down 
is asked where homes are in- 
cluded and reconditioned; en- 
tirely’ modern homes can_ be 
bought for as little as $750. A 
$300,000 water system has re- 
cently been completed, which 
reaches the 16,000 acres north 
of Seattle which the company 
calls the “Evergreen Empire.” 

This article principally deals 
with two wood-built homes 
which the company finished last 
spring. Some 10,000 people have 
gone through these homes. The 
first of these is called “the House 
of Adaptability.” This was 
erected at Sheridan Beach, sev- 
eral miles north of Seattle, on 
Lake Washington, where the 
company has several hundred 
view lots for sale. 

The second house is called a 


The “Cape Cod Cottage” and outbuilding (garage and chicken house) 
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Practical “Subsistence” Homes 


“Cape Cod Cottage,” and by 
special permission of the nation’s 
“first lady” the home and acre 


have been named the “Anna 
Eleanor Roosevelt Part-Time 
Farm.” 


George Wellington Stoddard, 
the company’s architect, who de- 
signed these homes, conceived 
them with two things in mind. 
One was that they should use 
lumber products, because Puget 
Sound is a lumber center; the 
other, that distinctive American 
architecture should be employed. 





The “House of Adaptability” 


Hence both homes are American 
to the core. 

The “House of Adaptability” 
is of early American architec- 
ture, dating back to the 17th 
and 18th centuries, but it is mod- 
ern to the last degree, including 
heating plant on the first floor 
with silent oil burner, and auto- 
matic air-conditioning system 
which circulates filtered, humidi- 
fied air through every room, 
with complete change of air 
every few minutes. 

The house has a large living 
room, dining room, two bed 
rooms, bath, kitchen, laundry 
and a two-car garage, all on the 
ground floor. The roomy second 
floor is left unfinished, for the 
building of additional bedrooms 
as needed; hence the name 
“adaptability.” 

The house has no basement; 
instead it has a cement floor. 
The concrete floor is water- 


proofed and then coated with 
mastic, into which short blocks 
of 18-inch fir flooring have been 
cemented. Oak flooring is nailed 
to these fir blocks. 

For the roof the architect se- 
lected red cedar No. 2 Perfec- 
tions, laid 5% inches to the wea- 
ther. Exterior walls are finished 
with Excel crimped Royal 


shingles, or cedar shakes, laid 
eleven inches to the weather. 
All rough lumber is Douglas 
fir. Interior woodwork is all fir, 
living 


except one end of the 


as seen from Lake Washington 


room and one end of the dining 
room, which are finished in 
knotty cedar. The ceiling of the 
living room is beamed, and three- 
ply veneer plywood is placed 
between the beams. All floors 
are of oak, except the under- 
flooring, which is No. 3 fir. 

The Cape Cod Cottage is a 
practical attempt of the Puget 
Mill Co. to solve the problem of 
the man of limited means who 
wishes the independence of a 
small home and tract near a 
large city. This house is erected 
on an acre tract just off the 
much traveled highway between 
Seattle and Everett. The land 
is known as “Solly’s Acre,” after 
Cecil Solly, garden expert of the 
company and editor of North- 
west Gardens, who has laid it 
out in garden and fruit trees. It 
is a subsistence homestead in 
every respect. Some 4,000 per- 


sons visited it the first holiday 
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after it was ready for inspection 
and the interest in it has amazed 
officials of the company. John 
L. Scott, sales manager, reported 
that realty sales averaged two a 
day for the ten days subsequent 
to the opening of this home. 

This is an all-wood house. It 
has a cement basement. Rough 
lumber is all Douglas fir. The 
roof is laid with No. 2 Perfec- 
tion shingles, 41%4 inches to the 
weather. The same shingle is 
used on the sides, but laid 7% 
inches to the weather. 

Floors are of fir, except the 
living room and breakfast nook, 
which have oak floors. Trim 
is of fir throughout. The ga- 
rage and chicken house are sep- 
arate from the cottage, with a 
cedar picket fence between. 

The Cape Cod cottage com- 
bines economy and good looks. 
The architect designed it to look 
well when painted in white, 
which he thinks is the prettiest 
color for a country home, but 
brown and red with green roof 
make a good combination. The 
interior is absolutely modern, 
but not extravagant. 

Some months ago AMERICAN 
LUMBERMAN carried a story from 
Seattle about the log cabin 
which the Miller Lumber Co. 
here sold on a deliver-and-erected 
basis. Subsequently, Mr. Mil- 
ler journeyed to the World’s 
Fair in one of these cabins, 
mounted on a truck, at which 
time this journal again called at- 
tention to it, and went into de- 
tail as to its use. The Puget 
Mill Co. has erected two of these 
log cabins, and is urging buyers 
of its waterfront tracts to erect 
that type of structure. 


Does it pay to remodel old 
homes as well as build new 
ones? The Puget Mill Co. has 
found that it does. Not long 
ago the company found itself 
burdened with 74 repossessed 
homes. Sixty of these were re- 
conditioned or remodeled, prin- 
cipally by adding bathrooms, re- 
decorating, and adding shingle 
roofs. The average cost of the 
repairs and improvements was 
$350. Every one of these sixty 
homes has been sold at an aver- 
age price of $2,000. 





at Lake Serene, built by the Puget Mill Co. 
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Retailers Round Table 








How Dealer Uses Illustrated 
Plan Booklet 


SEATTLE, WASH., July 28.—"“No charge is 
made for any plans or specifications when lum- 
ber and millwork are purchased from us,” is 
one of the strongest selling points of the Kehrer 
Lumber Co., here. This concern, upon pay- 
ment of twenty-five cents, provides prospective 
customers a 64-page plan booklet, containing 
pictures and floor plans of small homes, garages 
and chicken houses. The company has been 
issuing it for twenty-five years, or ever since 
it started business. 

The frontispiece carries the slogan, “Guaran- 
teed Quality, Certified Construction.” Home 
builders are told that they can save the $25 to 
$100 expense usually spent on plans, also cost 
of architect’s supervision. In its preface the 
booklet states that practically all these houses 
have been built a number of times in Seattle. 
The home builder who orders a house from 
Kehrer is furnished with two sets of plans com- 
plete; blue prints drawn to scale indicated on 
them. 

The lumber furnished comes in regular 
lengths, as would be received from any dealer, 
and is not “ready-cut.” Window frames and 
outside door frames come nailed up, if de- 
livered by the company trucks, but if shipped 
out of town they will be machined, ready to 
nail up, and packed in bundles. Drawers, flour 
bins, flower boxes, brackets, medicine cabinets, 
ironing board and cabinet, cupboard doors etc. 
are all made up ready to set in place. 

The company points out an advantage in its 
houses over the so-called “ready-cut” houses, 
in that locations of windows, doors, partitions 
and shape of roof can be changed. Cost is not 
affected so long as floor space and heights are 
kept as in original plans. Quantity and quality 
are guaranteed, and the company urges that the 
home builder stick to specifications because of 
the false economy of building with lumber of 
lower grade than specified. 

All millwork is made to a standard pattern 
windows, window frames, doors, door frames, 
cupboard doors, drawers, flour bins, ironing 
boards, ironing board cabinets, medicine cab- 
inets, breakfast nook benches and tables—all 
are interchangeable and will fit any of the 
houses. 

The company will ship anywhere, and a cus- 
tomer may purchase any part of a house if he 
does not wish an entire home. Terms are cash 
with order unless special arrangements are 
made. The customer in buying a “K plan” 
house receives: 

Windows (with glass set); window frames; 
doors; door frames; cupboard doors; drawers; 
flour bins; all inside and outside finish lum- 
ber; posts, sills, joists, studding, plates; 
rafters, ceiling’ joists; flooring; shiplap for 
double floors and walls; eave brackets (when 
shown on plan); mouldings, siding; roof 
Sheathing, gutters; shingles; flower boxes 
(when shown on plan); weights and cord 


for windows; breakfast nook fixtures (when 
shown on plan). 





The Kehrer company will also furnish lath, 
outside paint, nails and finish hardware if de- 
sired, but these items are not included in prices 
listed, as the contractor usually includes them 
in his price. 

The company refers the customer to the grade 
classifications as adopted by the West Coast 
Lumbermen’s Association and suggests that a 
booklet be obtained from that source, or one 
read in the company’s office, so that the cus- 
tomer may understand exactly what he is 
buying. 


The shingles specified are 5/2 red cedar “Ex- 


tra Clear,’ 16 inches 
quantity to cover, laid 4! 


long, and sufficient in 
inches to the weather. 


Entrance halls have clear white oak floors. 
Studding is 2 by 4, No. 1 Common, and in- 
cludes enough for fire stops. Red Cedar bevel 
siding, B&Better, 4 by 8-inch, is used on five 
of the houses. 

The garages shown include a number of one 


and two car structures. Of special interest are 
the chicken coops and brooder houses, recom- 
mended by the Western Washington Experi- 
ment station at Puyallup. 


New Prices Should Bring 
Retail Volume 


FLINT, MicuH., July 30.—Flint lumber deal- 
ers predict a substantial pick- -up in construc- 
tion on the new reduced prices on rough lum- 
ber and timber products, which are expected 
to go into effect soon. “The main thing needed 
is volume of sales,” said Fred M. Ziegler, sales 





manager Flint Lumber Co. W. G. Gregor, 
president Flint Sash & Door Co. (Inc.), stated 


the reduction would probably figure out about 
5 percent on a completed home. William Sayles, 
president, Veit & Davison Lumber Co., said 
it was doubtful if the cut would be as much as 
10 percent. Patrick J. Currier, president Serv- 
ice Lumber Co., praised the new Federal financ- 
ing plan as a hope for the small-home builder. 





“Cull Pile'’ and Special Pricing 
Move Shorts and Crooks 


The O'Neil Lumber Co., 
hit upon a good plan for disposing 
lengths and crooked material. 

A section of the shed is set aside for sych 
merchandise. Here the lumber is stacked op 
end, and is priced per lineal foot, even to frac. 
tions of cents, such as “1% cents a foot.” The 
lengths run from 3 feet upward. 
boards—siding as well as common and finish 
stuff—is cut into 3 and 4 foot lengths, which 
are straighter than the full length was. Then, 
customers wanting a board are taken to this 
place to select it, or if acquainted with the yard 
and the location of the “cull pile” they may wait 
upon themselves. 

The pricing by lineal foot is a big help, par. 
ticularly when it comes to dealing with women 
buying a little lumber for shelves or other 
household uses. They can understand such pric. 
ing when they can't understand pricing by the 
thousand square feet. 

Some of the 34-inch stuff was sawed into 
strips an inch wide and offered as pickets for 
light garden fences or gates. To illustrate their 
use a section representing a gate was con: 
structed out of 3-foot lengths, painted white, 
and placed in the sales room, with signs saying, 
“Build a White Garden Gate,” ‘Protect Your 
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DEMONSTRATION WINDOW IS EFFECTIVE SALES AID 


Comparatively few are the customers 
who know how a window is built and in- 
stalled, and what to ask for when they 
need replacements or repairs. When one 
comes in to the lumber dealer’s office and 
says, “I want to buy a window,” he may 
mean a pane of glass, or a sash, or a frame, 
or actually the entire window. To clarify 
this situation the Moore & Galloway Lum- 
ber Co., Fond du Lac, Wis., made up the 
demonstration window appearing in above 
photograph, which shows all the parts in 
such a way that the customer can point 
out what he wants—and maybe find out 
that he needs more than he thinks he does. 
By looking at this window the man or 
woman who knows only that something is 
wrong with the window at home can see 
how sash cords, pulleys and weights oper- 
ate, how the sash should fit and what the 
trim should look like, and a variety of 
other details of window installation and op- 
eration. Observe that there is a little piece 
of insulation on the side, giving the sales- 
man a chance to tell of the value of this 
product. At the top is part of a storm- 
sash ventilator; this, like several other ap- 
purtenances, is hung on a hook and may 
be removed to show construction details 
underneath. This view is from the rear of 
“business” side of the window, but from 
the front the customer sees only a neat 
window with a pretty green shutter on 
either side. This display piece has proved 
to be an especially valuable sales aid. 
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Gardens, Dogs,” and “Material for 
a Gate Like This in 3- Foot Lengths, 1/3 cents 
each.” This is 20 cents a dozen. And the 3-foot 
stuff is rapidly being cleared out. 


Children, 


Ce et 


This Might Be Worth Trying 


A few weeks ago Haley B rothers (Ltd.), St. 
John, nN. 3B 
retailer lers’ 
advertisement in its 


manufacturer of woodwork and 
of builders’ supplies, inserted a display 
local newspaper stating 





that $10 in goods would be given away to the 
person submitting the longest and most reliable 
list of names, with addresses, of persons actually 
contemplating building, remodeling, painting of 
repairing property within the two months fol- 
lowing appearance of the announcement. The 
date on which the offer would expire was stated 
in the advertisement. 

The response to this advertisement exceeded 
the firm’s expectations, according to report 
from Vincent A. White, manager, who adds 
the further comment: 


“The idea had its merits, in that we obtained 


some good business.” 


Perhaps some dealer or dealers on this side 
of the “line’ would like to give the idea a 
tryout. 





Announces Merger of Two 
Sales Organizations 


An announcement of marked interest to deal- 
ers comes from the general office of the Key- 
stone Steel & Wire me Peoria, lil., telling ot a 
merger, effective Aug. 1, of the sales organiza- 
tion of the Red Top Steet Post Co. with that of 
the Keystone company. Brooke Anderson. for 
many years president of the Red Top Steel Post 
Co., will hereafter be connected with Keystone 
Steel & Wire Co., in charge of its Chicago of- 
fice. 

It is explained that due to a similarity in 
trade-marking, many people, particularly farm- 
ers, have gained the impression that Red Brand 
fence and Red Top steel posts were made and 
distributed by the same manufacturer. As a 
matter of fact, they do have an affinity, both in 
trade-mark effect and in actual use on the farm. 
This double affinity is one of the good reasons 
why the Keystone Steel & Wire Co. has taken 
over the exclusive distribution of Red Top steel 
posts, the merged sales organization hereafter 
distributing both products nationally. This 
means that dealers now will be able to obtain 
their supplies of Red Top posts and Red Brand 
fence from the same source; namely, the Key- 
stone Steel & Wire Co. 

This merger will not in any way interfere 
with the manufacturé and sale of the regular 
line of Keystone steel posts, identified by the 
familiar aluminum stripe. 

A substantial number of the Red Top a 
men will be employed by the Keystone Steel 
& Wire Co., beginning Aug. 1, and in the fu- 
ture will seli Keystone products as well as Red 
Op posts. 
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Model Shows "Typical Home" 
of Pacific Northwest 


SEATTLE, WaASH., July 28—Thousands of 
people who pay their monthly bills at the large 
office of the telephone company in Seattle have 
paused to study and admire the attractive model 
of a house standing on a table in the main 
lobby. Inside the various rooms of the house 
are small lettered cards indicating how the 
telephone may be installed throughout a mod- 
ern home. 

The model was built 
by telephone company 
employees from the 
plans of Architect Paul 





This model of a typical 
home of the Pacific 
Northwest was built by 
employees of the Seattle 
telephone company. It 
reproduces, in minia- 
ture, an actual residence 
standing in Seattle 





D. Richardson, who 
planned the house and 
built it for a resident of 
the Mt. Baker district 
in Seattle. Behind the construction of the model 
is the story of a search for the typical Pacific 
Northwest home and this handsome frame 
house, built of Pacific Northwest lumber and 
with a red cedar roof, was selected. The 
model is a replica of the home of Frank J. 


Calkins, 32nd avenue and McClelland street, 
Seattle. On the first floor are three rooms and 


a butler’s pantry and the second floor provides 
four rooms. The basement has a large recre- 
ation room. 


Handles Full Line of Paints 


The Liberty Lumber & Manufacturing Co. 
(Ine.), of Erwin, Tenn., is a live-wire lumber 
concern located in the foothills of the Great 
Smokies. When a staff representative of the 
AMERICAN LUMBERMAN, 
passing through on an 
automobile tour re- 
cently, stopped in for a 
little visit, he found R. 








Showing a portion of 
the well-arranged paint 
department of the Lib- 
erty Lumber & Manu- 
facturing Co. (Inc.), Er- 
win, Tenn., which stocks 
a nationally known line 
of paints. The man 
standing at the right is 
R. H. Renfro, manager 





H. Renfro, manager of 
the company, in the 
paint department, hav- 
ing just completed a 
sale to a customer. 

The department devoted to paint and build- 
ers’ hardware occupies a room 25x40 feet ad- 
joining the general offices, so that it is not 
necessary to keep a clerk in the sales room. 





Observes 50th Anniversary 


Detroit, Micu., July 30.—The month of July 
marked the 50th birthday of the Restrick Lum- 
ber Co. 

In 1884 Charles W. Restrick, with a few 
hundred dollars, title to some vacant lots, an 
unlimited amount of determination, and a help- 
ful, sympathetic wife, ventured boldly into the 
lumber business. Today a fleet of 10 motor 
trucks and 30 trailers is kept busy supplying 
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all parts of greater Detroit from four well- 
equipped Restrick yards. 

The main yards and offices are at 1000 West 
Grand Boulevard. in 1885 a branch yard was 
opened on Russell street and has been for 30 
years under the management of L. H. Werner. 
A third yard was established in 1914 on Brew- 
ster street and has been operating since under 
the leadership of Fred J. Kinisel. Rapid growth 
of business resulted in the incorporated firm of 
Restrick Lumber Co. in 1908. 

Just when the firm was enjoying full fruits 
of many years of hard work, in 1920, the 
founder died. His two sons carried on; the 
elder, Robert C., becoming president. Hale G. 
Knight now is secretary and treasurer, helping 
Robert and William Restrick. 

From the beginning the company has been a 
consistent and forceful advertiser, starting early 
with “readers’—little ads of few lines—but 
developing in late years into big users of display 
space and a varied program of advertising. 





Career of Veteran Lumberman 


Encouragement to Youth 


SaLt Lake City, Utanw, July 30.—“If Pres- 
ident Roosevelt's building program goes 
through it will immeasurably improve present 
conditions and give youth a chance to rehabili- 
tate itself.” 

This is the opinion of Willard C. Burton, 
1288 Crystal avenue, 77-year-old pioneer Utah 
lumberman, who sees rays of hope shining 
through the dark clouds of the last four years. 

Mr. Burton has been through every depres- 
sion in the last three-quarters of a century. 
“And I lost everything in one of them back in 
the nineties,” he recalls. “That’s why I say to 
youth, do not lose heart. The young people 
of today have taken some hard knocks, but,” 
he predicts, “they will succeed if they will be- 
come satisfied with small beginnings and learn 
to produce things with their own hands.” 


1 August, 1884, Mr. Burton formed a part- 
nership with Henry Gardner to manufacture 
furniture and household woodwork. Later 


(Inc.) introduced a fence ma- 
for manufacture of a combination lath 


3urton-Gardner 
chine 


and wire fence which proved popular for many 
Hundreds of carloads of the fencing 


years. 





were shipped all over the western United States. 
His firm made the large wooden doors and 
the interior woodwork for the Mormon Temple 
in Salt Lake City, as well as for many other 
important buildings. 

In the boom days of the early nineties he 
often. ordered lumber in lots of ten and fifteen 
carloads, and sometimes sold it in the same 
amounts, he recalls. 


“The real estate crash of 1897 just about 
wiped me out,” said Mr. Burton, “but with 
George C. Felt I formed the Felt Lumber Co. 
(wholesale) and worked hard. As time went 
on I recuperated my losses. That's how I know 
that youth can come out on top.” 

In 1923 Mr. Burton withdrew from the Felt 





ng a ain 
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Lumber Co. and formed the McFarland Lum- 
ber & Hardware Co., in which he is still inter- 
ested. 

He helped organize the Republican party in 
Utah, in 1884, and was elected justice of the 


peace for the Second precinct of Salt Lake City 
under Governor E. H. Murray, serving three 
terms. 





Good Job of Yard Remodeling 
ls Completed 


Joining the “big parade” of progressive re- 
tail lumber concerns which have remodeled or 
otherwise improved their business quarters re- 
cently, William Cameron & Co. (Inc.) a few 
weeks ago completed a general overhauling of 
its yard at San Marcos, Tex. The office was 
completely remodeled and a larger and better 
salesroom provided. New hardwood floors 
throughout the office and salesroom and new 
counters topped with hardwood add greatly to 
appearance and convenience. Attractive dis- 
plays of paints, builders’ hardware and wall- 
paper have been installed in the salesroom. 
All of the interior has been painted and dec- 
orated in light, pleasing colors. The new 
salesroom measures 22x40 feet. Manager J. 
. Cliett is much pleased with the results and 
expresses the opinion that the new arrange- 
ments will pay for their cost within a reason- 
able period. 

“Open house” was held when the improve- 
ments were completed, the ladies being espe- 
cially invited. About 200 ladies registered, and 
as a result of the campaign a number of new 
customers and prospects have been lined up 
that otherwise probably would not have been 
secured. 





Price Reductions Announced 
by Dealers 


Ocpex, Utan, July 30.—Ogden lumber deal- 
ers have announced reductions in the price of 
lumber, in order to assist in reducing the cost 
of materials used in housing and renovation. 
The reductions announced are as follows: 

2x4, $4 per 1,000 feet; common boards, $4; 
flooring, $6; rustic siding, $5. 

In addition, there is an average reduction of 
$2 on common items, and of $3 on finish. 


HALF-MINUTE STORIES 


At a cost for labor and materials of approxi- 
mately $400, the Harris Lumber Co., Loveland, 
Colo., made simple improvements which yielded 
5,000 square feet of additional yard space, put 
much stock under cover and made the layout 
more convenient for customers. Shed storage 
space was increased by adding two decks. The 
storage shed at one end was widened by six feet 
and a new door was installed, permitting stor- 
age of long lumber, which previously had been 
left in the yard. In the center of the yard 
posts, portable hog houses and wire goods are 
now stored, the latter effectively displayed on a 
platform. 





* * * ® 


Recent improvements by the Central Lumber 
Co., at Selby, S. D., have materially improved 
the appearance of the plant. The office and 
lumber sheds were treated to a coat of white 
paint; while a new sign across the front of the 
office building blazons the company’s name to 
all who approach. 

* * * * 

The W. O. Perkins & Sons Lumber Co., 
Eureka Springs, Ark., has recently installed a 
large oil-burning engine in its mill, replacing 
a gasoline engine formerly used. A concrete 
tank has been built adjoining the mill for water 
for cooling the engine. 

+. - * « 

“Back to the farm” is the personal program 
announced by H. M. Dillon, who for more than 
25 years has been connected with the lumber 
business; for much of the time as manager of 
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the Wheatland Lumber Co., Wheatland, Wyo. 
Mr, Dillon, who is the owner of a well-equipped 
farm near the above town, has for some time 
harbored a desire to devote his entire attention 
to it. He started in with the Wheatland Lum- 
ber Co. in its infancy, and has had & large part 
in the distribution of the vast quantity of lum- 
ber that has gone into the building of the thriv- 
ing little city of Wheatland and the hundreds 
of farm homes in the surrounding territory. 
* * * * 


Free advisory service on home repairs and 
modernization is offered to its patrons by the 
Ace Lumber Co., Jacksonville, Fla. This busi- 
ness is headed, as president, by Mark Hyde, 
who has had 30 years’ experience in the build- 
ing field, and his son, George Hyde, as secre- 
tary. Mr. Hyde also offers a triple financing 
service, through the Ace Lumber Co., the Johns- 
Manville Co., and Federal agencies. With these 
three channels open, the company will endeavor 
to point out to home owners the plan best suited 
to their needs. 


Extra Profit That Comes Easy 


There is one little item that numerous re- 
tail lumbermen sell with profit, but about 
which not much “noise” is made. It is a 
powerful adjunct to display, and yet the 
item itself often gets little or no display. It 
is not often in demand, yet it should be 
available at the sales room of any dealer 
who wants to offer his trade a complete 
service, because it fills a part of the con- 
struction picture which no other product 
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Cross-section and front views of Zim- 
merman price-card molding 

















does or can—for F. M. Zimmerman, of Au- 
rora, Ill., has his price-card molding thor- 
oughly protected by patents. 

It is easy to see what this molding looks 
like in use, by visiting almost any chain 
grocery store, where it is used as a facing 
for the edges of the shelves; in its accurately 
machined groove the price card fits snugly 
and may be placed anywhere along the 
shelf, to indicate the price of the merchan- 
dise above or below it. Simple, convenient 
and economical it is—as evidenced by its 
widespread acceptance by alert chain-store 
executives—and merchants like it. Most Chi- 
cago lumbermen who sell to store builders 
handle this product, but only one told the 
AMERICAN LUMBERMAN he stocks it—all the 
others order from the manufacturer, as it is 
sold. 

The dealer who stocks it, incidentally, is 
also the only one who told about having it 
on display, and all he does in this way is 
to allot it a place on the board where he dis- 
plays all his other moldings. Yet they all 
sell around 3,000 to 5,000 lineal feet of the 
molding a year. 

In a place further removed from Aurora 
the dealer would have to carry a stock of the 
molding—maybe a thousand feet, more or 
less—and it would seem that this stock 
would certainly pay its own way. The 
dealer who sells such specialties as hard- 
ware and paint could also give the molding 
adequate display, and help his sale of the 
other products at the same time, by using 
the molding on his own shelves. And there 
is another practical application of this price- 
card molding, some have discovered—it con- 
stitutes a low-cost item that yet greatly im- 
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proves the appearance of a store, and makes 
a good “opener” as a subject to start talk. 
ing to a storekeeper about larger improve. 
ments, that would require more material, 





Echoes from a Lumber Banquet 
of Fifty Years Ago 


Granp Rapips, Micu., July 30.—From out of 
the past Claude T. Hamilton, former local 
banker, has produced a menu from a banquet 
given by the lumbermen of Big Rapids, Mich, 
to the Union Association of Lumber Dealers 
on Feb. 18, 1884. There were at that time 
more than twenty lumber retailers in Big Rap- 
ids. The whole party had been taken to one 
of the sawmills located near there, and watched 
while a log was milled from the tree to finished 
lumber. Place cards at the banquet that night 
in 1884 were printed on pine, and were pre- 
sented by Foster, Blackman & Co.; Hood, Gale 
& Co.; Gardner & Spry Co.; J. P. Underwood; 
Cass, Morrison, Gale & Co.; D. F. Comstock 
& Co.; Rumsey Lumber Co.; Chippewa Lum. 
ber Co.; Holbrook, Wilmarth & Co.; J. W. 
Hughes; J. Donovan & Co.; J. G. McElwer; 
Stewart Ives; Paul Blackmer & Co.; J. B, 
Beaumont; Oliver Seaman; S. H. Gray & Co.; 
George W. Crawford; Barnhart & Judson; L, 
S. Baker and W. A. Hendryx. Of those firms 
Mr. Hamilton said only one survives; that of 
Lewis T. Wilmarth, of Grand Rapids. 





Announces New Hardware 
Catalog 


STERLING, ILL., July 30.—As a fitting indica- 
tion of twenty-five successful years in the 
manufacturing of hardware the Frantz Manv- 
facturing Co. has issued the “silver anniversary 
edition” of its catalog of builders’ hardware. 
Handsomely bound, the 184-page bcok known 
as Catalog No. 16 lists the company’s com- 
plete line of builders’ hardware, including slid- 
ing and over-the-top door equipment, hinges, 
butts, locks and many other items, shows a 
clear illustration of each, and a brief but com- 
prehensive description of the construction and 
use of each item. The Frantz company will 
send a copy of the catalog to any AMERICAN 
LUMBERMAN reader requesting it. 





YARD CHECKERBOARD 


Dansury, Nes.—H. L. McKeown has as- 
sumed charge of the Danbury branch of the 
Valley Lumber Co., succeeding Ralph King. 


PapucaH, TEx.—Fred W. Mueller, formerly 
of Hale Center, has assumed charge of the 
Higginbotham-Bartlett Co.’s yard here. 


AInswortH, Nes.—W. S. Rogers, who for 
22 years has been the active head of the retail 
lumber company bearing his name, announces 
that about Sept. 1 he will appoint an assistant. 
This move is to enable him to devote more time 
to his ranching and stock growing interests, 
with the hope that his health may be benefited 
thereby. 


Curtice, Oun1o.—Roy N. Hilton, wife and 
daughter Helen, have recently arrived here 
from Toledo, Mr. Hilton being the new man- 
ager of the Gordon Lumber Co. yard at this 
point, 


FLANDREAU, S. D.—B. L. Pilling, who for 
nearly 43 years has held positions with lumber 
companies here, recently resigned as manager 
of the Hayes-Lucas Lumber Co. and has moved 
to Beresford, where he has purchased a store. 


MoseRrLy, Mo.—Morris Wright is the newly 
appointed manager of the C. J. Harris Lumber 
Co. at this point. Mr. Wright is a former 


Moberly resident, but more recently has been 
in charge of a yard at Washington, Mo. 
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NEW DEA 


Protest Government Operation 


of Furniture Plants 


Cuar.ortTe, N. C., July 30.—Vigorous protest 
to Federal agencies and officials against Gov- 
ernment competition with privately-owned fur- 
niture businesses has been entered by the 
Southern Furniture Manufacturers’ Associa- 
tion, according to J. T. Ryan, secretary-treas- 
rer. 
. A hearing is asked in regard to the Govern- 
ment’s undertaking operation of furniture 
plants. One is already in operation under 6- 
months lease at Nashville, Tenn., one is being 
erected at Reidsville, W. Va., with PWA funds, 
and another is proposed as a relief project at 
Knoxville, Tenn. 

Secretary Ryan says that if the Government 
wants to raise the standard of living by pro- 
viding furniture for those on its relief rolls, it 
would better serve its purpose by purchasing 
through competitive bids, since the furniture 
could be acquired at far less than what it will 
cost the Government to manufacture it. The 
employment of those working in plants now in 
operation, but without sufficient business to op- 
erate on anything like full schedules, would be 
increased, and the delicate balance of an indus- 
try that has taken the hardest knocks of the 
depression, would not be destroyed. 

Mr. Ryan criticises the attitude of Col. Wal- 
ter L. Simpson, Tennessee relief administrator, 
who, according to published statements, has de- 
clared that the Knoxville plant will be started 
soon, either with FERA funds as a relief pro- 
ject, or with PWA funds as a Government- 
in-industry project. 

Mr. Ryan says that there are idle furniture 
plants throughout this section which could be 
started up again as relief projects and could 
furnish jobs to hundreds of unemployed, if pro- 
vided with orders. He feels that if the business 
justified their use, private capital would be at- 
tracted. But if the Government invades the 
field of private industry, the business will be 
wrecked, since it will not be able to maintain 
itself in the face of competitive conditions cre- 
ated through an outpouring of Federal funds. 
Mr. Ryan says furniture dealers share this 
feeling, too, since there is likely to be con- 
siderable “bootlegging” of the “relief furni- 
ture,” and this would prove damaging to legiti- 
mate retail trade. 

Mr. Ryan’s request for a hearing has been 
transmitted to President Roosevelt; Harry L. 
Hopkins, Federal relief administrator, Jesse 
Jones, chairman of the RFC, which owns the 
plant at Knoxville; Col. Walter L. Simpson, 
Tennessee State relief administrator, and to 
senators and congressmen. 





Protest Competition on Land 
Grant Rates 


Mempuis, TENN., July 30.—Southern pine 
and hardwood manufacturers were recently 
threatened with loss of an opportunity to sup- 
ply millions of feet of lumber, and thousands 
of sticks of piling, to be used this year on a 
$17,000,000 dike and revetment program on the 
Missouri River. Specifications for four large 
Missouri River jobs received in Memphis re- 
vealed a plan whereby U. S. Army engineers 
at Kansas City proposed to buy all the lumber 
and piling needed to execute their huge dike 
and revetment projects, and supply the ma- 
terials themselves to the contractors who will 
build the structures. Memphis hardwood manu- 
facturers charge that the plan adopted by the 

tmy engineers was advocated by West Coast 
manufacturers, who expect to sell all dike and 
revetment materials, ship them under low 
and Grant railroad rates available on Govern- 
ment shipments, and thus shut out southern 
hardwoods and pine from Missouri River 
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HELPS WITH SOME BIG LUMBER ORDERS 
HURTS WITH GOVERNMENT COMPETITION 


points. J. H. Townshend, secretary-manager of 
the Hardwood Manufacturers’ Institute, has 
communicated with officials of the Southern 
Pine Association at New Orleans, it is said, 
with a view to filing a joint protest with Maj. 
Gen. E. M. Markham, chief of U. S. Army en- 
gineers, against the Kansas City plan. Southern 
hardwood and pine industries would suffer a 
severe loss of the business were thus diverted. 





Ships 54th Car Flooring for 
Postoffice—More to Go 


RHINELANDER, WiIs., July 30.—The Robbins 
Flooring Co. has shipped a solid trainload of 
maple flooring to Philadelphia, where it will 
be used in the new $3,000,000 postoffice now 
under construction. This trainload shipment 
of sixteen cars represents one-fifth of the total 
order for flooring being filled by the local firm, 
and is the largest single day’s shipment on one 
order ever sent out of this city. Thirty-eight 
carloads had previously been shipped to the 
eastern city. This one postoffice has meant 
25,000 man hours of employment for Rhine- 
lander labor, and is one of thirty-seven to use 
the locally-made flooring in the past fifteen 
months. ‘The Robbins firm has also furnished 
and installed the flooring for the Cleveland 
postoffice. 





Grand Coulee Dam and Houses 
Call for Big Footage 


SPOKANE, WASH., July 28.—Bids were opened 
in Spokane, July 23, on the contract to build 
the thirty frame houses which will comprise the 
Government engineers’ town at Grand Coulee 
dam. These buildings will be of a permanent 
character—modern dwellings which will accom- 
modate the employees of the power plant at 
the dam after construction is finished. 

Ten bids were submitted, ranging from $94,- 
585 to $115,324, with the National Construction 
Co., of Tacoma, the low bidder. The two next 
lowest figures submited were by the J. W. 
Bailey Co., Seattle, $99,195; and the company 
of Grover C. Grosuch, Wenatchee, $100,439. 
The bids have been submitted to the Reclama- 
tion department at Denver and Washington, 
D. C., and the awarding of the contract is ex- 
pected in the near future. 

Lumbermen of Spokane and the Inland Em- 
pire were well represented at the opening of 
the bids, and have been informed that the pur- 
chasing of the lumber for this contract will be 
on a competitive basis, and that a good pro- 
portion will no doubt go to firms of the In- 
land Empire. 


Dam Itself Will Require Much Lumber 


The attention of the lumbermen is also be- 
ing given the main contract to build the Grand 
Coulee dam, which has been awarded to the 
Silas Mason Co., of New York, at $29,339,- 
301.50. This firm has established an office in 
Spokane, with Harvey Slocum as representa- 
tive. The office is in the Davenport Hotel. 
Asked as to what the lumber requirements 
would be in the near future, Mr. Slocum said 
that the first purchases made would be for 
the construction of houses and other buildings 
for the contractor’s town, where the workmen 
will live. This buying will-also be done by 
asking fer bids. These houses and buildings 
will call for some 5,000,000 feet, according to 
Mr. Slocum. In addition, several million feet 
will be brought by the contractor for the build- 
ing of the coffer dams, and Mr. Slocum estimated 
that within the next three months, the Silas 
Mason Co. would require at least 30,000 or 
40,000 ties. Mr. Slocum said that the amount 
of lumber to be used in building forms and 
later work would run into millions of feet. 


Busy Establishing 800 New Deal 


Homesteads in Arkansas 


Kansas City, Mo., July 30.—More than 
1,250,000 board feet of lumber has been cut 
already at Uncle Sam’s colony at Dyess, Ark., 
which aims to bring the New Deal to depend- 
ent Arkansas farmers. 

Every day, 8-wheeled log wagons drawn by 
6-mule teams are hauling big trees to the seven 
lumber mills maintained by the Government. 
The logs are cut at the rate of 55,000 to 64,000 
feet daily, to be used in the construction of 
houses for workers on the only colony of its 
kind in the country. 

Relief officials in charge of construction of 
the project say that all items but flooring and 
roofing for the houses are made at the colony. 

It is expected the 800 houses will be com- 
pleted by next spring. When building gets 
into full swing, 150 carpenters will be able to 
finish the 3-, 4- and 5-room houses’ at the 
rate of five or six daily. 

Located in the rich bottom land of Missis- 
sippi County in northeastern Arkansas, the 
project will afford 800 share croppers and 
small tenant farmers, now on relief rolls, an 
opportunity to work out their own destinies. 

They will occupy 15,000 acres of virgin soil, 
and will’ start afresh with new equipment, new 
homes, new tools, with chickens and cows and 
mules furnished by the Arkansas Rural Re- 
habilitation Corporation through the Federal 
Emergency Relief Administration. 

Transformation of the cut-over timber land 
along the Tyronza River already is under way. 
An army of 1,500 men is constructing roads 
and drainage ditches, sawing lumber from the 
fallen trees, and erecting the prim, new white 
houses with green shutters and flower boxes 
along the thoroughfares. 

The tract has been subdivided into home- 
steads of 20, 30 or 40 acres. Farmers occupy- 
ing land adjoining the colony say the new farm- 
ers should have little difficulty in making a 
living from the land. Adjacent farms produce 
a bale to a bale and a quarter of cotton an 
acre or 80 bushels of corn. 

The Federal Government bought the land 
from the State at the rate of $2.50 an acre. It 
is estimated conservatively that with improve- 
ments the land should be worth approximately 
$60 to $85 an acre. 

It is planned to allow the farmers a minimum 
of ten years in which to purchase the farms. 
W. R. Dyess, State relief administrator, for 
whom the project was named, said the Govern- 
ment may not attempt to get full repayment of 
money spent in the colonization project. The 
money was used for immediate relief. 

First estimates were that the FERA would 
spend $1,500,000 on the project, but it now 
appears that less than $1,000,000 may be needed. 

The first families will not move in before 
November. By then, 200 or more houses will 
have been completed, 60 miles of roadway fin- 
ished, and 100 miles of drainage ditches dug. 

Two acres will be cleared around each house, 
and the largest trees cut from the remainder 
of the farms. Each farmer must clear the re- 
mainder of his land and prepare for spring 
planting. 

One proposed feature of the project is a com- 
munity center which will be built on an 80-acre 
tract, half of which has been set aside as a 
park. There also will be an 8-room school, 
a commissary, warehouses, administrative build- 
ings, machine and blacksmith shop, an _ in- 
firmary and some industry at which colonists 
will be enabled to earn a living during the 
winter months, 
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RHINELANDER, WIS., 
July 30.—In a setting of 
pine trees, with the at- 
tractive Wildwood 
Lodge in the back- 
ground, the first session 
of the midsummer meet- 
ing of the Northern 
Hemlock & Hardwood 
Manufacturers’ Associa- 
tion was held Friday, 
July 20, but before the 
session concluded it was 
forced to adjourn inside 
because of a shower of 
rain. The meeting was 
largely attended, and J. 
D. Mylrea, president of 
the Thunder Lake Lum- 
ber Co., and other mem- 
bers of the local committee, were the recipients 
of many compliments on the arrangements made 
for holding this meeting at Wildwood Lodge. 


President Discusses Land Uses 


Code problems, and reforestation and timber 
conservation under the forestry section of the 
Lumber Industries Code, were the principal 
features of discussion. The president, R. B. 
Goodman, of Marinette, Wis., who is an ardent 
conservationist, in his opening remarks re- 
ferred to the importance of land use in con- 
nection with reforestation, and took occasion 
to call attention to the fact that while there 
has been much talk of devastation of forest 
land, there really has been more devastation 
of farm lands than in timber. In some sections, 
three inches of top soil have been removed from 
farm lands. This loss is especially significant 
in view of the fact that it takes a thousand 
years to grow one inch of soil. Mr. Goodman 
referred to the forthcoming visit of a delega- 
tion, of which he is a member, to Germany 
for an inspection of German forests and for- 
estry methods, and he hoped to have something 
of real interest and value to report on his 
return. 


Secretary Reports on Small Mills, Pricing 


Secretary O. T. Swan, of Oshkosh, gave a 
rapid-fire but comprehensive report on what 
had transpired since the April meeting. He 
briefly reviewed activities in connection with 
the Code, and the work that is being done by 
his organization as administrative agency in 
this section. He discussed briefly the small- 
mill situation, and reported that inspectors are 
calling on the small-mill operators and en- 
deavoring to help them in a solution of their 
problems. He referred to the desirability of 
establishing a uniform custom sawing charge, 
in which the small mills particularly are inter- 
ested. He reported that there is a chance now 
to get this charge approved as a service charge. 
He explained the status of small-mill repre- 
sentation on the Code authority, gave a brief 
report of the annual meeting of the National 
Lumber Manufacturers’ Association, and dis- 
cussed the work done in arriving at cost-pro- 
tection prices. While the new prices represent 
a reduction of approximately 10 percent on 
building lumber, through the splendid work of 
W. A. Holt and other representatives of the 
hardwood manufacturers, the new hardwood 
list is practically the same as the old one. With 
reference to the results obtained under the Code 
and the future of NRA, Mr. Swan said: “No 
matter what happens, we have learned much 
of value with reference to what others are 
doing.” 

Mr. Wilson, superintendent of the department 
of co-operative forestry at Madison, Wis., gave 
an interesting report of the forest fire preven- 
tion work in Wisconsin. While for the first 
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half of the calendar year there was no decrease 
in the number of fires, the area was consider- 
ably smaller and the loss was lower, 74 percent 
of the fires being held to ten acres or less, and 
there were considerably fewer large fires. The 
cost of fire fighting has been reduced, and it 
is planned to add new equipment before fall. 
His department has checked all the main line 
and logging locomotives to see if they are 
equipped with pumps, hose, etc., as required by 
the forestry Code. 

W. A. Holt, Holt Lumber Co., Oconto, Wis., 
explained the organization plan of the National 
Lumber Manufacturers’ Association and urged 
full support for it. He thought the biggest 
problem in regard to the Code was enforce- 
ment. “We must have that or quit,’ was his 
thought. 


Museum Presented Pioneer's Ox Yoke 


At this juncture there was an interesting 
break in the routine business session through 
the introduction by the president of George N. 
Harder, general manager I. Stephenson Co., 
Wells, Mich., who presented to the Logging 
Museum at Rhinelander an ox yoke that was 
used by the late Senator I. Stephenson in the 
early days when, as a laborer in a logging 
camp, he began to lay the foundations of his 
future career as timber owner, lumberman, 
capitalist and statesman. This logging museum 
at Rhinelander was sponsored by the American 
Legion, and J. D. Mylrea, of the Thunder Lake 
Lumber Co., has been active ih securing relics 
of early-day logging for it. With the well- 
worn ox yoke, Mr. Harder presented a brief 
history of it, enclosed in an attractive frame, 
and before the lumbermen left Rhinelander the 
ox yoke and the frame already were occupying 
a prominent place on the walls of this museum, 
in which last summer 8,000 visitors registered. 
This framed history reads as follows: 

I am only an ox-yoke, born in a sawmill 
blacksmith shop at Flat Rock on the Escan- 
aba River, about one and a half miles from 
the mouth of the river. 

My first work wa 
6-ox team driven by 
Maine, named Isane Stephenson. 

Ike came to Milwaukee the year before— 
1845—and worked for Jefferson Sinclair, who, 
with Daniel Wells, jr., bought the sawmill 
at Flat Rock in the summer of 1846, and sent 
Ike up that fall to drive an ox team. 

There were two other yoke of oxen in that 
team, but mine were the pick of the location 
and were made leaders. Ike was a very quiet 
young man and didn’t have much to say to 


with the leaders 
a tall young fellow 


of a 
from 


anyone, but when he spoke to those oxen 
they seemed to understand every word—and 
how they would pull, gee, haw and sidestep. 


That 


winter we hauled the largest loads 
handled on the river; but the hardest job 
we had was hauling a 107-foot liberty pole 


out of the woods to be shipped to Janesville, 
Rock County, Wisconsin. 

I am only an ox-yoke, forgotten for years, 
A discard stowed away, no care, no tears. 
Once 


my curves and my strength were the 

pride of the camp; 

Now I’m a has-been, on the shelf with the 
kerosene lamp. 

Though the ox and the yoke are things of 
the past, 

I've found here a haven—let my memories 
last. 


I. STEPHENSON COMPANY, 
Wells, Michigan. 


Revised Hardwood Prices and Grades 


Reporting for the hardwood co-ordinating 
committee, C. A. Goodman, Marinette, Wis., 
said that the new price list for hardwoods is 
practically the same as heretofore, with some 
reductions on certain items of soft elm and ash. 
In connection with this new price list, some 
changes in inspection rules are necessary. These 
have been presented to the rules committee of 
the National Hardwood Lumber Association, 
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Northerners Study Code’s 


and will come up for approval at the anny) 
meeting in September. Mr. Goodman said that 
in the final analysis, the oak flooring prices 
were reduced on an average of 86 cents a thoy. 
sand, and the price of flooring oak was rf. 
duced $1. 

A. L. Osborn, of Oshkosh, briefly discusseq 
some features of the Code, and said that lym. 
ber prices are 19 percent below the level of 
1929 prices. 

Coding Cross Ties, Poles and Piling 

M. P. McCullough, 
Co., Schofield, Wis., reporting with reference 
to the railway cross tie organization, said that 
the committee had been badly handicapped by 
lack of sufficient replies to the questionnaires 
that had been sent out, and for this reason was 
not prepared to make its final report. 

J. D. Mylrea, reporting on the status of the 


pole and piling Code, said that the pole and & 
piling industry had been organized, and that an © 


effort is being made to reconcile prices on poles 
from the various sections. Also an effort jg 
being made to regain the Chicago market for 
hardwood piling. This formerly was a large 
hardwood piling market, but lately has been 
using softwood piling almost altogether. 

Peter McHugh, sales manager of Edward 
Hines Lumber Co., Chicago, was on the pro- 
gram to make a report on price co-ordination 
and to explain the price changes recently 
authorized by the Administration. Unfortu. 
nately he was unable to attend and his report 
was read by Mr. Swan. 

George N. Harder, of Wells, Mich., reported 
on the results of negotiations recently conducted 
by a committee with the head of one of the 
large industries, in an effort to hold the market 
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GEO. N. HARDER, 
Wells, Mich. ; 
Presented Historic 
Ox Yoke 
for certain northern hardwoods. While this 
interview was quite satisfactory, he stressed the 
fact that unceasing activity would be necessary 

if this market is retained. 


Urges Agreement on Distribution 


A feature of the meeting was a discussion of 
the common Code problems of the retailer and 
manufacturer. This was led by J. L. Burt, of 
Wausau, Wis., president of the Wisconsin Re- 
tail Lumbermen’s Association. Mr. Burt said 
that in reality there had been less co-operation 
on the part of some of the wholesalers and 
manufacturers with the retailers since the Code 
became effective, than before. After five years 
effort, the industry had arrived at a satisfactory 
distribution arrangement prior to the introduc- 
tion of Codes, but unfortunately this has not 
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Results, Operating Needs 


vet been approved by NRA. Because of the 
chaotic conditions resulting, wholesalers are sell- 
ing in carloads to retail customers. He made 
a plea that, pending final approval of a distribu- 
tion statement, wholesalers and manufacturers 
yoluntarily refrain from selling this trade. He 
said that some manufacturers are selling direct 
to Government projects at wholesale prices. He 
had called on the manufacturers personally in 
ten or more cases, and he mentioned specific 
instances where lumber had been shipped from 
the manufacturer direct to the contractor. He 
asked that the association consider the possi- 
bility of establishing uniform minimum prices 
on cedar products in which the retailers are 
greatly interested. 


Pleads for Observance of Retailers’ Rights 


Mr. Burt was followed by Don S. Mont- 
gomery, Milwaukee, secretary of the State re- 
tail association, who began his remarks with 
the question: “Who is the retailer?” There 
seems never to be any question as to who are 
the retailers in the automobile industry, the 
shoe industry, or many others; but there seems 
to be a decided question as to who is the re- 
tailer in the lumber industry. He advanced 
this suggestion: “Let’s not violate each other’s 
Codes,” and asked the question: “How does 
the retailer violate the manufacturers’ Code, 
and how does the manufacturer violate the re- 
tail Code?” He referred to the Wisconsin 
recovery act, which provides a penalty of a 
heavy fine and six months in jail for violation 
of any of its provisions. He then asked the 
pointed question: “Why go to jail?” His talk 
was a straight-from-the-shoulder plea for 
observance of the retailers’ rights by the manu- 
facturers, as outlined in the retail Code, and 
at the same time prominently displayed a verbal 
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D. S. MONTGOMERY, J. L. 
Milwaukee, Wis.; 


BURT, 
Wausau, Wis.; 
Discussed Problems of the Retailer 


picture of what could happen to violators of 
the retail Code. 

Fred Menzer, of Marathon City, discussing 
the small mills and the Code, said that much 
time is being spent in bringing to the small 
mills information as to Code requirements. 
Some operators, he said, will never comply, 
because they are too ignorant. He thought 
regulating the price of custom sawing would be 
a great help, and expressed the opinion that all 
small-mill operators should be grateful for the 
work being done in their behalf. 


Mills Want Distribution Problem Solved 


Secretary Swan, in a short talk, said that the 
manufacturers want to work with the retailers 
in the solution of distribution problems, and it 
's confidently expected that by the first of 
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August a national distribution statement will be 
authorized. This may not supersede the distri- 
bution statement included in the State Code. 
He confidently expects that before long there 
will be sufficient machinery provided to work 
out a solution of all the problems affecting the 
relations between manufacturers and dealers. 
He thought cedar products prices could be 
easily worked out, and they will have attention. 
He also said that small-mill differentials are 
being studied and will be adjusted at an early 
date. 


Small Mill Products and the Retailer 


W. O. Goodwin, whose work is with the 
small-mill operators in lower Michigan, made 
a strong plea that more attention be paid to 
that district. He said the code is 75 percent 
inoperative there, largely because of the lack of 
information and of inability of many of the 
small-mill operators to understand and assimi- 
late the material that is sent to them. In his 
work he has found 800 small mills in that sec- 
tion, and that they exist almost entirely on 
retail trade. 

Mr. Hobbs, a small-mill operator of Med- 
ford, Wis., in a short talk said that he could 
not see that the Code is hurting the small mills. 
He thought the retailers are being hurt by the 
small mills that are selling lumber for barns, 
houses and repair work, direct to the users. On 
the other hand, retailers are taking contracts, 
and contractors in turn are buying direct from 
the manufacturers. He said “if the retailers 
want to shoot square with the better contract- 
ors, they had better keep out of the contractors’ 
business.” 


Freight Rates and Home Building 


At the opening of the second day’s session, 
F. M. Ducker, traffic manager, submitted a 
brief report with reference to freight rates and 
trafic problems. He said that the association 
has republished its rate books, bringing them 
up to date. With reference to the report that 
there would be a reduction in freight rates on 
building materials, in order to encourage a 
revival of building, he said that the carriers 
are opposed to reducing rates, because the 
roads already have done much in co-operation 
with the Government. Instead of a reduction, 
the carriers will ask for a 10 percent increase. 

Thomas Kerr, field engineer, reported on 
activities of his department, particularly in the 
promotion of soft elm. It is planned to list elm 
and ash in the molding lists. He said there 
is need for more assistance from the salesmen 
in their contacts with dealers. Architects have 
been induced to specify soft elm for certain 
items, only to have the dealer urge the archi- 
tect to change the specifications to items in the 
dealer’s stock. Salesmen should endeavor to 
sell dealers small lots of these items in soft 
elm, in mixed cars of other items ordinarily 
stocked by the distributor. 


Definition of "Wholesaler" Needed 


G. A. Vangsness, of Chicago, who came di- 
rectly from Washington to Rhinelander in 
order to attend this meeting, gave a report in 
which he reviewed developments in connection 
with the effort to secure an official definition of 
“wholesaler.” He attended the hearing in 
Washington in connection with the proposal 
to organize a wholesale Division under the 
Lumber Code. He believes the majority of the 
better wholesalers are desirous of co-operating 
in every way possible, but it is essential that 
the administration clear up the question of the 
wholesalers’ function before a wholesale Divi- 
sion can become effective. 

E. H. Mullen, general manager Menominee 
Indian Mills, Neopit, Wis., spoke briefly of 
the desire of the pulp mills for some assistance 


in getting changes made 
in Code prices that will 
make it possible for 
hemlock pulpwood to be 
used. At present be- 
cause hemlock and 
spruce pulpwood are 
practically the same 
price, there is no in- 
ducement for paper mills 
to use hemlock. 

E. W.. Tinker, in 
charge of forest opera- 
tions, particularly in 
connection with the 
rules on forest practice, 
said the Forest Service 
now is administering 
eight and a half mil- 
lion acres in the Lake 
States. He wants to see the lumber industry 
a continuing and not a dying industry. It is 
the intention to know whether or not there is 
general compliance with the Forestry Code. 

Other speakers in connection with forestry 
and conservation matters were Gerald Cook, 
in charge of the compliance division of the 
Forestry Code; Prof. Herbert, of the forestry 
department at Lansing, Mich.; ex-Senator Jim 
Carroll, of Mellon, Wis., one of the authors of 
the Wisconsin forest crop law; and Mr. Ferris, 
editor of the Rhinelander News, who said that 
Oneida County was the first in the United 
States to pass a zone law. 

M. J. Fox, president Von Platen-Fox Co., 
Iron Mountain, Mich., heartily endorsed the 
Forestry Code and said: “We are not growing 
trees for lumber; we are growing trees in 
order to live.” Another characteristic state- 
ment was: “We need more singing, better sing- 
ing, and deeper thinking.” 

At this juncture a resolution was offered and 
adopted unanimously, recommending that there 
be no change in the dates for the hunting sea- 
son in Wisconsin. 

By unanimous vote the meeting also adopted 
a motion expressing appreciation of the honor 
conferred upon President R. B. Goodman, by 
the University of Wisconsin, which recently 
gave him an honorary degree of Doctor of 
Laws. 





J. D. MYLREA, 


Rhinelander, Wis.; 
Host Committee 


Differentials; Unemployment Insurance 


A. H. Klass, Oconto, Wis., briefly reported 
on the activities of the bureau of grades; O. T. 
Swan, secretary, spoke of the small-mill differ- 
entials, and said the executive committee and 
price committee are studying this question, and 
are to report on it within 30 days. 

W. A. Holt, president Holt Lumber Co., 
Oconto, Wis., briefly discussed the unemploy- 
ment insurance question, and said the indus- 
trial commission has approved what is known 
as the bank plan, which employers can go 
under. The commission has not yet approved 
the fidelity plan. If manufacturers decide to 
go under that plan, he suggested that they had 
better do it with reservations. Employers will 
be required to file in August their decision as 
to whether or not they will go under a volun- 
tary unemployment insurance plan. The Act is 
really intended to keep men employed. 

Secretary Swan reported that over 90 per- 
cent of the lumbermen in this district are com- 
plying with the Code. 

Before adjournment, the meeting extended a 
unanimous vote of thanks and appreciation to 
J. D. Mylrea, and to the local committee, for 
the splendid arrangements made for this meet- 
ing and the entertainment provided. 

Following adjournment of the general meet- 


ing, there were meetings of the board of di- 
rectors and of other groups. 
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Hardwood Inspection Rules 
Changes Proposed 


Broader powers for the inspection rules com- 
mittee of the National Hardwood Lumber As- 
sociation, to make the inspection service more 
flexible and adaptable to the new problems of 
operation under the Lumber Code, are embodied 
in a proposed amendment of the by-laws which 
will be recommended to the membership at the 
annual convention, to be held Sept. 27-28 at the 
Netherland Plaza Hotel in Cincinnati, Ohio. 

At present the grading rules may be changed 
only at the annual meetings, by two-thirds ma- 
jority, and the proposed changes must have 
been submitted to the membership by the com- 
mittee thirty days prior to the meeting. This 
was all right until the Code and minimum price 
schedules came along, bringing many requests 
for official minimum price listings on special 
grades and items, thus publishing minimum 
prices on grades for which there were no stand- 
ard specifications. On such a special grade one 
man’s specification is as authoritative as an- 
other’s, and there can be no standard of quality 
and no policing for fair competition. 


Would Authorize Special Meetings 
for Specification of Grades 


This situation was carefully considered by 
the inspection ruies committee at its meeting 
at the association headquarters in Chicago July 
24-25, and as a result a resolution was pre- 
pared, to be offered at the annual meeting; if 
adopted it will authorize “as an emergency 
measure in effect until rescinded by a subse- 
quent annual meeting” the following functions 
of the committee, besides what it now has: 

1. The committee may meet at the call of 
the chairman beginning thirty days after 
the date of this annual meeting, such meet- 
ings to be known as “special Code meetings.” 

2. At such special Code meetings the com- 
mittee may consider and approve rules or 
specifications for special grades as may be 
required for items on which Code prices are 
listed and for which no rules have been offi- 
cially established, and rules for special speci- 
fications varying from standard grades where 
Code prices are listed for such variations. 

3. The special grading rules so approved 
by the inspection rules committee shall be 
published by the association and shall be- 
come operative and effective upon publica- 
tion, but shall be tentative and subject to 
the approval of the association at its next 
subsequent annual meeting in the manner 
required by the by-laws before such rules 
may be incorporated in the grading rules 
book of the association; provided, however, 
that the committee shall not approve at any 
special Code meeting any changes in or addi- 
tions to the standard grading rules and gen- 
eral instructions of the association as shown 
on pages 12 to 20 of the January 1934 Rules 
Book. 


Urges Restraint in Price Listing 


In the meantime, assuming that the com- 
mittee should be given these broader powers by 
the association in convention, there still is the 
problem raised by the mulitiplicity of special 
grades on which minimum Code prices are pub- 
lished by Subdivision agencies—whenever there 
is a minimum price requested it is quoted by 
the agency and then published. In a resolu- 
tion, which the committee prepared and will 
ask the board of directors of the association 
to adopt and send to the Hardwood Division 
Agency in event the committee is given the 
proposed powers, it is stated that not only does 
this listing of an official minimum price on an 
item for which there are no standard grading 
specifications prevent fair competition between 
operators producing or trading in these items, 
but also “the listing of numerous special and 
little-known items, not representative of any 


substantial volume of trade, encourages the 
trade to break up stocks of standard grades and 
tends away from the use of standard grades 
which would lead more and more to confusion 
and ultimate higher costs of manufacturing and 
sorting stocks.” 

It is the committee’s thought that the Code 
agency should continue to promptly supply 
minimum price quotations on all inquiries for 
such information, but should not publish the 
prices unless the volume of trade in such items 
should justify it and until the inspection rules 
committee, working under the new arrangement, 
could establish a set of grading specifications 
for each such special item. This, the com- 
mittee believes, would maintain national uni- 
formity of grades and permit proper Code 
policing of these special grades as to questions 
of fair competition. 

A list of all grades which are listed in Code 
bulletins by hardwood Subdivisions, but for 
which there are no standard specifications, was 
prepared, and the committee is recommending 
that the directors, in event the by-laws amend- 
ment passes, ask each Subdivision agency to 
appoint a special committee to work with Chief 
Inspector W. H. Nelson on the preparation of 
grading rules to present to the inspection rules 
committee. This would provide plenty of work 
for the first of the proposed “special Code 
meetings.” 

L. S. Beale, of Washington, D. C., secre- 
tary of the Hardwood Division Agency and 
former secretary-treasurer of the N. H. L. A., 
was present by invitation and was elected an 
honorary member of the committee. 


Protecting Rights of Seller 


The committee recommended that the board 
of directors authorize insertion in the regula- 
tions governing original National inspection the 
following paragraph: 

Article XV. When original inspection is 
applied at destination by order of the buyer 
or by agreement between buyer and seller, 
the buyer shall protect the seller’s right to 
reinspection under the association’s guaranty 
by giving the seller an opportunity to order 
reinspection before using any part of the 
shipment. 


Besides its routine work of clarification of 
some of the rules the committee also prepared 
for submission to the convention a set of re- 
vised rules for Philippine mahogany and Philip- 
pine hardwoods, a special grade of walnut 
known as “casket grade,” and bung grades of 
poplar and red gum. It is interesting to note 
that there has developed sufficient tendency on 
the part of bung manufacturers to use red gum 
to require the establishment of this grade of 
the “Cinderella of hardwoods”; there also is 
some use of walnut for bungs. 

J. Gibson Mcllvain, of Philadelphia, Pa., was 
appointed chairman of a subcommittee which, 
with power to act, will prepare revised rules for 
grading mahogany. Other members of this sub- 
committee are T. R. Williams, of New York 
City; R. E. Hollowell, of Indianapolis, Ind.; 
A. O. Ratcliff, of Chicago; and Charles J. 
Hafner, of Philadelphia. 

Another special subcommittee was authorized 
to prepare specifications for a special grade of 
oak coffin boards, an item for export to Eng- 
land. George McSweyn and O. M. Krebs, 
both of Memphis, Tenn., are the members of 
this subcommittee. 

George C. Ehemann, newly appointed assist- 
ant secretary of the association, presided at 
the meeting, for he has been chairman of the 
inspection rules committee for several years and 
will continue to serve in that capacity until his 
successor is named at the next convention. 
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A resolution of respect for the late H, 
Hoover, of South Bend, Ind., former chief jp, 
spector of the association, was adopted. y, 
Hoover was with the association for 
years in its inspection department and late, 
as a member. 


"A Long Step Forward" 


Present by invitation was John Foley, of th 
forestry department of the Pennsylvania Raj. 
road, vice chairman of the division of engineer. 
ing of the American Railway Association, why 
presented the question of how to apply the ney 
A. R. A. specifications to the existing grades oj 
hardwood railroad and car material. The raj. 
way association specifications, it was explaine 9 
were developed by scientific research and exag 
computation of the stresses the materials wou) 
have to sustain, while to a great extent th! 
hardwood grades are based on “rule of thum}’ = 
calculations as to the right material for the jo}, 

The lumbermen quickly saw the nature o 
the problem and realized the importance of hay. 
ing hardwood lumber so graded that it ca 
take its rightful place in this revised program 
of railroad buying, and accordingly Charles \, ¥ 
Perrin, of Buffalo, N. Y., and Chief Inspector 7 
Nelson were appointed a subcommittee to con — 
fer with Mr. Foley and submit to the com. 
mittee recommendations for appropriate change; 
and revisions in National Hardwood Lumber 
Association rules applicable to such material, 
Messrs. Perrin and Nelson were also requested 
to submit recommendations for similar change; 
in the other structural grades of hardwoods, 
so that these might not suffer by comparison | 

John W. McClure, secretary-treasurer of th | 
association, in commenting upon this action ex- 
plained to an AMERICAN LUMBERMAN repre} 
sentative that this is only a preliminary ste) 
and will not be ready for any action at th 
Cincinnati convention, for it will take prob- 
ably six months to prepare the necessary recon- 
mendations for proposed changes. Mr. Me 
Clure was enthusiastic about the program, how- 
ever, and termed it “a long step forward.” Hel 
said: 3 

It is a very constructive step and one of) 
the most forward steps the association has) 
taken in a long time, for railroad and car! 
materials are an important factor in ou 
hardwood picture. It is anticipated that the 
coming year will bring about an increased 
demand for these products. ; 

It is planned to utilize, in the new system 
of grading, information developed by re- 
search at the Forest Products Laboratory at 
Madison, Wis. 








Japan Continues Large Market 


for Philippine Lumber =| 


Wasuincton, D. C., July 30.—Japan ha 
continued to rank as the best market, next to 
the United States, for Philippine lumber ani 
timber, according to Trade Commissioner CF 
H. Boehringer, Manila, in a report to th 
Commerce Department. Average monthly ship 


ments from the Islands to Japan, principally © 


of logs, have been maintained at a higher level 
than during last year, it is pointed out. 

The heavy shipment of logs to Japan, the re 
port states, has been noted in every Philippin 


producing region, and they have been scoured for 
logs by exporters. The active demand in Japa yy 


for Philippine woods has reacted favorably m 
the general situation in the lumber industry, 
and has likewise aided the government in @ 
creasing its revenues. 

The total demand for Philippine lumber has 
continued fairly active, notwithstanding the de 
lay in the allocation of the quotas for exports 
of lumber from the Islands to the United States, 
which has prevented the filling of orders. It 
is hoped in the trade, according to the report, 
that as soon as quotas for individual exportets 
and mills are known, the lumber market wil 
improve more markedly. ‘ 

According to an authority in the Philippi 
lumber trade, there is a substantial d 
from China, South Africa, Australia and Grea 
Britain for Philippine lumber and logs. 
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Roofer Manufacturers 
Protest Present High 
Code Fees 


Macon, Ga., July 30.—The Roofer Manufac- 
turers’ Association, meeting at the Hotel Lan- 
ier here last Tuesday, protested vigorously 
against any great absorption of freight to ports, 
and instructed the secretary to enter its protest 
to the Southern Pine Association, and to the 
Lumber Code Authority. 


A committee was also appointed to make a 
protest to the association, and to the authority, 
on the present Code fee of 2 cents per thousand 
feet on all grades, as being unfair and un- 
equitable. The committee was instructed to sug- 
gest a substitute fee assessment based on a per- 
centage of the net invoice. Those appointed on 
the committee were W. R. Melton, Cuthbert, 
Ga. secretary; A. W. Daughtry, Allentown, 
Ga., and C. R. Mason, Madison, Ga. 


A. S. Grinalds, Macon wholesale lumber- 
man, said that some wholsalers thought the 
price had been higher than they felt they could 
get orders at. He said: 

With a reduction reported, the market is 
simply in the air. People will just wait to see 
what will happen. Since the price fixing went 
into effect, business has declined—we all 
know that—and it is my opinion that the 
fixed price will have to be abandoned. 

Several others expressed the same opinion. 

Mr. Mason said that if the maximum hours 
and minimum wages of the Code were enforced 
he believed “all would take care of itself.” It 
was brought out that many mills are not oper- 
ating under the Code, however. 


J. H. Bell, president, reported for the com- 
mittee which attended the Lumber Code Au- 
thority meeting in Washington to fight for 
proper classifications and differentials. He said 
that the latter had been put back to 50 cents 
a thousand for air dried lumber. 


H. G. Garrett, Faceville, Ga., said that he 
had heard of numerous Code violations, but 
never of anything being done about them. Mr. 
Melton said the Authority had promised to de- 
vote most of the time now to Code enforce- 
ment. 


H. E. Hammock, Edison, Ga., said that the 
Code has “made the whole thing confusing,” 
and that “it is not possible to sell and operate 
at present prices under the Code.” Others 
agreed that it is “impossible to legislate prices.” 


J. H. Rush, Lumber City, Ga., reported on 
the meeting in New Orleans of the Southern 
Pine Association, of which he is a director. He 
said “there was a lot of discussion, but not 
much action taken.” “What I would like to 
know is, how are the Government orders being 
placed, and who is getting them,” he declared. 
“The small mill owners are not geting them. 
The Code is getting so complex that I feel 
we are all at sea.” 


The general sentiment of the meeting was 
that the operators felt they were “at sea,” and 
that unless something is done soon to correct 
the present unsatisfactory situation, many of 
them will have to close down. 


Those registering at the meeting were: 


J. H. Bell, Bell Lumber Co., Richland, Ga., 
President; F. C. Mills, Mills Lumber Co., 
Acworth, Ga., vice president; W. R. Melton, 
King Lumber Co., Cuthbert, Ga., secretary, 
and W. E. King, of the same company; C. R. 
Mason, Mason Lumber Co., Madison, Ga.; 
H. E. Hammock, Turman Lumber Co., Edison, 
Ga.; H. R. Garrett, Hancock Lumber Co., 
Faceville, Ga.; W. A. Jones, Jones Lumber Co., 
Donalsonville, Ga.; J. C. Burgin, Burgin Lum- 
ber Co., Cuthbert, Ga.; W. T. Divers, Norfolk 
& Western railroad, Atlanta, and W. N. 


Gwinn, of the same railroad, Macon; G. G. - 


King, King & Thurston Lumber Co., and 
H. K. Thurston, of same company, of Thomas- 
ton, Ga.; J. S. Smith, Atlanta; C. I. Stone, 
Richardson Lumber Co., Macon; John McEl- 
rath, the Jeffreys-McElrath Lumber Co., 
Macon; J. H. Starr, J. H. Starr & Sons Lum- 
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ber Co., Atlanta; H. R. Greene and W. S. 
Slade, Greene-Slade Lumber Co., Braxton; 
J. H. Rush, Rush Lumber Co., Lumber City, 
Ga.; A. W. Daughtry, Allentown, Ga.; A. S. 
Grinalds, Macon; O. W. Ingram, Ingram & 
Le Grand Lumber Co., Lumpkin, Ga.; C. H. 
Hardin, Hardin Lumber Co., Morris, Ga.; 
J. W. Reynold, Clancy Lumber Co., Albany, 
Ga.; H. V. Callier, Talpotton, Ga., and J. 
Meade Tollison, Tollison Lumber Co., Perry, 
Ga, 


West Coast Lumbermen 
Hear Reports, Discuss 


Code Problems 


[Special telegram to AMERICAN LUMBERMAN] 

Tacoma, WasH., Aug. 1.—One of the largest 
lumber industry meetings ever held in the West 
Coast division met here today. A regular gal- 
axy of lumbermen orators and seasoned lumber 
code authorities who have spent the biggest 
part of the hottest summer on record in Wash- 
ington, explained the recent amendments to the 
lumber code, price changes and changes in ad- 
ministration of the code. Principal topics of 
discussion were the amendment to Article IX 
of the code; Government approval of code prices ; 
assurance of enforcement of the fair trade prac- 
tices part of the code; the hope of a distribu- 
tion statement and defining of wholesale trade; 
recent reduction of code prices; red cedar 
shingle import restrictions; future trade pro- 
motion activities and additional compensation 
for the western wholesalers; and the amend- 
ment passed by the Lumber Code Authority to 
put into effect trade- and grade-marking of 
lumber. 

Two motions offered from the floor by mem- 
bers not satisfied with some things that have 
been done were passed. The first was to the 
effect that in the West Coast division the mark- 
ing of “seasoned” or “tnseasoned” on lumber 
be made optional with the manufacturer. The 
second was that the meeting go on record as 
favoring an additional buying charge of 50 cents 
per thousand feet to be allowed to the western 
wholesaler. 

E, W. Demarest, president of the association, 
presided and also recounted some of the activi- 
ties of himself and associates during the meet- 
ings in Washington. 

J. D. Tennant, chairman of the Lumber Code 
Authority, told of some of the troubles of the 
industry’s representatives, including the effect 
of Gen. Johnson’s ill-advised announcement that 
price fixing was out. He decried the attitude of 
lumbermen who had displayed so much ingenuity 
it: discovering ways to defeat their own code. 
As to prices, the lumber industry has placed 
itself in a position where its prices can be 
enforced, but the penalty is a trend toward Gov- 
ernment regulation. In order to get enforce- 
ment, Article IX had to be amended and Gov- 
ernment approval of prices obtained. 

A. H. Landram made a report on the price 
changes and work of the price correlating com- 
mittee that brought out applause and praise. He 
paid a fine tribute to the work of President 
Demarest and lauded the work of Col. Greeley, 
Mr. Tennant and other representatives. 

Judge Paul explained what could be expected 
now in the way of prosecutions of code viola- 
tors and warned everyone that compliance direc- 
tors and United States attorneys are now ready 
to go ahead, and said that one case was being 
filed today. 

C. J. McGrath, manager of the Washington 
& Oregon Shingle Association, announced that 
after much work in Washington the shingle 
industry had secured, through the assistance of 
the President and the State Department, a limi- 
tation of imports of Canadian shingles to 25 
percent of the industry quota. 








IF ONE of your customers has a nice back 
yard, and has a child or two to play in it, why 
not sell him a sand box, and urge him to plant 
shrubs to surround it on three sides, so as to 
make a little outdoor nook? 
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Western Pine Manufactur- 
ers Adopt Kendall Code 
of Ethics 


[Special telegram to American LuMBERMAN] 


PorTtLAND, Ore., Aug. 1.—The semi-annual 
meeting of the board of directors of the West- 
ern Pine Association was held here yesterday. 
The meeting was open to the membership and 
many were there to learn at first hand from 
those who had been in attendance at the Wash- 
ington conference, what progress has been made 
in connection with the code. President R. R. 
MacCartney was in the chair. 

Secretary S. V. Fullaway gave a review of 
the association activities since its last board 
meeting. 

The president paid a tribute to the late John 
P. Hemphill, a former director, who recently 
died. 

Most prominent in the discussions was the 
new status of enforcement of fair trade prac- 
tice rules. 
although a step toward Government regulation, 
has been secured and with the amendment to 
Article IX of the Code, assures Government 
prosecution of minimum price violations. 

Definition of a wholesaler and establishment 
of a wholesalers’ division under the code are 
considered the most important questions as yet 
unsolved, but the solution of which is expected 
soon, 

President MacCartney pointed out that a re- 
cent report showed lumber industry losses dur- 
ing the depression were ten times as great as 
losses to general industry. Notwithstanding 
this, in order to boost the housing program, 
the industry has reduced its prices 10 percent. 

All speakers agreed that in spite of the 
troubles, inequalities and lack of co-operation on 
the part of NRA, the Lumber Code has been 
of great value to the lumber industry. Mem- 
bers were urged to live up to the code and 
show themselves capable of the self government 
they have been striving to obtain and now have 
offered them. Every call on the Government 
for aid weakens their position. 

J. P. Hennessy urged trade promotion ac- 
tivities on the part of the association and at his 
suggestion the so-called Kendall committee code 
of ethics was reaffirmed and this will be used 
by Western Pine Association members until 
such time as it may be superseded by a lumber 
code distribution clause approved by NRA. 

Don Critchfield, Nebraska retailer and trade 
promotion expert, gave an ilustrated lecture on 
the value of proper painting to the lumber in- 
dustry. 

Principal speakers in addition to President 
MacCartney and Secretary Fullaway were 
W. E. Moore, Elgin, Ore.; B. W. Lakin, Mc- 
Cloud, Calif.; Walter Johnson, San Francisco; 
James McNary, McNary, Ariz.; Swift Berry, 
Camino, Calif.; Floyd Hart, Medford, Ore.; 
Don Lawrence, Spokane; and J. P. Hennessy, 
Minneapolis. 





Forest Fire Fighters Get 
Good Wages 


SPOKANE, WASH., July 28.—According to 
word from the regional forestry headquarters 
at Missoula, the highest scale in years is being 
paid to forest fire fighters in northern Idaho 
and Montana—45 cents an hour. The scale 
for foremen is $6.25 a day; for cooks, $5.25 to 
$5.75, and for packers $5.50. A subsistence 
deduction of 80 cents a day from daily wage 
rates, or 10 cents an hour from hourly scales, 
is made by the Government. A fire fighter who 
spends 10 hours on the front, above all ex- 
penses and deductions may expect at least $3.42. 


Government approval of code prices, - 





ee ee ee ee 


ee ee eck sae 


ew. 





Comes 


\ full-size log cabin in the wait- 
ing room of a great metropolitan 
railroad station. Pine trees grow- 
ing up out of a marble floor. The 
atmosphere of the north woods, 
practically intact, brought to the 
city for the inspection of the pass- 
ing throng. 

That is the surprising spectacle 
which thousands of commuters 
and other rail travelers see eve 
day in the Chicago & North Wes! 
ern Railway station in Chicago, 
where fitted neatly between two 
pillars is the cozy north-woods 
cabin shown in the accompanying 
illustrations. It was put there by 
the Red River Lumber Co., work- 
ing through its Chicago sales office 
and distributing yard and its North 
Woods Log Cabin Service, in con- 
nection with the passenger traffic 
department of the North Western, 


trophies etc. 
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orth Woods Cabin 


to City 


and the result of this co-operative 
effort by the lumber company and 
the railroad is a cabin that not only 
presents the vacation appeal of the 
north woods but also demonstrates 
the unusually attractive and inex- 
pensive homes made possible by 
the use of Paul Bunyan log cabin 
siding, extension log ends, clear and 
knotty pine plywood, and ct.er Red 
River products. 

And do the travelers and com- 
muters stop to look at it! In the 
first week after it was opened 14,- 
000 persons visited the cabin, and 
since then the attendance has aver- 
aged about a thousand a day. They 
see the cabin there in the main 
concourse and walk over to take a 
look. As they step onto the 
bronze-screened porch they see an 
illuminated railroad map of a Wis- 
consin region where this type of 
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In the living room of the cabin John S. Syver, the architect (at left) 
surveys his handiwork with satisfaction and answers questions about the 
construction of this type of building. Observe that the room is all fitted 
out with furniture, a “fire” on the hearth, and hunting and fishing 


The “chain” draped over one of the beams was carved 


out of one piece of wood. In the wall at the left are doors to the bed 
room and kitchen 
The kind of display that makes people want to build a north-woods 
home or buy one. the rustic birch bed is all made ready for an occu- 
pant, there are pictures on the walls recounting the hunting, fishing and 
resting prowess of the occupant and his family, the knotty pine (ply- 
wood) walls help along the woods atmosphere, and when you pull the 
curtain aside you look out on pine trees, by heck—growing out of the 
railroad station’s marble floor 
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In the main concourse of the Chicago & North Western Railway station 
in Chicago is this log cabin, visited by a thousand people a day 


cabin would fit perfectly, and are 
given attractively illustrated fold- 
ers describing this cabin and others 
like it. Then they step through 
the inviting door into the living 
room, which is made especially al- 
luring by the trophies, the syn- 
thetic fire in the hearth, and the 
rustic furniture. Opposite the 
hearth are two doors, one admit- 
ting to the bed room and the other 
to the kitchen. 

In the bed room the walls and 
ceiling are paneled with knotty 
pine plywood, with box beams (for 
effect rather than support) across 
the ceiling. On these walls are nu- 
merous pictures of north woods 
scenes and fishing and hunting 
success—beautiful pictures, and 
certainly enticing. Inviting, too, is 
the rustic birch bed, all made up 
and waiting for the tired business 


man to come to the woods to oc- 
cupy it. 
The kitchen is paneled with clear 
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pine plywood—affording an easily understand- 
able comparison between the two plywood faces 
_and although it is small it is plainly adequate, 
because of the well arranged cabinets and work 
table. The presence of the gas stove is signifi- 
cant, for it suggests that a location in the north 
woods does not necessarily mean loss of city 
cooking conveniences, with the modern stoves 
available. 

This showing of the cabin completely fur- 
nished is tremendously more effective than 
would be the same cabin empty or with only a 
few pieces of furniture. For the chairs are 
ready to sit in, the bed is ready to sleep in, 
the stove is ready. to be lighted, with the tea 
kettle on and waiting, and there are the dishes 
—all just as if the cabin were located some- 
where in the woods, ready for the owner to 
start his enjoyment of a happy summer in it. 
Even the trees are “growing” outside the cabin 
(in peat moss), and the cabin itself seems 
naturally to be a part of them, for the ma- 
chined faces of the log cabin siding have been 
made less “city-fied’” by the simple expedient 











Here is the little kitchen, all ready for some 

vacationing housewife—or bachelor—to step in 

and start cooking supper. Dishes ’n’ everything. 

And a gas stove—life need not be too rough, 

with modern inventions available. The walls 

are paneled with the Red River Lumber Co.’s 
clear pine plywood 


of adzing them lightly—an expedient rarely 


used but remarkably effective and well worth. 


the extra effort. 

Small wonder that people come and _ look, 
and then exclaim with admiration and look 
around for more information, particularly as 
to cost. And John S. Syver is on hand, much 
of the time, to tell them what they want to 
know about it. He is the architect in charge 
of the North Woods Log Cabin Service, and 
designed this and other houses the North West- 
ern is telling about in illustrated folders. Mr. 
Syver, who grew up in the building of log 
cabins, first in his native Norway and then in 
America, was enthusiastic about the log cabin 
siding with which this cabin was built. 

“By using it right,” he said, “we can obtain 
an effect just as realistic, and just as lasting 
and as strong, as if the solid logs were used. 
And machined lumber is so much more easy 
to work with than logs are, which makes it 
less expensive as a building material.” 

Mr. Syver’s services were contracted by the 
Red River company to assist lumber dealers 
in selling log cabin materials by showing 
them how to use the siding, extension log ends 
and other material to the best advantage. He 
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and Jackson P. Rinn, manager of the Red 
River Lumber Co.’s Chicago yard, explained 
that this is not a program of selling cabins 
direct to customers from the Chicago yard. 
Instead the architect determines what type of 
cabin the customer wants and finds out where 
he plans to build, and then the customer is 
directed to the Red River retailer nearest that 
location, to buy the materials for his cabin. 
Thus the Red River company continues its 
well-established policy of selling to dealers only, 
but does make available to the dealer and his 
customer the expert advice of an architect 
specializing in this type of building. 

Judging by the number of visitors at this 
model cabin, and the flattering things they say 
about it and the numerous inquiries from ac- 
tively interested men and women, asking Mr. 
Syver for more detailed information and varia- 
tions of plans, a lively dealer business in log 
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cabin siding may be expected by Harry V. 
Scott, manager of the Red River company’s 
Chicago sales office, and by Mr. Rinn. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that rev- 
enue freight for the two weeks ended July 21, 
1934, totaled 1,217,642 cars, as follows: For- 
est products, 43,970 cars (an increase of 2,270 
cars above the amount for the two weeks 
ended July 7); grain, 90,206 cars; ore, 65,208 
cars; coal, 191,396 cars; coke, 8,918 cars; live- 
stock, 46,929 cars; merchandise, 316,390 cars 
and miscellaneous, 454,625 cars. The total load- 
ings for the two weeks ended July 21 show an 
increase of 53,263 cars above the amount for 
the two weeks ended July 7. 











To All Manufacturers of 
Southern Pine 


OFFICIAL NOTICE! 
Production Quotas for September, 1934 


Official notice is hereby given to all Manufactur- 
ers of Southern Pine Lumber, that this Association, 
as Administrator of the Lumber Code in the South- 
ern Pine Division, will set Production Quotes for 
each and every mill producing Southern Pine, for 
the month of September, 1934. 


Under provisions of Section B, Article VIll, of the 
Lumber Code, any person desiring to operate dur- 
ing September, 1934, must give the Administrative 
Agency written notice, on or before AUGUST 
21, 1934, and present acceptable evidence of 
ability to operate. Méills which have not furnished 
complete information as a basis for Production 
Allotment to the Southern Pine Association should 
immediately procure the blank forms necessary for 
this purpose. 


The September Production Allotments will be made 
on August 2|ist and if the information requested 
of the individua! manufacturer and his application 
for an allotment for operating during September, 
1934, are not received by August 2|st, any oper- 
ation by said manufacturer during September will 
be considered in violation of the Lumber Code and 


subject to the penalties provided in the National 
Recovery Act and in the code itself. 


Southern Pine Association 


H. C. BERCKES, Secretary-Manager 
_New Orleans, La. 
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A new home in the Chicago area that may 
prove to have considerable influence on the de- 
sign and construction of other homes is the 
two-story, eight - rooms - and - garage residence 
into which Mr. and Mrs. S. R. Logan moved 
two months ago. It is in Skokie Valley, on 
Willow Road west of Winnetka. 

At first glance, noting its general archi- 
tectural lines, one might say “It is one of these 
new-fangled steel houses,” but glance again and 
observe that the only things ferrous about those 
walls are the nails that hold the bevel siding. 
And if a lumberman were to walk inside, up- 
stairs and down into the basement, he would 
find materials with which he is quite familiar— 
pine and birch and oak and maple—in joists 
and finish, 

For this modern home is a wood-built home, 
designed by Howard T. Fisher, chief architect 
of General Houses (Inc.), Chicago firm which 
specializes in houses built in the modern mode. 
Outside of the design, however, it is not a 
General Houses product, for it was built by 
the Edward A. Anderson Co., Winnetka con- 
tractor, who bought the lumber from the Barr 
& Collins Lumber Co., Chicago retail dealer. 
In this connection the type of construction is 
of special interest because to many lumbermen 
the name of General Houses (Inc.) has been 
symbolic of anything but lumber; concerning 
this Mr. Fisher said to an AMERICAN LUMBER- 
MAN representative : 

We are not bound or tied to any one ma- 
terial. The idea seems to have got around 
that we are interested only in steel, and some 
of the lumber people feel resentful toward us. 
3ut actually we are greatly interested in the 
possibilities of lumber itself, and in fact we 
are practically ready to build a lumber-and- 
plywood house right now, using waterproof 
plywood. 


So this house was build of wood, but not as 
wood houses have been built for lo, these many 
years. Its roof is flat, its general lines are 
horizontal—and straight, for the only sugges- 
tion of the familiar oblique angles are in the 
bevel of the siding and the slope of the ter- 
race out in front, and there are no curved sur- 
faces. Decidedly new in appearance it is, and 
the writer was interested in watching reac- 
tions to it, among members of the lumber in- 
dustry. One man, who was designing homes 
before Mr. Fisher left grade school, and who 
feels that he is somewhat of an authority on 
how homes should be arranged, when he saw 
a picture of this home was frankly cynical 
and ventured the suggestion that “some fast- 
talking modern architect sold ’em on that kind 
of a design.” 

This is mentioned only because others might 
have the same notion, and because it is not 
true. The writer, knowing that somebody was 
practically certain to make such a statement, 
already had asked Mrs. Logan how she and her 
husband happened to select this kind of a house, 
and her reply was: 

“Because we liked it. We have seen other 
homes built along these modern lines, have vis- 
ited friends who live in them, and we decided 
that this was the kind of house we wanted to 
build, to spend the rest of our lives in it and 
bring up our family.” 


“And now that you have been in it two 
months, how do you like it as a home?” 
“We're perfectly delighted with it. It is so 


comfortable and convenient.” 

What a severe blow that, to those who be- 
lieve nobody could possibly like these straight- 
line, flat-roof houses as homes actually to live 
in! Furthermore, Mrs. Logan’s enthusiasm for 
her abode did not appear to be the artificial 
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Modern Architecture in 
Frame Construction 


type which a person sometimes simulates to 
support his original judgment as a buyer. 
telligent and well educated, she knew exactly 
what she wanted in her home and now that 
she has it she is well pleased. When two 
AMERICAN LUMBERMAN representatives stopped 
at her home she was out in the garden, picking 
peas (she was expecting to entertain thirty 
friends in her new home that evening), but she 
obligingly stopped her work and showed her 
visitors through the place. 

She explained that she and her husband (Mr. 
Logan is assistant superintendent of schools at 
Winnetka) had decided to put their home- 
building money into size of home, insulation for 
comfort and economy, convenience and stabil- 
ity—these rather than fancy exterior or inte- 
rior appearance. So the trim is pine, and the 
intention was to have pine doors on the numer- 
ous built-in cabinets, too, but the Rockwell 
Manufacturing Co., of Milwakuee, Wis., did 
not happen to have such doors of pine, and 
sent birch instead—the original plan was to 
paint the trim, and the difference in woods 
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This comfortable 8-room home near Winnetka, Ill., designed for Mr. and Mrs. S. R. Logan by 
Howard T. Fisher, shows how wood adapts itself to the modern mode. Quality lumber was used 
throughout, selected by Frank Collins of the Barr & Collins Lumber Co., Chicago 
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Floor plans of the Logan home. 
the large amount of window space. 








The highway is to the right, or south, of the house. 
‘ Nearly all rooms are accessible direct from the hallway, 
without necessity of going through another room 
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Owners of Well-Built Suburban) @¥,' 
Home Chose New Styling "Because, ™<*; 
We Liked It"; Sought Size and) «<2 
Comfort Plus Economy: Got Them =* 
© Logat 

would not be noticed, Mr. Swanson thought joists 

In- 3ut when the birch panels were installed the of the 
looked too beautiful to be covered over with Iumbe 
paint, so it was decided to leave them in their Bins I 


natural finish, the birch and the pine too. After ity © 


































much experimenting it was determined tha and h 
wallpaper lacquer was the best material they prem! 
had seen for the purpose. And that is how—™ Log@ 
it happened that we found both pine and birch @ this 
trim on that inspection trip through the house built 
The rooms have a variety of finish, and one Top 
is paneled with Japanese veneer, wood so thin expo: 
that the green paper backing showed through ‘4™ 
and imparted its color to the decorative scheme. ness 
There is much window space in all walls, and asphi 
there are draperies that can be drawn to shut —- 
out the direct rays of the sun as desired. From ; rl 
the second floor one may walk out onto the situa 
decked portion of the roof of the first floor, we < 
and over part of this decked portion is a flint 
screened area that may be variously used a ee 
sleeping porch, outside living room, or lounge; the 
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plumbing is built into one wall, so it will be 
easy to put in another bathroom at any time. 

Down in the basement 1s an oil-burning fur- 
nace, and an air-conditioning installation that 
lacks the actual air-conditioning unit ; this lat- 
ter can be slipped into the proper space in the 
cabinet at any time the Logans want to spend 
the money for it; in the meantime, although 
the air is not washed, it is humidified. Mrs. 
Logan called attention to the wooden floor 
ioists and said that these, like all the rest 
of the lumber in the house, were “pre-shrunk 
jumber, prepared especially by the Barr & Col- 
lins Lumber Co.; it is so good, and its reliabil- 
ity of “staying put” is so assured, that she 
and her husband were quite willing to pay the 
premium that it commands—for Mr. and Mrs. 
Logan, it should be repeated, expect to live in 
this home for many years, and they wanted it 
built right. Throughout it has inch-thick Red 
Top insulation board, and in addition on the 
exposed west walls it has a blanket of Bal- 
sam Wool, and on the roof is a 5-inch thick- 
ness of Gimco rock wool. The roof is of the 
asphalt type common to office buildings. All 
screens are 16-mesh bronze for permanence. 

This house, with two-car garage attached, is 
situated on a terraced elevation in the cen- 
ter of a five-acre tract, and further to the rear 
is a stable for a saddle horse—the stable also 
hevel-sided to conform with the architecture of 
the house. The house was finished too late for 
spring landscaping work, so this will not be 
effected until fall. The landscaping, of course, 
will have an important bearing on the general 
exterior appearance of the house. The interior 
also is not quite finished yet, as Mr. and Mrs. 
Logan are doing part of the work themselves 
as they find time. But the house is indeed 
livable and comfortable and convenient, and 
the Logans are delighted with it. 

It is no passing fancy with them, nor an 
attempt merely to have something different, for 
they chose this type cf house as what they 
wanted, and then engaged their friend, Mr. 
Fisher, to draw up the plans for it, and selected 
Mr. Anderson, a member of the school board, 
as the contractor, who in turn invoked the serv- 
ices of a reliable lumber dealer. They got good 
work, and a good house, and their pleasure is 
apparent, certain to be a strong influence among 
their many friends. And a man who happened 
in at the AMERICAN LUMBERMAN offices the 
other day—he’s not a lumberman—chanced to 
see a picture of this house on a desk and got 
somewhat excited about it. He asked us to 
save that picture, for he had seen one like it 
in the Chicago Tribune and had decided he 
wanted to build his summer home in the dunes 
like that—smaller of course, but along those 
lines. “Then you like it, Dan?” And he 
answered, “I’ll say I do! It’s the real thing.” 
At apparently behooves lumbermen to con- 
sider carefully the merits of a house built like 
this one—modern lines, using the modernized 
old-time building material, lumber. 





Subsistence Homesteads in 


Alabama 


3IRMINGHAM, ALA., July 30.—The Govern- 
ment’s back-to-the-soil movement to make 
lamilies self supporting by establishing them 
in homesteads was nearer reality here today 
with the announcement that the task of sur- 
veying the four parcels of land is in its last 
stages. Well digging projects on the sites are 
nearing completion. Actual construction of the 
homes will begin in the near future. Four 
tracts have been purchased, and deeds delivered 
to the Governmental agency. Each tract will 
have 75 homes. These farms, ranging from 
five to twenty acres, will be sold on long-time 
payments and low rate of interest. More than 
2,000 applications have been filed for each 
project. 

Actual construction is expected to be under 
Way within a short time. Dealers as well as 
contractors have been asked to furnish esti- 
Mates on construction costs, 
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“LIGNASAN 
CONTROLS 
SAP STAIN 


SNOT DIPPED |, = 


% 





| is giving us better results 
than we expected”’. .. We have heard 
this statement many times from users. 
We want to pass it along to operators 
who now contemplate dipping their 
Jumber to prevent sap stain. 

More lumber is treated with Lignasan 
than all other anti-stain chemicals com- 
bined because it meets the demands of 
the industry, such as: superior control 
of stain fungi—low cost, averaging for 
the chemical about 12c per thousand 


THAN WE 
EXPECTED,” 


say users 


LIGNABAN ‘DIPPED! - 


board feet—convenience of application 
in cold solution—high-powered fungi- 
cidal ability, only one pound of Lignasan 
is needed to prepare 50 gallons of solu- 
tion or enough to dip 5,000 board feet 
of lumber—no browning or yellowing 
of the wood after treatment. 

With performance like this you can 
hardly blame Lignasan users for being 
enthusiastic. They are brightening sales 
as well as lumber with Lignasan. Clip 
the coupon for prices and details. 


qt LIGNASAN 


REG. U. 5. Pat. OFF. 


REG. U.S. PAT. OFF. 


AL 8-4 


E. I. DU PONT DE NEMOURS & CO., INC., Organic Chemicals Dept., Wilmington, Del. 
GENTLEMEN: Please send me more information and prices on LIGNASAN. This is 


not to obligate me in any way. 
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Home Building, Modernizing Campaigns 
Started by Local Organizations 


Wisconsin Committee to Start 
Housing Program 


Mapison, Wis., July 30.—Don S. Montgom- 
ery, secretary of the Wisconsin Retail Lumber- 
men’s Association; Gerry Jacobus, secretary- 
treasurer of the Jacobus Co., building material 
firm, and Gust Treptke, all of Milwaukee, have 
been appointed to represent vendors, on a com- 
mittee of thirty-seven Wisconsin citizens which 
will assist State and Federal officials in initiat- 
ing President Roosevelt's housing program in 
Wisconsin. The selections were made by Gov. 
A. G. Schmedeman. 

The governor sent a letter to each of the 
men stating that “to obtain co-operation, valua- 
ble advice and assistance required by the State 
administration for such a program, I have felt 
it very urgent that a select and interested com- 
mittee of oustanding men be formed, men who 
represent the various interests which will auto- 
matically become involved in this housing pro- 
gram.” 

One man named, Dr. D. D. Lescohier, Uni- 
versity of Wisconsin professor of economics, 
has declined the appointment, and in a letter 
bristling with scorn at the governor’s selec- 
tion, he charged that the committee is packed 
with men having a “direct, personal pocket- 
book interest in the work.” Moreover, he as- 
serted, “the work of. this committee will be 
dragged into the political campaign this sum- 
mer and fall. As a lone representative of the 
public interest, and without any personal profit 
interest, I would not be able to influence the 
decision of the committee. As far as political 
views are concerned, I disagree with the great 
majority of persons on this committee,” Prof. 
Leschohier wrote. 





Louisvills Launches Drive to 
Promote Building 


LouIsvILLe, Ky., July 30.—An intensive cam- 
paign to promote construction in Louisville 
was launched by the board of delegates of the 
Building Congress of Louisville, representing 
all branches of the industry, at a meeting Mon- 
day at the Architects & Builders’ Exhibit. One 
branch of the program will be the moderniz- 
ing of business and residential property, while 
another will be the promotion of residential 
construction in keeping with the Federal Hous- 
ing Act, which is expected to make the entire 
plan possible. A committee to further plans 


for the campaign was named as follows: Maur- 
ice J. Chagnard, chairman, a plumbing and 


heating contractor; Alfred S. Joseph, an archi- 
tect, president of the Building Congress; Henry 
J. Schoo, lumber dealer; Alfred E. Weinedel; 
architect; Harry S. Wortham, general con- 
tractor, and A. J. Rohlwing, concrete engineer. 





Tampa Campaign Aims to Put Fed- 
eral Funds to Work 


TAMPA, FLA., July 3—Tampa dealers, in co- 
operation with the newly organized Federal 
Savings & Loan Association. have organized to 
put over a repair and rebuilding movement to 
cover the whole area. Active in the campaign 
are the Southern Lumber Co., Ramsey Lumber 
Co., the Culp Lumber Co., Sanders Lumber 
Co., and that old timer, the Alexander Co., 
known in the lumber trade for half a century. 
Contractors, abstract offices, paint and mate- 


rial units and electrical workers are in on 
the plans. Individuals taking active part from 
the lumber offices include Allen M’Intosh, 


Southern company; T. W. Ramsey, E. R. San- 
ders, W. M. Blake, of the Alexander company, 
and Asher Culp, director of the Florida Lum- 
ber & Millwork Association. 


A generai statement to the public sets out: 
“Money is available immediately for home and 
apartment improvements through two agen- 
cies, the First Federal Savings & Loan Asso- 
ciation, and the reconditioning division of the 
Home Owners’ Loan Corporation. The Fed- 
eral Savings & Loan has received $30,000 from 
Washington that can be had for loans at once.” 

Chamber of Commerce men and real estate 
leaders say that there is a distinct shortage of 
good housing in Tampa, St. Petersburg, Lake- 
land and other centers catering to the winter 
trade, and that something must be done to meet 
the need before the crowds begin coming in. 





Golden Gate Resumes Ship- 
ping as Strikes End 


San Francisco, Cauir., July 28.—Business 
is humming again in San Francisco. With the 
teamsters all back at work, cargo movement on 
the waterfront is once more on a normal basis. 
The National Guard has been mustered out, and 
peace reigns along the Embarcadero. 

The teamsters returned to the docks a week 
ago today. The 1,600 non-union men who took 
the places of the striking longshoremen have 
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now had over two months’ experience in cargo 
handling, and are reported to be fully as eff. 
cient as the men whom they replaced. During 
the past six days, an average of twenty-seven 
vessels has been working daily, and there haye 
been forty-one arrivals and thirty-seven sail. 
ings. The striking longshoremen here haye 
voted 3 to 1 to submit the much-discussed hir. 
ing hall dispute to arbitration. Reason has re. 
turned. 








Reports 100 Percent Increase 
in Business 


NASHVILLE, TENN., July 30.—The Hum- 
brecht, Langlois & Johnson Co., 212-218 Shelby 
Avenue, this city, maker of high-grade mill. 
work, office, bank and store fixtures, as well 
as retailer of lumber, reports a 100 percent in- 
crease in business; and a large expenditure for 
equipping its new mill with the most modern 
machinery. 

In a statement to the AMERICAN LUMBERMAN, 
A. B. Ransom, of the above company, said: 


“We are glad to say that our business for 
the first six months of this year has been sat- 
isfactory both in volume and profits. We were 
not able to keep our mill busy on local work 
and therefore had to secure some business from 
outside territory, but largely from within the 
State. While we have had orders for a few 
residences, a large part of our gain has been 
in special woodwork. We have had a good 
business in making novelty or special boxes 
for draught beer.” 


A Patch in Time Saves Buyin’ 


“When it don’t rain it don’t leak.” 

Thus the native explained to the Arkansaw 
Traveler the reason why he never fixed his 
roof. For naturally it would be too wet to 
fix, and the roof-top would be too uncom- 
fortable, after the rain started coming down. 

It must have been about a score of years 
ago that this remarkable if somewhat inau- 
thentic event was relayed in dramatic man- 
ner to an appreciative and hilarious audience 
by “Eddysawn reccawd,” and then as now 
there probably existed a sufficient number of 
improvident souls to give some color to the 
amusing story. 

But now, as then, the great majority of 
people are both willing and anxious to guard 
the security of the future by proper effort at 
the most effective time, and will select a 
time of good weather to repair a faulty roof 
—provided they realize it is faulty. How 
many of them do realize it, though? Many 
the good solid citizen who will glance up 
carelessly at the roof, ascertain that no holes 
show in it, observe that it held out the snow 
and rain last winter and didn’t leak a drop, 
and decide that it probably will do the same 
for another year or two to come. He may 
be right in his estimate, or guess. Or he 
might be wrong. and be forced to make re- 
pairs in the middle of winter, after a leaky 
roof has caused needless damage down below. 

Here is the place where the lumber dealer 
enters the picture—and now is the time— 
provided the dealer is the kind that really 
knows his business, provided that retailing 
means to him an essential service rendered 
and not just a process of buying for less 
and selling for more. This kind of lumber 
dealer will know, or will have someone in 
his organization who knows, what the condi- 
tion of a roof is when he inspects it. If a 
roof needs repair, this expert will know it 
even if the owner does not, because the ex- 
pert will know where to look for trouble. 

All very well, but how to get a chance for 
the expert to do his experting and get the 
owner on hand to watch as he points out any 
defects? Three methods immediately sug- 
gest themselves—advertising, display, and 
personal calls. Local advertising the dealer 











will do should be directly tied up with the 
national or sectional advertising being done 
by the manufacturer of the roofing cement, 
the shingles or the roofing that he sells, and 
thus each will help the other. Many deal- 
ers in their advertising offer a free inspection 
service, and report that the business it 
brings in is well worth the time and _ labor. 

Another important method is to display 
something that at once will cause the ob- 
server to think “roof repair.” He may not 
buy a can of roof cement just because he 
sees a stack of it on display in your sales 
room when he comes in, but sight of such 
a display will if nothing more cause him to 
take another look at the old roof when he 
gets back home. If you offer a free inspec- 
tion service, let that offer be posted some- 
where near the roofing cement display, or 
display of whatever roofing materials you 
have, so as to make it as easy as possible 
for the customer to start talking about his 
roof. There is money in roof repair work— 
don’t the itinerant roofers conclusively dem- 
onstrate this?—and display is an important 
factor in getting the work. 

And then there is the proposition of per- 
sonal solicitation. Much has been, could be 
and will be written about this, and it can be 
dwelt upon here only in passing. That 
“only in passing” is often a great plenty of 
opportunity for the trained observer to de- 
tect a bad roof, too, and that is one of the 
strongest reasons why roof repair work is 
one of the easiest to obtain by personal soli- 
citation. A look at the roof—a bad place 
up there by the chimney, or near the ridge— 
a knock at the door or maybe first a “May I 
call?” note by mail—and there is your oppor- 
tunity to talk to the owner about his roof. 
Maybe he has already seen your advertis- 
ing, or your manufacturer's advertising, of 
your display, and is wondering if he 
shouldn’t get in touch with you; if so, so 
much the better; if not, you now can talk 
to him anyhow. And only two questions re- 
main, if he is financially able to do business: 

“How bad is his roof?” 

“How good a salesman is 
man?” 


the lumber- 
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F livering Through th 
North Country 


[The first installment of this travelogue ap- 
peared in the July 21 issue.] 


On the way back from the camp the two 
lumber manufacturers (Mr. Earle and Mr. Fox) 
got to talking about conservation, a subject in 
which both are deeply interested, and Mr. Fox 
was full of praise of the Blaney Park project, 
which puts the cut-over lands to such good and 
profitable use while the second-growth timber 
reaching merchantable size. He also ex- 
pressed surprise at the speed with which the 
trees have grown, and was gratified at the pre- 
cautions for protecting them from fire; for this 
very road, over which tourists travel to the 
Paul Bunyan Camp, is really a fire trail, and 
the camp itself is one link in an extensive chain 
of fire control points. 

In this connection Mr. Fox declared that the 
advent of the Civilian Conservation Corps has 
been a wonderful thing for the lumber industry. 
“They have shown us some new things about 
fire protection,” he said, “and the way they 
are cleaning up the forest will benefit us for 
years to come. In the meantime these lads are 
being brought into the woods and are having 
a chance to become real men, instead of alley 
crooks. I think the creation of the C. C. C. 
was one of the smartest things any Government 
ever did, and President Roosevelt deserves a lot 
of credit.” 

We had several opportunities in the next 
few days of driving through northern Michi- 
gan to see how fast these trees grow, and what 
good work the C. C. C. boys are doing. In 
rapid increase in stature and strength the trees 
are second only to the mosquitoes that are their 
inseparable companions. But frequently we 
would pass large tracts where there were dead 
trunks of some of the virgin growth, standing 
tall and gaunt and grim and bare, and in other 
large tracts were innumerable stumps, grey 
if the trees had been cut down or black if they 
had burned down. These and other fire hazards 
the boys in khaki were removing, making the 
world safe for the young and growing trees. 
They clean up the forest and build roads and 
fire trails, landscape the country and make 
themselves otherwise useful, and then when 
evening comes and the day’s work is over they 
pile into trucks and go to their camp, and then 
a short time later into the nearest town to walk 
and talk with their girls. Somehow they al- 
ways seem to find the girls, and it must be 
tough on the young fellows who live in that 
town. 


Wanted: A Master Home-Maker 


3ut there is other reclaiming to be done in 
this north country, and no C. C. C. boys will 
do it, either. For it is the homes, quite as 
much as the trees, that need work done on them. 
If their owners would only put on a coat or 
two of paint! Just that would work wonders 
in the appearance of the countryside. What a 
pleasant thing it was to see, occasionally, a 
house that was painted—and so unusual! We 
remember Germfask, a town with biological 
laboratory name, because there was a baseball 
game being played at the edge of town as we 
passed, and because we saw one beautiful little 
Dutch Colonial bungalow, new and white and 
shining, on the north side of the town. And 
after we turned west at Seney—the place with 
a wild lumberjack reputation—we traveled 
about twenty-four miles without seeing curve 
or grade until we reached Shingleton, where 
we turned north again—and there was another 
beautiful little home. 

They were happy surprises, of course, seeing 
these cozy and well-kept homes after looking 
at so many drab and repulsive huts, and offered 
a striking demonstration of what this country 
could be if a flock of building merchants could 
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only induce its inhabitants to dress up their 
homes. Who wants to settle in a territory 
where nobody has a good-looking home? It 
is only natural that the visitor should say to 
himself, “There must be a reason why their 
homes look desolate—must be nobody can wrest 
anything better from this soil—a new man 
wouldn’t have a chance here.” 

Not all the unpainted houses were blots on 
the landscape, of course, for the staunch little 
log cabins looked like they belonged there and 
gave the appearance of being comfortable. But 





The C. C. C. is “getting in some good licks” 

here, cleaning out the dead stumps in tracts 

such as this, part of the Mackinac State Forest 
in the upper peninsula of Michigan 


a shack that is nothing more than a shell of 
tar-paper doesn’t “belong” anywhere for any 
extended length of time, though often it has 
been necessary as a starter; and the presence 
of so many of these, and of so many unpainted 
exterior walls, fairly shouts out the need for 
some master home-maker who can find a way 
to beautify and comfortize these homes. Why 
should it not be a major objective of the State 
itself, as a promotional effort? 





Tourists along the highways are impressed by 
the density of the second growth on cut-over 
lands. This is along US-2 east of Gould City, 
Mich., and is by no means the most dense to be 
seen along that highway 











August 4, 193 Augus 
and 0 
. showe 
e Conservation at Work; Hows 2!" 
a ‘ 
all th 
Homes Attract, Repel New) 7. 
. the cc 
Settlers; Freakish Accident): 
have 
Some of this will be done some time, of hy 
course, and there can be no estimating the pos. coined 
sibilities of this broad expanse of plains and ion 
hills and lakes and rivers just by its present (ther 
appearance. We thought of our own Chicago, ther 
and of one of the exhibits at the World’s Fair— a i 
the rude log cabin which was Chicago’s first kiln 
home, and which was built by Jean Baptiste Kerr’ 
Pointe de Saible, the Santo Domingo negro wh) 7 type, 
was Chicago’s first settler. When he took the for } 
sheepskin window pane down in the morning rove 
he could look at a Chicago River bordered with e tl 
wild onions, and on the far shore the lonely the» 
Fort Dearborn with perhaps an Indian village occu} 
nearby, and everywhere else the wilderness. To exple 
someone from the cities of the East it must emp! 
have seemed that there never could be anything and 
much on this lonely spot—but where De Saible’s oper 
cabin stood then is today a skyscraper, and stocl 
where the fort was then is today another sky- onto 
scraper, two of Chicago’s finest. mac! 
. . , men 
Indian Curios by Nippon Red Men ae 
Before crossing the Straits of Mackinac we extr 
stopped in at the Indian village in St. Ignace, 
and found two trading posts where were large # dust 
quantities of Indian curios, a large proportion | was 
of which seemed to be—you guessed it the first is \ 
time—made in Japan. Imagine that, in the bef 
middle of a region where the buyer’s demand to 
is for something that is authentically local in edg 
origin! a fl 


Shortly before reaching St. Ignace we had 
stopped where there was a break in the forest 
cover along the highway, and had taken a look 
at the straits and the southern peninsula on the 
other side. From that one spot were counted 
six large steamers, mostly ore carriers, appar- | 
ently; and in crossing on the ferry we had an- 
other chance to realize the tremendous tonnage 7 
that plies these waters, for the ferry boat had 
to stop to let one of the ore steamers pass. F 
There had been a storm the night before and f 
our 45-minute ride across the straits was a 
bit rougher than the usual, but not alarmingly 
so. It was chilly and mistv. and Mackinac 
Island was indistinctly visible. We had in- 
tended to visit the island, where most of the 
region’s resort facilities seem to be concen- 
trated, but the chill weather discouraged us, 
and we were well pleased when, some time 
later leaving Mackinaw City and then Cheboy- 
gan and the big lake behind, we saw the aif 
magically clear of mist and felt it perceptibly 
warm up. We concluded that we were “softies,” 
but didn’t care, and were glad to be headed 
south again. 

Mullet Lake, Burt Lake and Otsego Lake 
with their cozy cottages clustered around the 
shores, among the trees, were entrancingly 
beautiful, and what a sight was the rushing, 
tumbling Sturgeon River that parallels the high- 
way for several miles. Maybe the country 
along highway US-27 south from Cheboygan 
is no more beautiful than somewhere else, but © 
at least it has this important advantage—it 
“puts its best foot forward” and you can see 
the beauty from the highway. Homes and cot- 
tages seemed to be in good condition, annotnc- 
ing to the passing stranger that this is a good 
place to stop, that people here are able to live 
in comfort. 

At Grayling, visiting an aunt and uncle— 
George McCullough was a barber there fifty 
years ago, when Grayling still was full of 
lumberjacks—we went out to see the plant of 
the Kerry & Hanson Flooring Co. and talk with 
Fred Welsh. While we were waiting for him 
Mr. Hill took us through the place and told of 
a freak accident that had occurred. The mill 
had been shut down for two weeks, waiting 
for logs, and then, soon after the Diesel engine 
was started again all the bearings burned out 
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and other damage was done. Investigation 
showed that during the shutdown a ground 
swallow had built its nest in the breather pipe, 
and as soon as the engine was started again 
all the sticks and mud and hair and whatnot 
was drawn in, clogging up the oil lines. Now 
the company has a nice new screen over the 
open end of that breather pipe, a precaution 
that other operators might well take if they 
have not already done so. 

The company brings logs in both by rail 
and by truck, and also uses both methods of 
bringing in flooring strips. A platform has 
been made so that the trailer being unloaded 
(there is always one being unloaded, while an- 
other is on the road and a third is being loaded) 
has its flooring strips transferred direct to a 
kiln buggy. The kilns used for most of the 
Kerry-Hanson flooring are of the progressive 
type, but several charge kilns are also available 
for special jobs or custom drying. Several im- 
provements are being made in the arrangement 
of the kiln and transfer tracks, employees of 
the company doing this when not otherwise 
occupied. “They are all handy men,” Mr. Hill 
explained, “and by this means they are given 
employment, our organization is held together, 
and we have an improved plant with which to 
operate and meet competition.” At present the 
stock coming from the kilns must be loaded 
onto dollies and thus moved to the flooring 
machines, but one of the nrojected improve- 
ments will extend the kiln tracks and install 
another transfer track, thus eliminating this 
extra handling. 

Time marches on, and with it the old saw- 
dust burner. For sawdust, which formerly 
was considered a nuisance and in the way, now 
is valuable, and this company only the month 
before had installed a new Mitts & Merrill hog, 
to reduce flooring edgings to sawdust. The 
edgings are tossed into the top of a chute, near 
a tlooring machine, drop into the hog, and as 





Part of the Kerry & Hanson Flooring Co.’s 
plant at Grayling, Mich., viewed from the top 


of a lumber pile. The men in the center are 

unloading a trailer that a truck has left at the 

platform. At the right is the first of a battery 
of dry kilns 


sawdust are carried away by the blower system. 

Only a few hundred yards from the Kerry & 
Hanson plant is the Grayling Box Co.’s plan- 
ing mill and warehouse. 
the town’s only retail lumber and material stock, 
in the warehouse where surplus stocks were 
stored during the manufacturing days. It is 
not very convenient for retailing purposes, for 
the bins are too long and about 4 feet below 
the level of the loading platform, and it is 
planned to remove this long loading platform 
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This company carries 


(which extends down the middle of the shed) 
to expedite handling. 


Virgin Pines a Lumberman's Memorial 


A few miles from Grayling is the Hartwick 
Pines State Park, an imposing, green-topped, 
needle-floored 80-acre memorial to the late Maj. 
Edward E. Hartwick, Detroit and Jackson 





This new Mitts & Merrill hog quickly converts 
the Kerry & Hanson flooring edgings into saw- 
dust, which is carried away by the blower 


lumberman who was born at Grayling. “I re- 
member them when they were just fish poles,” 
Mr. McCullough said of this virgin stand. 
“They were too small to cut when the other 
timber was logged off around here.” An es- 
pecially interesting feature of this park is the 
largest cork pine left in Michigan; it is sur- 
rounded with a rustic fence, so that it will not 
be girdled by souvenir hunters. In the park 
is a beautiful lodge. built of logs, which at 
the time of our visit was being cleaned out 
by C. C. C. boys from an adjoining camp; they 
were planning a dance for that evening. Their 
duties in this vicinity are to clean up the old 
dead stumps in the forest along the Au Sable, 
and farmers and others may have the stumps 
for firewood simply by hauling them away. 
This offer went out but there were compara- 
tively few takers. “The folks that will need 
this firewood, and who could come and get the 
stumps,” one business man explained, “have a 
better plan; they will let the relief agencies 
furnish their firewood next winter.” 

Another thing of which Grayling is proud 
is its military reservation, on the shores of 
Lake Margarethe. The lake, formerly Portage 
Lake, was re-named in honor of Mrs. Hanson 
when Rasmus Hanson donated 75,000 acres to 
the Michigan National Guard in 1912 and then 
the next year another 14,000 acres for a ma- 
netivering ground. Thousands of soldiers were 
trained here during the World War. We will 
not forget this reservation for it was out on 
the parade ground that we saw the first and 
only wild deer of the entire trip—on a military 
parade ground, after all those miles through the 
upper peninsula ! 

[This travel series will be concluded in our 
Aug. 18 issue.] 





Seeks Salvage from Forest Fire 


PortLAND, Ore., July 28.—John W. Blod- 
gett, widely known lumber manufacturer of 
Grand Rapids, Mich., and his son John W., jr., 
are in Portland to visit the offices of the Blod- 
gett Co. (Ltd.) here, and to look over timber 
holdings. A special purpose of the trip is to 
make plans for salvaging timber from the great 
Tillamook fire of a year ago. Negotiations 
are under way to log this timber without delay. 
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Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


SWWELLAS 


LUMBER COMPANY 


Goma 
: 








MANUFACTURERS 
MENOMINEE MICHIGAN. 






go ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 
We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 








Members We also invite orders for Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
“Peerless Brand” Rock Maple, Beech and Birch flooring. 


Order in straight or mixed cars. 


Flooring 
Manufacturers 
er 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J. Clears Lumber Co., 
Suite 447, Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exch. 
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CAN BE PROMPTLY FILLED FROM THE 
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Up’ Its Sales 


Agent’s New Offices 


A notable example of the ability of a lumber 
manufacturer with modern mill machinery to 
do a precision job of prefabrication of lumber 
for building construction is the knotty pine 
paneling which the Kinzua Pine Mills Co., 





Close-up 


view of some of the Kinzua knotty pine 


paneling in the new offices of the Metropolitan 


Lumber Co., Chicago 


Kinzua, Ore., supplied for the walls of the 
new offices of its Chicago sales representative, 
the Metropolitan Lumber Co. at 4010 West 
Madison Street. “Never in all my life,” said 
Albert A. Henry, president of the Metropolitan 
company, as he showed AMERICAN LUMBERMAN 
representatives the newly dressed up _ walls, 
“have I seen such smooth millwork as Kinzua 
has done on this job. Look at it and feel it with 
your hands—it says a lot for the ability of the 
mill to turn out fine work.” 

Mr. Henry and his associates, the four Elli- 
otts—Harold, Reo, Marsden and T. D. “Jack” 





Elliott—can hardly be blamed for being en- 
thusiastic about their new eighth-floor business 
home, into which they moved from a lower 
floor of the building July 14. With the recent 
addition of Jack Elliott to the personnel, and 
the enlargement of its field of sales and pro- 
motional activities, the Metropolitan company 
had to have more office space. New and larger 
quarters were selected and Jack Elliott, who 
has had several years’ architectural experience 
in the office of one of the leading residential 
architects, superintended the job of layout and 
installation. 

The specifications for the material needed 
were figured and sent to Kinzua for the ran- 
dom-width paneling, 9 feet high, for the extra 
partition needed, for the window casings, for 
the door into the private office (which is 
solid and was built entirely at the Kinzua mill), 
for the ™%-inch facings on the doors already in 
the suite, to make them match the pine walls, 
and even for the scallop-edge scarf board 
around the top of the wall paneling. In all the 
job demanded about a thousand feet of lum- 
ber, and when it arrived, carefully packed for 
shipment as is customary with the Kinzua com- 
pany, it fit the job perfectly, even around the 
window sills, in the corners and other places 
hard to fit. Very little sawing was necessary, 
only around the steam pipes and such obstruc- 
tions, but what was done, was done carefully 
by a good carpenter, in short order. 

The company feels that enough care was 
taken with the job that it will be a lasting evi- 
dence of the beauty of Kinzua knotty pine, 
with no bad spots to hide or to be embarras- 
sing. In the meantime, while the wood was 
being installed, great care was being taken in 
the selection of the finish, and it was finally 
decided to use Minwax, a penetrating gum- 
wax, wood preservative and stain combination 
that is brushed on and, after two hours, rubbed 
off, because it was believed that this would best 
preserve the new appearance of the lumber. 





Two views of the Metropolitan Lumber Co.'s offices, 
each picture taken from the window shown in the 
other. At the left is a view toward the president's 
office with its solid pine door, with Harold Elliott, 
vice president, in left foreground. In the other pic- 
ture he is seen occupying another desk, while in 
the background, in another room, is T. D. Elliott, 
who designed and superintended this paneling job 





August 4, 1934 


PONS ROR OL 


| 


At the far end of the short hallway is the door to 

the elevator lobby; the inner side of this door was 

faced with a '/,-inch thickness of knotty pine, to 
match the office walls 


“That is what we want,’ Mr. Henry ex- 
plained, “because it is new lumber we are sell- 
ing, and we want any customer who comes in 
here to know what our new lumber looks like. 
We certainly are proud of our new offices, and 
of the fine job of millwork that Kinzua gave 
us. But who would have thought. fifteen or 
twenty years ago, we'd be using knotty pine for 
our walls? The old timers used to throw a 
board out if it had knots in it. The first time 
I ever saw knotty pine used for decoration was 
one time when I saw some of it being put into 
the Fourth Presbyterian Church, over on Michi- 
gan Boulevard, and I found out it was artis- 
tic.” It was quite apparent that the knotty 
pine paneling was quite as popular with Mr. 
Henry as it was with those who first decided it 
was artistic. He does feel, however, that any 
lumberman using it in a display should take 
care to make a good display. 

That care was taken in planning this panel- 
ing, and the result is well worth it. Not only 
is this a pleasant place in which to work, but 
when Mr. Henry or a Mr. Elliott talks about 
Kinzua quality Jumber, and of the mill’s abil- 
ity to turn out beautifully machined stock, he 
can say to the customer, “If you doubt it, come 
up and see our offices, and we can prove it.” 
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THE LUMBERMAN POET 








Let It Stand 


We'll let the old tree stand, 
Although it’s true 

Its leaves are withered and 
Its life is through. 

Its bony limbs are gray, 
A skeleton 

The tree, in some old day 
A noble one. 


We'll let it stand, although 
Its day is past, 

Of all the days trees know 
The very last. 

No longer shall its shade 
Protect the rest, 

Nor in its boughs be made 
A robin’s nest. 


We'll let it stand, though youth 
The ax would bring; 

Youth has no time for truth, 
But time to sing. 

Yet age will stay its hand, 
Itself recalls: 

We'll let the old tree stand 
Until it falls. 


Between Trains 


OmauHa, Nes.—Shakespeare said something 
(we can't find our Bartlett) about good name in 
man or woman, dear my sirs, being the imme- 
diate jewel of their souls. (Debtors who pro- 
pose to offer their creditors less than they bor- 
rowed better look it up, and commit the quota- 
tion to memory). What we started to say was 
that the Advertising and Selling League of 
Omaha always seemed to us to have about as 
good a name as any organization in America. 

For advertising and selling have made 
America, and have been the things that have 
pulled it through and out of every depression, 
and long ago would have pulled it out of this 
one. If labor, for example, had advertised and 
sold, had announced that it was ready and eager 
to go to work at the going wage, it would have 
eventually, and perhaps speedily, have ended 
unemployment, for there soon would have been 
work for everybody, at something, at some 
price. If labor had taken its losses along with 
capital, both would be much farther on the 
road to recovery than they now are. 

When a nation finds itself stagnant, the first 
thing to do is to get men and money back to 
work, at some price, for that is the one sure 
way to produce purchasing power, which pro- 
duces demand, which in turn produces higher 
wages and prices. Of course, it is not enough 
to encourage the production of consumer goods. 
The marvelous animal which lives by eating 
its own tail, which grows out again between 
meals, has not yet been actually seen by mortal 
man. 

After all, the foundation of any nation’s pros- 
perity is the production of capital goods, the 
products of the heavy industries, since they ac- 
tually add to the wealth and permanent well- 
heing of the people. Industry must be encour- 
aged to borrow (since there is a pretty safe 
presumption of a profit, for actual wealth is 
being produced), and capital must be encour- 
aged to lend. The first, and most important 
thing to do, then, if a depression descends upon 
us, is to encourage investment, and provide for 
the free flow of capital, for the production of 
capital goods. 

We must advertise and sell. In boom times 
goods are bonght; in bad tmes they must be 
sold. So, whether consumer goods or capital 
goods, whether lumber or labor, in times of de- 
pression we must increase our advertising and 
improve our salesmanship, sometimes at the 
sacrifice of profit at first, but eventually to 





realize higher wages and higher prices, as pur- 
chasing power and demand increase. Anyway, 
that is this department’s personal experience 
and opinion. Some five hundred Omaha adver- 
tisers and sellers gathered together at dinner 
tonight did not seem to find that opinion 
unwelcome. 


We See b’ the Papers 


European wars take money, but no more of 
ours, 

If they have another war in Europe, the 
puzzle will not be what they are fighting for, 
but with. 

The Government is still carrying $11,000,- 
000,000 of war debts on its books as an asset; 
and yet people say there is no optimism in this 
country. 

Of course, that is the only thing to do, as a 
matter of bookkeeping; and the other thing to 
do, or not to do, is not to kid ourselves about it. 


The Government is now providing jobs for 


* 2,250,000 people. 


Not to mention the job it is providing for 
a lot of taxpayers. 

We heard a broadcast from Austria the other 
day, and that’s close enough. 

The “new deal’ could strengthen its hand 
by doing a little discarding. 

Mayor La Guardia is still in favor of a lot- 
tery to raise money for relief. 

Just what the effect would be on 
morals has not as yet been disclosed. 

At Chicago Aug. 31 we shall see if a college 
teain can beat a college team. 

An expert is a man who keeps finding out 
things that anybody could have told him. 

It seems we got Recovery as far as first base, 
and then nobody wanted to make a sacrifice. 

We'd write Jim Farley about the postal 
service, if we thought he’d ever get the letter. 

If the President wants more dams, he might 
hang around and listen when the tax-bills 
come in. 

_It used to be enough for a president to wave 
his hat; now he is expected to pull something 
out of it. 

About all the stock exchange act seems to 
have done so far is to remove the pillows and 
cushions. 

Confidence has returned, but it is the confi- 
dence of a man wearing a belt, rather than the 
confidence of a man with suspenders. 

We have been wondering when our vacation 
starts, because as soon as our vacation starts 
we have a lot of work we have to do. 

Because of their “waviness,” says an expert, 
the United States has the worst roads in the 
world. Still, they’re as good as the drivers. 


public 


Dreamwood 


In every heart there is a dream 

Of some green wood, a little stream, 
Some violets, a summer rose, 

A tangled path—that no one goes, 

Since there is neither stream nor wood, 
Nor trail, nor verdant neighborhood, 

Nor any rose or violet 

That any eye delighted yet. 


’Tis but a dream, and not of one 

Fair stream that sparkles in the ---n. 

No special forest we recall; 

It is a dream, a dream of all. 

All of the woods that we have known 
We make one wood, that wood our own, 
And there we travel in the bright, 
Bright sun on many a wintry night. 
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BAT 





ROCK 
WOOL 


Zimeo SEALAL 


it’s HEAT PROOF 
and WATER PROOF 


SEALAL keeps 
summer heat out 
—makes homes 
8° to 12° cooler— 
and is 
Wall-thick— 
Fire-proof— 
Water-proof 
—Easy to install 
—Permanent— 
more profitable 


GENERAL INSULATING 
& MFG. of © Be Alexandria, Ind. 


WORLD'S LARGEST EXCLUSIVE MANU- 
FACTURERS of ROCK WOOL PRODUCTS 


DENNING 
PORTABLE 





SILOS 


Will be needed 
more than ever this 
year, on account of 
‘dry pastures, little 
hay and chinch 
Mt bugs. Distressed 
farmers may get 
government aid to buy this Silo. 



































DENNING 
PORTABLE 
CORN 
CRIBS 


The Standard for 40 years. All farmers use 
them. Efficient and inexpensive. 





Illinois Wire & Manufacturing Co. 
JOLIET, ILLINOIS 


Manufacturers of Denning Portable Silos, Grain 
- Bins, Corn Cribs, Railway and Highway Snow 
Fence, Yard and Lawn Fence 


Shipments from Joliet, Ill., Minneapolis, Minn., 
Council Bluffs, la., Lufkin, Texas, 


or Buffalo, N. Y. 
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Associations’ Plans and Activities | 


Sept. 27-28—National Hardwood Lumber Associa- 
tion, Netherland Plaza Hotel, Cincinnati, Ohio. 
Annual. 


. 25-27 — Pacific 
Wash. Annual. 
ed 


Black Hills Producers Organize 


Custer, S. D., July 28—At a meeting held 
here last week, organization was perfected of 
the Black Hills Lumber Producers’ Association, 
officers being elected as follows: 

President—W. W. Winters. 

Vice president—William Kubler. 

Secretary-treasurer—Floyd O'Connor. 


Oct Logging Congress, Seattle, 


The movement for organizing the producers 
was sponsored by P. F. Orcutt, president of the 
local commercial club. A large number of in- 
terested sawmill operators and business men 
were present when Mr. Orcutt called the meet- 
ing to order, stated its purpose, and invited 
Ormie C. Lance, secretary of the Northwestern 
Lumbermen’s Association, Minneapolis, Minn., 
to conduct it. 

Phil Runion, of Lincoln, Neb., secretary of 
the Nebraska Lumber Merchants’ Association, 
discussed problems of mutual interest to the 
retailer and the wholesaler. 

A number of retail dealers and mill operators 
were invited to discuss various angles of their 
businesses, and to express themselves as to the 
value to the Black Hills of a lumber associa- 
tion. All seemed to feel strongly the need and 
value of such movement, and Mr. Orcutt asked 
the business men to render their hearty sup- 
port. 

It is expected that another meeting will be 
held within a short time to complete details of 
the organization, and to plan a program of 
constructive activity. 


Tacoma Golfers Defeat Seattle 


Tacoma, WASH., July 28.—The crack 4-man 
team of the Tacoma Lumbermen’s Club cap- 
tured the district championship, the feature 
event of the fourteenth annual golf tournament 
of the Tacoma Lumbermen’s Club, played over 
the course of the Tacoma Country & Golf Club 
here July 20. The Tacoma team was composed 
of J. J. Dempsey, Corydon Wagner, E. G. 
Griggs II and E. N. Eisenhower. They de- 
feated Seattle’s team in the finals 7-up, Demp- 
sey and Griggs defeating Carl Blackstock and 
P. R. Piggott of Seattle 2-up, and Wagner and 
Eisenhower defeating Robert Gourlay and B. 
W. Lockwood of Seattle 5-up. Teams from 
Shelton, Everett and Grays Harbor also com- 
peted. 

_C 


Florida Dealers Better Salesmen 
With Prices Established 


LAKELAND, FLA., July 30.—Swinging back 
to their offices in Orlando, W. Frank Williams, 
executive officer of the Code authority for the 
retail lumber business in Florida, and Earl L. 
Woods, in charge of the enforcement division, 
had finished eleven of fourteen conferences 
scheduled for the State, the other three to be 
at Miami, Fort Pierce and Palm Beach. 

It was interesting to Mr. Williams, who is 
secretary of the Florida Lumber & Millwork 
Association, to find that, with the setting of 
prices out of their hands, the yard leaders are 
doing a better job of selling and of promot- 
ing their business than for several years. 
“Dealers,” said Mr. Williams, “are in much 
better shape than they were a year ago, with 
practically no excess stocks to worry them. 
They are aggressive, on their toes and in fine 
spirit.” 

The record of the retailers’ association for 
the past six months and year is excellent. The 
membership has not receded from a year ago, 
when it hit a new high mark, and the finances 
are eminently satisfactory. The Florida group 


has the distinction of having maintained its or- 
ganization through the collapse of the Florida 
real estate boom in 1926 and 1927, and the 
nationwide financial disaster of 1929 and 1930, 
with always a balance in bank and a continu- 
ously well-supported program carried to suc- 
cessful ends. 

It was recalled today that the only presi- 
dent of the Florida Lumber & Millwork As- 





"BE JUST AND 
FEAR NOT" 


In hot weather 

Try to keep cool— 
Don’t get excited— 
Don’t be in a hurry— 
Don’t overeat— 

Sleep soundly— 

Walk circumspectly— 
Set an example. 


There are anxious minds 

And worried hearts 

All over this country. 

Most folks 

Want to do the right thing 

All the time— 

They want to support the Government 
They want to charge a fair price— 
They want to give a full day’s work-- 
And they are considerate 

Of their employer’s interests. 

They are honest, 

Industrious, 

Desirous of leaving something 

For their families— 

Planning for their children. 

That is 

The kind of folks 

We can tie to in this emergency— 
They will lead us 

Out of the confusion, 


The country man 

Is looking to the city 

And saying to himself— 

Why do not 

Some of those good men I know 
Who live in the city 

Take hold of the labor troubles 
And settle them right? 


The city man 

Is saying— 

I hope those country folks 
Are not as bad 

As some folks try to make us believe. 
1 don’t believe 

They will cheat us 

Out of our mortgages— 
And they will carry on— 
Their families 

Have always furnished 
Red-blooded upstanding 
Leaders of industry 
Throughout the nation. 


The biggest man 

In every community 

Right now 

Is the honest, 

Careful, 

Prudent, 

Hard working man 

Who is unafraid— 

Lives and works each day 

As though it might be his last— 
Does the task before him 

In such a way 

That if the Great Inspector 
Should come along 

He would not be afraid or ashamed. 
He is the biggest man 

In the community— 

Listen 

When he speaks. 


sociation to have passed on is R. P. Paddison, 
of West Palm Beach, who was killed in an 
automobile accident some weeks ago. Mr. Pad- 
dison was the fourth member or associate mem. 
ber to reach such a tragic end in two years, 
the others being Ed Leach and Barney Wig. 
gans, of the Burton-Swartz Cypress Co., and 
James Sands, of Gainesville, local dealer. Each 
was killed in a car accident. 

The living presidents of the Florida retail 
dealers’ association are W. E. Tylander, Ft, 
Pierce; Joe M’Cormick and J. P. Williams, 


2 


Orlando; Haynes Mahoney, Jacksonville; Guy | 
Storms, Miami; W. F. Sneed, Lakeland; Rush + 


H. Todd, Ocala; Earl Harper, Plant City, and 
the present chief executive, Spencer Lainhart, 
West Palm Beach. 





Club Wants Painting Data to Ac- 
company Surfaced Lumber 


Tacoma, WaAsH., July 28—The Tacoma 
Lumbermen’s Club, meeting here yesterday, 
adopted a resolution asking the trustees of the 
West Coast Lumbermen’s Association to take 
suitable action to provide that a series of in- 
structions covering the proper method for 
painting accompany all surfaced lumber sold 
by retailers dealing with West Coast Lumber- 
men’s Association milis. 

The club’s action was taken after the club 
had heard talks by Don Critchfield, of New 
York, representative of the Forest Products 
Better Paint Campaign, and by A. P. Greens- 
felder, of St. Louis, second vice president of 
the United States Construction League. 

Mr. Critchfield showed illustrations of paint 
failure, and said that the principal cause was 
either cheap or bad paint. Improper construc- 
tion was a secondary cause. But, he said, the 
blame fell on wood 

Mr. Greensfelder, who was a guest of Maj. 
Everett G. Griggs, chairman of the board of 
the St. Paul & Tacoma Lumber Co., asserted 
that the time is coming when the individual will 
be sold on the idea of having a better home, 
just as he is being sold now on the idea that 
he should buy a better car. 





Hilarity on the Fairways 

BLOOMINGTON, ILL., July 30.—The largest 
crowd, the greatest number and variety of 
prizes, and the best all-around good time in 
its history was what the members and guests 
of the McLean County Lumbermen’s Club de- 
clared the 1934 golf tournament unquestionably 
should be termed. It was held at the Maole- 
wood Country Club on July 18, and weather, 
arrangements and dispositions were perfect for 
the event. 

H. H. Sonnemann, of Vandalia, whacked out 
a 78-14-64 to win the supply dealers’ grand 
prize, and if he can repeat the performance 
next year the trophy is his “for keeps.” Fred 
Hinckhouse, also of Vandalia—they were hot 
golfers this year, those Vandalians—won the 
guests’ prize for low net with his 84-21-63. 

But if you couldn’t get the old arm to work- 
ing just right to bring in these low scores, or 
if the other members of your foursome were 
watching your strokes and your card too close 
—what did it matter? Percy Krum and his 
committee had arranged other prizes for all 
manner of points of superiority—fat man, tall 
man, bald-headed, handsome, and what have 
you—greatest number of balls over the fence 
or into the shrubbery—why go on?—best per- 
formance in the armchair or at the 19th hole— 
and oh yes, J. Watson of Bloomington knocked 
‘em all cold with his 129 to win the prize for 
high score for 18 holes. And Park Enlow 
won a special prize for being the most honest 
treasurer. Then he gave another trophy—a 
box of balls—to W. G. Joyce, State association 




















August 


field sec 
of ceren 
Lumb 
this par’ 
for the 
A, T. 
Walker 
prize. 
of priz 
occupies 
ington 
case th 
ment te 
a good 


Philac 


PHU 
meetin, 
ber Di 
day at 
with t 
alert 
includ 
berme 
which 
beauti 
was \V 
prize 
lowed 

In 
The ¢ 
Stodd 
all o' 
presic 
Malo 
Retai 

Th 
their 
the : 
discu 
Code 
ferer 
whic 
com} 

reel 

Whi 


B 


N 
him 
lum 
Ma 








>, 1935 


acoma 
erday, 
of the 
) take 
of in- 
1 for 
* sold 
mber- 


» club 

New 
ducts 
reens- 
nt of 


paint 
> was 
struc- 


1, the 


Maj. 
rd of 
serted 
1 will 
10me, 
- that 


irgest 
y of 
1e in 
‘uests 
» de- 
nably 
aple- 
ther, 
t for 


1 out 
‘rand 
lance 
Fred 
- hot 
the 
3. 
rork- 
s, or 
were 
close 
| his 
> all 
tall 
have 
ence 
per- 
e— 
cked 
for 
low 
mest 
v—a 
tion 








— ST TPE OSes OT 


ne ae 














August 4, 1934 


feld secretary, for being such a good master 
of ceremonies at the banquet. 

Lumbermen golfers were here from all over 
this part of the State and beyond, and the prize 
for the man furthest away from home went to 
A. T. McCormick, of Cleveland, Ohio. Art 
Walker’s 63 captured for him the salesmen’s 
prize. And there we, are headed off on a list 
of prizes again, and that must not be—they 
occupied more than a column in the Bloom- 
ington Pantagraph—but let it be known, in 
case there is any doubt, that this is the tourna- 
ment to play in to be sure to win a prize and 
a good time. 





Philadelphia Wholesalers to Discuss 
Code; Enjoy Golf Outing 


Pumapetpura, Pa., Aug. 1—The quarterly 
meeting of the Philadelphia Wholesale Lum- 
ber Dealers’ Association was held last Thurs- 
dav at the Bala Country Club in conjunction 
with the annual outing of this progressive and 
alert organization, with about forty present, 
including seven guests. Seventeen of the lum- 
bermen participated in the golf tournament 
which took place in the afternoon over the 
beautiful Bala course. The kickers handicap 
was won by Herbert Habach, and the second 
prize was won by A, J. Riegar. Dinner fol- 
lowed the golf match. 

In the evening the business session was held. 
The guest speakers were Herbert Habach, Earl 
Stoddard, Peter Taylor, Oscar M. Brengard, 
all of New York; President Samuel Bennett, 
president of the Bala Country Club; Watson 
Malone and Harold Buzby, of the Philadelphia 
Retail Lumber Dealers’ Association. 

The wholesalers have decided to continue 
their weekly meetings on Mondays throughout 
the summer, because of the great amount of 
discussion arising in regard to the Lumber 
Code. Next Monday, Aug. 6, a rountable con- 
ference will be held at Dufours Restaurant, at 
which time the Code Authority will tell about 
compliance and non-compliance with the new 
regulations in the industry. The proposed 
Wholesale Lumber Code will also be discussed. 





Britain Builds Many Homes; 
Imports More Lumber 


MontTreEAL, Que., July 30.—Carrying with 
him a pleasing picture of the conditions of the 
lumber trade in Great Britain at present, H. R. 
MacMillan, president of the H. R. MacMillan 
Export Co. (Ltd.), with head offices in Van- 


couver, B. C., and offices in Montreal and To- . 


ronto, Ont., arrived back from the Old Coun- 
try at the week-end. He was interviewed at 
the Ritz-Carlton Hotel, and he reported great 
strides made during the past year in obtaining 
a better foothold in the British market for Brit- 
ish Columbia lumber. The tremendous building 
program in England, and the very favorable 
attitude toward Empire products, were the 
basis of the increased demand for Canadian 
lumber, Mr. MacMillan indicated. British 
Columbia’s share of the British lumber import 
trade, however, was only 8 to 9 percent. Rus- 
sia has at present about 15 percent of that 
trade, and the rest of the imports come mainly 
irom Finland and Sweden, with a portion from 
Poland, Lithuania and Esthonia. 
_ This year, he said, was almost the largest 
import year in the British lumber trade. Only 
one year before the war has imports equalled 
those of 1934. The reason for this was that 
during the past few years stocks became de- 
pleted. Building started again on a large scale, 
and merchants got courage to build up stocks. 
England is building over 300,000 houses this 
year, and over half of these are for the work- 
ing classes. Cheap money is aiding in the 
hnancing of this building program. Few houses 
are being built by direct Government aid. The 
building societies are getting money cheap and 
financing their construction plans. Building 
labor is apparently not as far out of line with 
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other costs as in some other countries. Mr. 
MacMillan expected that the- building program 
would continue for some time. 

In reference to the many comments made, 
that Canada does not cut to sizes specified by 
the British buyer, Mr. MacMillan declared that 
these were unfair and untrue. “Shipments from 
both the Baltic and Canada may be wrong in 
certain particular instances, and adjustments 
have to be made, but it is untrue to claim that 
this failure is at all widespread, and tle in- 
crease in demand is an argument against this 
criticism,” he said. 

It was thought that when the preferred treat- 
ment was given to Canada over the Baltic pro- 
ducing countries, prices of lumber in Britain 
would rise, whereas they fell and have fallen 
during the past six months. Also it was feared 
that when Russian lumber imports were re- 
stricted, prices would rise, but they have not. 





File Petition for Involuntary 


Reorganization 


Kansas City, Mo., July 30.—tThe first in- 
voluntary petition under the recently enacted 
amendment to the bankruptcy act was filed in 
Federal court here, asking for reorganization 
of the Cousins Lumber Co., with leadquarters 
in Kansas City. The petition was filed by three 
creditors of the company. C. H. Cousins, 
president, was appointed receiver for the com- 
pany June 24, 1932. In requesting the reor- 
ganization, the petitioners allege the company 
owes more than $100,000, and is unable to 
meet its obligations as they mature. 





Sales Tax May Drive Orders 
Outside State 


LoutsvitLr, Ky., July 30.—Rulings of the 
Kentucky State Tax Commission, to the ef- 
fect that the 3 percent gross sales tax must 
be paid on purchases of materials by the State 
Highway Department and varicus State de- 
partments, municipal construction etc., may 
eventually be rescinded. but if not, it means 
that purchases of materials will most likely be 
made from sellers outside of the State, the 
tax thus being escaped by interstate shipment. 
Various State departments are fighting the rul- 
ing, in that it would materially increase costs, 
and that such increases can not well be made 
on budgeted work. Jobbers and retailers of 
building materials realize that if something 
is not done regarding this situation, they will 
lose a lot of business. 





British Columbia to Limit 
Shingle Shipments 


Vancouver, B. C., July 28—Red_ cedar 
shingle manufacturers and exporters of British 
Columbia have voluntarily agreed to limit ex- 
ports to the United States to 25 percent of the 
domestic consumption there. The agreement 
has been accepted by the U. S. Administra- 
tion, on recommendation of the U. S. Tariff 
Commission. 

Vancouver operators state that the 25 percent 
allotment is about 5 percent more than they 
have been shipping during the past eighteen 
months or more. If any large program of home 
building is undertaken in the United States, as 
expected, the volume of business from British 
Columbia would increase automatically. 

Part of the agreement is that British Colum- 
bia shippers must comply with NRA Code 
prices, also that all shipments must be inspected 
ae as to grade, and carry a grade 
label. 

Plans of procedure for the practical carry- 
ing out of the new arrangement will be dis- 
cussed at a general meeting of shingle opera- 
tors in the boardroom of the British Columbia 
Lumber & Shingle Manufacturers’ Association, 
July 31. 


WHIT | 


LONG LEAI | 
VY IL/ALY | 
Yellow Pine I 


THE toughest, 
strongest and most 
enduring structural 
material you can 
give your customers 
—Wier Long Leaf 
Yellow Pine. 


WHER LONG LEAF LUMBER CO, 


HOVSTON,TEXAS. 


MILLS -_WIERGATE TEXAS 








YELLOW PINE 
Straight or Mixed Cars of 
Yellow Pine and Hardwoods 


PILING — CAR MATERIAL 
GRAIN DOORS 
CREOSOTED LUMBER 


W.T.FERGUSON 


LUMBER CO. 
ST. LOUIS, MO. 


T. C. WHITMARSH, JR., PRESIDENT 
N. C. WAGGONER, SALES MANAGER 
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CYPRESS 


We annually produce 40,000,000 feet of 


Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 
Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 

















Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 
New York 


Office—220 5th Ave. PITTSBURGH, PA. 








National Production, Shipments and Orders 


WasHInctTon, D. C., July 27.—F ollowing is the National Lumber Manufacturers’ Association report for two weeks ended July 21, and for 
twenty-nine weeks ended that date, covering mills whose statistics for both 1934 and 1933 are available, and percentage comparison with statistics 


of identical mills for the corresponding period 


TWO WEEKS: Av. No vreduation Percent Shipments Percent Orders 
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of 1933: 









































. Percent 
Softwoods: Mills 1934 of 1933 1934 of 1933 1934 of 1933 
Southern Pine Association...............e0e. 87 39,494,000 67 37,200,000 64 33,467,000 72 
West Coast Lumbermen’s Association........ 184 84,761,000 40 87,254,000 43 96,721,000 59 
Western Pine Association..... pe deebenwoceses 131 108,755,000 S1 73,181,000 54 68,674,000 64 
California Redwood Association............. 11 11,089,000 221 10,643,000 70 8,435,000 G4 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 13 4,098,000 327 1,556,000 43 1,500,000 236 
EE ONE ss pcb chnesanreratdsnenexene’s 426 248,197,000 60 209,834,000 51 208,797,000 62 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 173 ,000 69 18,788,000 43 ,517,000 54 
Northern Hemlock & Hardwood Mfrs. Assn.. 13 2,127,000 141 1,408,000 33 Veas'000 26 
i eee ee nee w aren 186 ,000 72 20,196,000 43 21,766,000 52 
ee a aie Sin a Og cig eh abe eibiea ema 599 ,000 61 230,030,000 50 230,563,000 61 
TWENTY-NINE WEEKS: 
Softwoods: ; 
Southern Pine Association.........cccee0e008 98 522,523,000 93 591,807,000 78 603,704,000 76 
West Coast Lumbermen’s Association....... 184 ,003,495,000 105 1,810,972,000 SS 1,961,029,000 86 
Western Pine Association...........cccceeee 135 2,524,000 149 1,112,110,000 9S 1,135,040,000 99 
California Redwood Association............. 11 6,000 214 135, 175,000 113 147.893.000 101 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 9,000 288 28,921,000 90 29,590,000 88 
a a wicraip alent ai aia arava wie wa 444 4,038,947,000 116 3,698,985,000 90 3,877,256,000 88 
Hardwoods: as 
Hardwood Manufacturers’ Institute.......... 191 408,367,000 137 368,297,000 82 378,746,000 80 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 50,322,000 300 36,595,000 93 38,565,000 87 
SE ee a oe 207 458,689,000 146 404,892,000 83 417,311,000 80 
I oo a oe ie ee ee as 635 4,497,636,000 118 4,103,877,000 89 4,294,567,000 87 








West Coast Review 


[Special telegram to AMERICAN LuMBERMAN] 
SEATTLE, WaASH., Aug. 1.—The 551 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended July 28 reported: 
Production 96,979,000 


Shipments 85,113,000 


12.2% under production 
Orders 138,801,000 42 


9 

4% over production 
A group of 554 mills, whose production re- 

ports for 1934 to date are complete, reported 

as follows: 

Average weekly cut for thirty weeks— 


Dt screseend seu kee ca eeemauwn 71,821,000 

193 4 cee b ene Rieesbne se eaweesa 74,573,000 
Average cut for two weeks ended 

en OO weewedaecebseweeweeo nas 48,489,000 


A group of 551 mills, whose production for 
the two weeks ended July 28 was 96,979,000 
feet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
MMSE -enedes 52,710,000 66,717,000 92,530,000 
Domestic 
cargo .. - 15,910,000 38,041,000 222,633,000 
Export .... 2,517,000 19,347,000 204,973,000 
BMOGRE ecces 3 ‘976, 000 33.90G0ee 2 2——is we Sees 





85,113,000 138,801,000 520,136,000 


A group of 163 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1933 and 1934 to date, reported as 
follows: 

Aver. for two 

weeks ended Average for 30 weeks 

July 28, 1934 1934 1933 
Production 35,928,000 56,422,000 58,506,000 
Shipments 33,170,000 49,903,000 62,573,000 
Orders 55,002,000 55,983,000 68,114,000 





Western Pine Summary 


[Special telegram to American LuMBERMAN] 
PorTLAND, OrE., Aug. 1—The Western Pine 
Association reports as follows on operations of 
125 identical mills Inland Empire and Cali- 
fornia mills during the one week ended July 28: 


Week's report of 125 identical mills: 
Production (weekly average for 





three previous years)........+.+. 32,737,000 
—— Week ended 

July 28,1934 July 29, 1933 

PPGGUOEIOR «oc cccccee 50,684,000 61, 447, 000 

SSOROMED cccccccces 37,790,000 60,631,000 

Orders received..... 47,287,000 51,070,000 


On July 28, On July 29, 
1934 1933 


Unfilled orders...... 93,186,000 134,787,000 


Movement of Timber Products 


Wasuincton, D. C., July 30.—Following is a statement of the movement of timber products 
during the two weeks ended July 14 and July 21 (some reports are compiled later and cover 
two weeks ended July 7 and July 14), as reported by a mills and published by the Na- 
tional Lumber Manufacturers’ ssociation for the Lumber Code Authority : 


Unfilled 
Unit of Week No.of Production Shipments Sales Orders Gross Stocks 
Measure 7 naee — 1934 1933 1934 1933 1934 1933 1934 1933 1934 1933 
Pacific M bd. ft...July 14 4.943 5,508 4,343 5,850 4,641 6,060 10,681 7,107 27,013 21,893 
7a July 21 19 5,718 6,193 5,260 6,529 4,600 5,901 10,083 7,379 32,282 30,314 
3 Fir Number ...July 14 4 12,312 13,363 5,260 15,281 420 4,065 151,343 29,910 24,942 27,285 
BP éevces July 21 4 2,199 8,413 3,885 11,636 4,100 8,380 148,354 32,969 23,256 24,062 
ee Fir M. sq. ft...July 14 4 1,677 2,722 1,331 2,953 1,572 660 6,008 8,319 11,526 4,387 
Plywood ...%” basis...July 21 4 1,469 2,429 1,106 1,705 1,353 847 6,166 8,883 11,903 4,938 
Southern 
Rotary Cut.M bd. ft...July 14 18 577 426 512 421 662 40 1,873 625 
“Lumber ... July 21 19 265 498 572 572 778 90 1,845 387 aie 
Red Cedar Squares ....July 14 185 31,291 csoe ae R 28,666 coos OB,492 .. 461,100 
Shingles* .. July 21 189 39,102 cove Geseee . 68,289 78,844 . 458,648 
Woodwork Stock Manufacturers— 
SD nneéaeks 18,389 ooee 15,465 escoe SED orcs BO eees Te 
Sash ........Number ...July 14 38 55,089 coe e 28,229 .... 48,808 ooee S265338 sates Bey 
mee eeeve oon er Does wed 2°570 .... 83,494 oooe 36,886 
eeccccs 4,946 een 515 ee ---- 105,180 beatae 2 52. 
a aa »~Number ...July 7 38 23,882 sice Bee cass oe — 208'022 aerate 300485 
Frames ...... 4,155 -... 8,008 cosce CSD oc<« ee ---- 18,587 
. 
ant ee Eaperted for week are given for red cedar shingles, as comparative data for identical mills are 


Bookings 5 Percent Above Output 


[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., Aug. 2—Nine groups for the two ‘weeks ended July 28 reported as 














follows: Week No. of 
_ Softwoods _ ended Mills Production Shipments Orders 
Southern Pine Association (North July 21 123 22,559,000 21,984,000 22,375,000 
Carolina mills included)........... July 28 133 23,804,000 28,487,000 31,092,000 
West Coast Lumbermen’s Association* July 21 554 4( ), 205 »,000 39,358,000 45,851,000 
ernie SUG CROBOR). cc cccccs July 28 551 56,774,000 45,827,000 92,230,000 
festern Pine Association (Inland July 21 127 51,806,000 25.399.000 34,111,000 
Empire and California)............ July 28 125 50,684,000 37, 790,000 47,287,000 
Northern Pine Manufacturers*....... July 21 25 2,683,000 1,284,000 1,113,000 
- - : July 28 27 2,420,000 1,909,000 1,136,000 
Northern Hemlock & Hardwood Manu- July 21 17 2,219,000 813,000 906,000 
facturers’ Association...... eee s July 28 21 2,767,000 1,076,000 628,000 
California Redwood Association...... July 21 16 6,635,000 6,177,000 5,423,000 
July 28 16 6,524,000 6,561,000 6,519,000 
Southern Cypress Manufacturers’ As- July 21 22 1,249,000 1,977,000 2,185,000 
eee rr rere July 28 23 1,111,000 2,469,000 2,555,000 
Northeastern Softwoods ............. July 21 25 1,476,000 1,337,000 907,000 
July 28 25 1,720,000 1,473,000 1,484,000 
OCR, MOCCWOOR vicki ceeccsccicanes July 21 909 128,832,000 108,329,000 112,871,000 
Hard a July 28 921 145,804,000 125,592,000 182,931,000 

aradwoods or ‘ Pa - _ 

July 21 32 21,229,00 893,000 ,000 
Appalachian and Southern Hardwoods July 23 316 18'591,000 16,221,000‘ 18°400,000 
July 21 17 1,325,000 904,000 961,000 
Northern Hardwo0od........ccccccscces July 28 21 1,133,000 1,016,000 824,000 
. July 21 25 376,000 541,000 364,000 
Northeastern Hardwoods ............ July 28 25 283000 505,000 300,000 
- July 21 112 956,000 902,000 775,000 
North Central Hardwoods............ July 28 108 972,000 1,007,000 1,098,000 
July 21 79 23,886,000 18,240,000 19,116,000 
Totals, Hardwood..............+-.. July 28 470 20,979,000 187495000 —- 206 2.2000 
July 21 1,346 152,718,000 126,569,000 131,987,000 
Fotal LAMber.....00e-eeeereererers July 28 1,391 166,783,000 144,3411000  2037553,000 


*American mills. 
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Statistical Survey of Douglas Fir Forests Completed 


PorTLAND, OrE., July 28.—Field work on the 
forest survey of the Douglas fir region has been 
completed, and the first results have already 
been distributed in the form of mimeographed 
booklets of forest statistics for the thirty-eight 
counties in the region, both as separates and in 
book form, says H. J. Andrews, acting director 

of the Pacific Northwest Forest & Range Ex- 
periment Station, Portland. Since this first dis- 
tribution of basic inventory facts, all of these 
data have been recapitulated into ten tables 
(five for each State), showing the amount of 


TIMBER IN DOUGLAS FIR REGION 


Species 
Douglas fir 
Sitka spruce 


Oregon 


4,956,880 


HMaSelmMANN SPFUCE 2... 6s ccccsececs 188,995 
Wastern BOMIGEE ccc cicccacsveves 24,587,190 
Mountain BOMIOCE ...cccrccvrsces 3,996,937 
WERtOTD TOR COOGEE 6 occ cc cccctvess 4,567,193 
Seek CGE GH. occ cecteeecese 1,174,048 
Se EE. caterer wee oe ne Resale 12,211 
EN PR en sree were 1,797,434 
OE COG wicca carisscoctwesscas 111,070 
Ponderosa and Jeffrey Pine....... 4,839,083 
i Se Kae cwce pe ede aoe sees-w as 3,553,094 


standing timber by species, and the area of 
forest cover types by ownership classes. 

An issue of Forest Research Notes (No. 
13) embodies these ten tables, recapitulating 
the basic inventory data for that part of each 
State in the Douglas fir region, prefaced by 
an explanatory text and a short summary and 
analysis by R. W. Cowlin, pointing out certain 
important features of the data. 

Further results of the Forest Survey will 
follow. Forest cover type maps on a scale of 
14-inch-to-the-mile and of 1-inch-to-the-mile 
are in preparation. For forest units embracing 


two or more counties, additional statistics and 
textual discussion of the inventory, of growth 
and of depletion, together with an economic 
analysis of the whole forest situation, will be 
published as rapidly as completed. 

The survey of the Douglas fir region of Ore- 
gon and Washington shows that the total stand 
of timber in western Oregon and Washington 
is 545,611,790,000 board feet, Scribner log scale, 
including both the softwoods and hardwoods. 
Of this amount, Oregon contains 300,792,594,- 
000 board feet; and Washington 244,819,196,000 
board feet. Details follow: 


In Thousand Board Feet 








Washington Total Species Oregon Washington Total 
99,287,102 331,108,794 Western white and whitebark pine 1,321,804 1,494,207 ,816,011 
6,728,891 11,685,771 Lodgepole and knobcone pine..... 75,581 5,717 81,298 
34,009 223,004 White fir and lowland white fir... 5,518,087 865,340 6,383,427 
79,837,653 104,424,843 Noble Oe Bee Bic vk vcctwesvswe 5,917,376 2,759,206 8,676,582 
1.386 822 5.383.759 Silver BN rkaeiinr estate tela ca ora te aella eda 3,041,251 29,789,607 32,830,858 
20'011.721 24578914 pS > eer eee 65,441 33,515 98,957 
. ‘ se pont Western and Alpine larch........ 100,162 26,515 126,677 
ee ots Se eCEe. BOUL 6 cwiossahooulceswaagas cue ae So Tree 57,380 
535,313 547,524 
tenes : 1,797,434 Total conifers .................297,702,909 248,864,241 541,567,150 
967,887 1,078,957 Totes DAORWOOEE 66sic csc cceaaes 3,089,685 954,955 4,044,640 
100,735 4,939,818 
sete 3,553,094 Grand total .............see0+2--500,792,594 244,819,196 545,611,790 








Southern Lumber Firm Agrees 
to Comply 


WASHINGTON, Aug. 1.—Legal proceedings 
pending against Warren & Griffin, sawmill 
operators at Williams, S. C., for violations of 
the wages and hours provisions of the Lumber 
Code, have been suspended in view of a signed 
statement obtained from the mill operators by 
the litigation division of NRA, through the 
office of the United States Attorney at Charles- 
ton, S. C., whereby Warren & Griffin certify 
that they are now complying with Lumber Code 
regulations, will continue to do so, and will 
make restitution for back wages due employees 
upon terms satisfactory to the individual em- 
ployees. In the agreement, the mill operators 
state that the Code Eagle has been found essen- 
tial to the conduct of their business, and ac- 
cordingly request that a Code Eagle be granted. 
Present and future compliance by Warren & 
Griffin marks the successful termination of in- 
vestigation and action, taken over a period of 
several months, by the Southern Pine Associa- 
tion, the Lumber Code Authority, and NRA. 





Minimum Truck Rates 
Set by State 


SPOKANE, WASH., July 28.—Temporary mini- 
mum rates for commercial motor truck carriers 
of lumber and other manufactured forest prod- 
ucts, pulpwood and fuel were set by the first 
supplemental order of the division of trans- 
portation, department of public works for 
Washington State, effective July 26. The basic 
rate for the first mile is 75 cents a thousind 
leet. Rates for each additional mile or fraction 
thereof are as follows: 

Lumber.—Kiln dried, 5 
faced four sides, 6 cents; 
lengths of 30 feet or over, 10 cents. These 
rates are for shipments handled with a 
crane. An additional charge of 25 cents a 
eee is made for each time handled by 
and. 


cents a mile; sur- 
rough, 8 cents; in 


Shingles, 15 cents a square for first mile; 
1 cent for each additional mile or fraction. 


Doors, knocked down sash, and plywood, 
50 cents a ton first mile; 10 cents each addi- 
tional mile or fraction. 

Lath, 25 cents a thousand first mile; 
cents each additional mile or fraction. 

Creosoted Lumber, 30 percent higher than 
the foregoing rates on untreated lumber. 

Fuel Wood and Pulpwood, $1 a cord for one 


mile; 8 cents each additional mile or frac- 
tion. 


Relation of Unfilled Orders to Stocks 


WASHINGTON, 
the 


D. C., July 


gross stock and unfilled order footages, 


Southern Pine Association... ....0ccccscecece 

West Coast Lumbermen’s Ass 

Western Pine Association 

Northern Hemlock 
Association— 
Hemlock 
Hardwood 


30.—Following is a statement for five groups of identical mills of 


& Hardwood Manufacturers 


in thousand board feet, July 21: 

No. of Gross Stocks Unfilled Orders 

— 1934 1933 1934 1933 
‘. 83 437, 798 356,021 54,205 69,514 
-+ 130 1,099,019 875,840 340,645 380,971 
-> 127 1,290,981 1,119,991 99,217 145,108 
ex 7 68,752 100,608 2,862 4,085 
- 10 89,129 95,413 3,153 8,149 
oo Wan 767,973 661,479 88,039 94,377 
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608 S. Dearborn St., CHICAGO 





—in 9 cases out of 10—with this TWICE-a-week Supplemented 
Credit Rating Book, as you always have the latest rating 


The TWICE-a-week Supplements keep you advised of all 
changes affecting the credit status of ALL of your accounts, 
without the necessity of advising us the names of your 
customers—and for this there is no additional charge. 


Try this service for 30 days—No Obligation. 


with this system of continuously revised credit ratings which 
has functioned so successfully for nearly 60 years. 


LUMBERMEN'S CREDIT ASSOCIATION 


Get acquainted 


| N c. 
99 Wall St., NEW YORK CITY 
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BRAND 


THE BRAND THAT GUARANTEES 
YOU EXCELLENT QUALITY 


Plywood and Wallboard 


Douglas Fir, Spruce, Cottonwood 
Large Sizes Up to 60”x144” 


Heidner & Co., 


Aberdeen Plywood Co., 





MADE OF 


Tacoma, Wash. 
Sales Agents for 
Aberdeen, Wash. 










“NONE BETTER” 





WANTED: 


Commission Representatives 
with Experience and Clientele 
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Interested in Dimension Stock 


We are interested in purchasing dimension 





stock as follows: 

Tops—Sizes, 24x24, 30x30, 24x42, 24x46. 
Thicknesses, %” and 14%”. Grades, basswood, 
magnolia, tupelo, willow or black gum. 

Rails—Sizes, 4”x22, 4”x26, 4”x36. Thick- 
ness, %”. Grades, basswood, magnolia, tu- 
pelo, willow or black gum. 

Legs—2” tapered and 1-13/16”. Grades, 


basswood, magnolia, tupelo, willow or black 
gum. 

We would appreciate it very much if you 
would refer us to several concerns who man- 
ufacture same.—INquiry No. 3121. 

[To this inquirer, located in New York, a 
manufacturer of furniture and equipment of 
various types, have been given the names of a 
number of concerns who probably are in posi- 
tion to supply this material in the dimensions 
and woods required. To any interested reader 
who is prepared to supply these requirements, 
the name of the inquirer will be given upon 
request.—EpITor. } 


Would Find Nail Before Saw Hits 


Re Detection of Nails in Logs to Be Sawed: 
We are very desirous of finding nails in 
logs before sawing. We understand that 
there are electrical and other devices that 
will promptly locate the nails. Could you 
aid us in locating the makers of these in- 
struments? Are there devices to locate nails 
in standing timber? Your suggestions will 
be appreciated.—INQuirRy No. 3124. 

[This inquirer, which has a mill in a middle 
West State, sent a duplicate of his inquiry to 
a magazine that deals with experimental 
mechanical devices—and it promptly passed it 
on to the AMERICAN LUMBERMAN,. 

It seems to the editors that no device of 
this nature is practicable. It is easy enough to 
make an electrical feeler, having a double tip 
with insulation between the points, these tips 
being connected to the positive and negative 
poles of a battery, the circuit in which would 
be closed by bringing the points into contact 
with the nail and which could flash a light 
or ring a bell. But there’s the rub! 

Even if the nail is at the surface, it would 
be next to impossible to follow irregularities 
of the bark closely enough to obtain the con- 
tact. But if the nail were buried in the log, 
because it had been driven in some years before 
the tree had reached maturity and had been 
grown over, no such feeler could be used. Be- 
fore making the contact, then, one would have 
to open the log, and as the opening would have 
to be done by the saw, the nail would have done 
its damage to the saw before it had been lo- 
cated. It might be theoretically possible to es- 
tablish circuits in the saw teeth, alternate ones 
positive and negative, so that on striking a 
metallic obstruction there would be a circuit 
established that would cut off power from the 
saw, but the momentum of the saw would 
probably have caused the damage before it 
could be brought to rest; or if the power were 
in this way cut off also from the carriage, its 
momentum would probably have the same 
effect. So any attempt along these lines seems 
foredoomed to failure. 

But to make certain that they were not mis- 
taken, the editors put the matter up to two of 
the leading saw manufacturers. 

One of them replied that “We have no 
knowledge of such a device that will work 
out in practice. As a matter of fact we be- 
lieve that mill operators would welcome 
something of this nature. In some mills, 
preparatory to the log going to the carriage, 
pickers are employed. It is their duty to 
examine the logs very carefully, and wher- 
ever the log is scarred or there is indication 
that metal might be embedded, it is the 
picker’s duty to discover as far as possible 
any foreign matter that might be in the log, 
and mark it in such a way that it can be 


removed before going to the saw.” 
“We know of nothing 


The other says: 


AMERICAN LUMBERMAN 


QUERY AND COMMENT 


that has been developed to detect nails in 
logs and standing timber, and are inclined 
to agree with you that such a thing, if de- 
veloped, would not be practical. One of the 
best arrangements we ever heard of was 
made by one particular lumberman who had 
a spike mill—a mill to which the logs are 
brought in rafts, with spikes driven into the 
logs to tie them together in the raft.” He 
had a contest between the various men, giv- 
them a bonus per log. Those who got their 
logs free of spikes received a bonus; and 
those who overlooked spikes had a deduc- 
tion made from their bonus. The lumber- 
man claimed that this scheme practically 


eliminated the spike nuisance.” —Epitor.] 


Wants Branding Hammer 
Please give 
that 
3125. 
[The address of a manufacturer who special- 
izes in branding hammers was furnished this 
inquirer. If there are other readers interested 
in securing such hammers, the AMERICAN 
LUMBERMAN will be glad to furnish them the 
information on request.—EbiTor. | 


me the names of some firms 
make branding hammers.—INQUIRY No. 


Makers of Log Houses Complete 

Please give us the names of concerns who 
make log houses complete; i. e., furnish the 
logs, cut to size and finish to such a point 
that all the purchaser has to do is to set them 
in place. This must not be confused with log 
cabin siding.—INquriry No. 3122. 

[The AMERICAN LUMBERMAN at various 
times has carried news stories with reference 
to concerns who have designed and are pre- 
pared to supply log houses such as this inquirer 
has in mind. The names of these concerns have 
been supplied. To any reader who may be inter- 
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ested and who is in position to supply his re. 
quirements, will be given the name of thi & 
inquirer upon request. The inquiry comes fron © 
an Ohio city.—Ebrror.] 


Bibliography on Farm Building | 

I have been advised by the United States 
Bureau of Agricultural Engineering that yoy 
have a list of references pertaining to the 
subject of farm buildings, and which would 
be useful in appraisal work on such property 
—INQuirny No. 3126. 

[This request comes from a _ supervisor of 
assessments in a large northern city. He has , 
been informed that probably the best list of 
references on the subject of farm building js 
that contained in Volume 7 of the reports of 
the President’s Conference on Home Building © 
and Home Ownership, “Farm and Village | 
Housing.” This has a 17-page appendix which 
contains a fine bibliography that is classified 
by subject for easy reference. His attention was 
drawn also to the bibliographies at the ends ? 
of the chapters in “Farm Structures,” a book 
recently reviewed in these pages. The American 
Society of Agricultural Engineers had scheduled 
for publication in June, 1934, its farm building 
handbook, which is to contain the kind of in- 
formation that it seems would be especially use- 
ful in farm building appraisal work. The build- 
ing cost index published beginning in 1921 by 
the Division of Building and Housing, Bureau | 
of Standards, would be of great help, but, un- 
fortunately, “for reasons of national economy” 
it was discontinued in May, 1933. An attempt 
was made to supply the lack by furnishing the 
inquirer the Bureau of Census lumber prices, 
1899-1932, and various recent price index tables 
that have appeared in the AMERICAN LumMnuer- 
MAN.—EpITor. | 
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Band vs. Circular Saw—A 
correspondent thinks it would 
be wise for the mill owners to 
begin to discard their circulars 
and replace them with band 
saws. The latter are made 18 
or 19 gauge, and would produce 
20 percent more lumber than 
can be made with circulars. He 
thinks if they could be gener- 
ally used this year, they would 
make a half year’s stock of 
lumber extra from the present 
stock of logs, which, of course, 
leads to the conclusion that our 
correspondent is of the opinion 
that the amount of logs put in 
will be more than ample for 
the demands of the trade. This 
correspondent is a good deal 
more than half right in his con- 
clusions, but he is ahead of the 
times. That so much of the 
pine of the Northwest should 
be made into sawdust is to be 
regretted. The Lumserman 
stated, a while ago, about how 
many feet of logs is made into 
sawdust annually, and the re- 
sult was appalling. At least a 
half of this waste might be pre- 
vented. There are all sorts of 
schemes for utilizing the waste 
of sawmills, but it would be 
better if the waste were avoid- 
ed. Good lumber is of more 
value than any product that 

















can be obtained from sawdust. 
But the great majority of saw- 
mill owners are not alarmed. 
They have good property in 
pine timber, and one would nat- 
urally think that they would 
desire to make the most of it. 
The forests will be much 
smaller than they are now be- 
fore saving will be one of the 
virtues that the average saw- 
mill man will carry around 
with him. It would be amus- 
ing to see an agent attempt 
to sell a band saw to the aver- 
age sawmill owner. He might 
as well try to sell one to the 
man in the moon. But the time 
will come when pine timber will 
be more highly prized than it 
is now. Thinner saws will be 
used. The change, however, 
will come gradually. 
* *# @ 

Towering Buildings — The 
prevalent craze in the large 
cities, for building inordinately 
high buildings, which tower 
from 100 to 175 feet above the 
street level, is meeting with 
some opposition from the legis- 
lative powers. At present there 
is an ordinance before the com- 
mon council of Chicago, re- 
stricting buildings to a maxi- 
mum of 100 feet in height, and, 
at the extreme, requiring cer- 








tain conditions in construction 
to be complied with. There is 
also a bill pending before the 
New York State legislature to 
limit the height of buildings to 
80 feet as the extreme, and the 
height to vary below this ac- 
cording to the width of the 
street on which it stands. 
- = a 

“Shavings and Sawdust” is 
the name of a book treating on 
the designing, construction, 
care and operation of wood- 
working machinery. Its author 
is Mr. John Kane, of the firm 
of J. S. Graham & Co., Roches- 
ter, N. Y., and its publisher, 
Mr. C. A. Wenborne, Buffalo, 
N. Y. The Lumserman holds 
to the opinion that no man can 
know too much about the busi- 
ness in which he is engaged, 
and that he should seek infor- 
mation from every source. 
Based on this proposition, this 
work can not go into the hands 
of too many woodworkers. The 
man who wrote it is a practical 
machinist, and the observations 
of such a man are always valu- 
able. Mr. Kane not only writes 
instructively but entertainingly 
Some of the articles in the book 
have before appeared in the 
Lumber World. It has 152 
pages; price, postpaid, $1.50. 
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Huge Federal Forest Project 


Takes 


Wasninoton, D. C., July 30.—The gigantic 
project of planting a ‘forest shelter belt, 100 
miles wide and extending more than 1,000 miles 
from the Canadian border to Texas, is to be 
started immediately by the United States For- 
est Service, according to announcement made 
by Secretary of Agriculture Henry A. Wallace 
and Chief Forester F. A. Silcox. 

“This will be the largest project ever under- 
taken in this country to modify climatic and 
other agricultural conditions in an area that 
is now constantly harassed by wind and drouth,” 
said the chief forester. 

Beginning at the Canadian border, this for- 
est belt will stretch down through the Da- 
kotas, Nebraska, Kansas, Oklahoma and into 
the Panhandle of Texas. The area immediately 
affected approximates 20,000,000 acres. Of this, 
about 1,820,000 acres will be planted to trees. 
Trees will be planted in parallel strips or wind- 
breaks, one mile apart, making approximately 
100 parallel windbreaks in the 100-mile = 
belt. Each windbreak will be seven rods (1153 
feet) wide, covering 14 acres out of each square 
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Map showing course of projected Federal 
Forest Shelter Belt 


mile. The western border of this belt will fol- 
low approximately the line of 18 inches annual 
rainfall. 

The total ultimate cost of the project is esti- 
mated at approximately $75,000,000, of which 
President Roosevelt’s executive order of July 
11, 1934, allocates $15,000,000 of emergency 
funds to the Department of Agriculture to 
initiate the project. By direction of the Presi- 
dent, Secretary Wallace has authorized the 
Forest Service to make expenditures for the 
present of only $10,000,000 of the total sum 
provided in the executive order. 

“Man can not change all the forces of 
weather, but he can modify his own surround- 
ings,” said Chief Forester Silcox. “He can 
ameliorate the effects of weather on a large 
scale, just as he can around his own home. If 
the surface velocity of the wind over a wide 
area can be broken and decreased even slightly, 
soil will be held in place, the moisture of the 


Form 


soil will be conserved, and havens of shelter 
will be created for men, beasts and birds.” 

Only the land actually planted to the shelter 
strips will be acquired by the Government, 
through purchase, lease or co-operative agree- 
ment, Mr. Silcox explained. The areas between 
these shelter strips will remain in private own- 
ership; consequently, it is asserted, farmers on 
this land will be able to produce crops and live- 
stock under ideal conditions. 

Over 90 percent of the total cost of the 
project will be paid to farmers, largely for em- 
ployment of labor for plowing, fencing, planting 
and caring for the trees. It is expected that 
about 25 percent of the expenditure can be 
made in the next 12 to 18 months. 

One of the first steps will be the establish- 
ment of a chain of nurseries where the seed- 
lings for planting will be grown. Seed col- 
lection and a limited amount of planting will 
be started this year. Large scale planting of 
the windbreaks will be underway, according to 
the chief forester’s statement, by 1936; and 
it is expected that the entire area will be 
planted within the next ten years, at the rate 
of about 180,000 acres per year. 

Trees of native origin will be used. One of 
the best and most adaptable trees of the region 
is green ash, and this will be supplemented 
by native forms of hackberry, elm, burr oak 
etc., on the heavier soils, and on the higher, 
lighter, and sandy soils, Ponderosa pine and 
red cedar may be employed. In some cases 
Black Hills spruce and native cottonwoods 
may be utilized. 

The Forest Service is preparing to establish 
a special field office in a central location for 
the conduct of this work. Existing field sta- 
tions will also be utilized, especially the Lake 
States Forest Experiment Station, which main- 
tains a branch station in North Dakota, where 
experiments in planting in the semi-arid ‘regions 
have been going on for several years. Close co- 
operation with the States, and with a number of 
Federal agencies, will be necessary in many 
phases of the project. 

Assignment of Fred W. Morrell, assistant 
forester in the Forest Service, United States 
Department of Agriculture, to have administra- 
tive charge of the forest shelter belt project, has 
been announced by Associate Forester E. 
Sherman. He will immediately begin the or- 
ganization of field work on the project. 

Of potential interest to lumbermen in the 
region traversed by the forest belt, is the fact 
that fencing of the windbreaks is essential for 
protection against cattle and sheep. While it 
is expected that existing fences may be utilized 
to some extent, there doubtless will be required 
many miles of new fence. In fact, P. S. Rids- 
dale, director of the American Tree Associa- 
tion, in a recent radio broadcast, estimated that 
260,000 miles of fencing would be required to 
fencé both sides of each strip, this being equiva- 
lent to a fence reaching ten times around the 
earth at the equator, and that approximately 
200,000,000 posts would be required. 

It is expected that the Civilian Conservation 
Corps will cut a large proportion of the re- 
quired fence posts, probably from trees al- 
ready growing on or adjacent to the belt to be 
planted; and that the actual work of pre- 
paring the soil, planting the trees and building 
the fences will be done largely by the farmers 
in the vicinity of each planting—these and other 
similar details of course being matters to be 
worked out as the work progresses. 


Wasuincton, D. C., July 30.—Assignment 
of Dr. Raphael Zon, director of the Lake States 
Forest Experiment Station, to be in charge of 
the technical phases of the Great Plains Shelter 
Belt project, was announced today by the For- 
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est Service, United States Department of Agri- 
culture. Dr. Zon will work in collaboration 
with Fred W. Morrell, recently named as head 
of the administrative activities of the project. 
Dr. Zon has been connected with forestry in 
the United States for more than thirty years, 
and is an internationally known forester. 

As technical director of the project Dr. Zon 
will be responsible for the development of meth- 
ods to be used in raising the nursery stock 
and in planting the trees. He will also deter- 
mine where the various species are to be planted. 

Dr. Zon will continue as director of the Lake 
States Forest Experiment Station while giving 
technical direction to the Shelter Belt project. 

———_- 


Grading Instruction Given at 
Association Schools 


New Orveans, La., July 30.—Schools of in- 
struction for lumber graders in northern Miss- 
issippi, will be conducted in eight towns in 
District No. 11, Southern Pine Division, from 
Aug. 7 to 22, under auspices of the Southern 
Pine Association. The schools will be in charge 
of S. R. Stevens, association inspector for this 
district, which comprises thirty-nine counties. 

Four schools for graders were conducted in 
northern Mississippi last February, and proved 
so popular and helpful that it has been decided 
to continue such instruction, on request of lum- 
bermen. The schedule for the eight schools, 
dates, places and sponsors are: 

Tuesday, Aug. 7—Walnut, Miss.; 
banks, sponsor. 

Wednesday, Aug. 8—Baldwyn, Miss.; ‘“Bus- 
ter” McElroy, sponsor. 


H. E. Wil- 





Thursday, Aug. 9—Oxford, Miss.; True- 
Hixon Lumber Co. and H. C. Bell, sponsors. 

Tuesday, Aug. 14—Charleston, Miss.; Bel- 
mont Lumber Co., sponsor. 

Wednesday, Aug. 15—Amory, Miss.; Gil- 
more-Puckett Lumber Co., and the Abrams 
Co., sponsors. 

Thursday, Aug. 16—Eupora, Miss.; Taylor 
Bros. Lumber Co. and Phillips Lumber Co., 
sponsors. 

Tuesday, Aug. 21—Durant, Miss.; Fidelity 


Lumber & Timber Co., sponsor. 

Wednesday, Aug 22—Macon, Miss.; J. Mar- 
ion Legan, sponsor. 

Each session of the graders’ schools will be 
open at 9 a. m. Morning sessions will be de- 
voted to study and explanation of the grading 
rules, and the afternoon sessions will be occu- 
pied with practical demonstrations and applica- 
tion of the rules, with opportunity for each 
grader to test his skill in grading lumber. 


Commenting on these schools, H. C. Berckes, 


secretary Southern Pine Association, said: 

Provision is made in the Lumber Code for 
the grade-marking of all lumber sold or 
shipped, and as soon as this regulation is 
put into effect generally, every piece of 
southern pine sold or shipped will have to 
be stamped with the official grade mark of 
the Southern Pine Association. Before the 
association will furnish the official copy- 
righted stamps and license for grade-mark- 
ing, the mill must have in its employ at 
least one grader who has been qualified by 
standing at least three tests or examinations 
under an association inspector, and has av- 
eraged not less than 95 percent on grade. 
No official test or examination to determine 
the proficiency of graders will be given at 
the schools of instruction, but they are de- 
signed to be helpful to graders in becoming 
more skilled in their work, and to clear up 
any confusing points concerning practical 
application of the grading rules. All lum- 
bermen are invited and urged to attend any 
or all of the schools. 


Cottonwood Tract Being 
Logged in Washington 


ABERDEEN, WASH., July 28.—Logging of a 
stand of more than 1,000,000 feet of large cot- 
tonwood timber, a forest product in this dis- 
trict hitherto regarded as worthless, was started 
this week on a 72-acre tract adjacent to Oak- 
ville, near here. The timber will be shipped 
to Olympia, Wash., for veneer manufacture. 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, MAss., July 30.—All wholesale of- 
fices have been absorbed in the task of whipping 
their new Code price lists—effective J uly 20—into 
understandable form; while the retail executives 
have been compelled to mark time until there 
was a cost basis from which they could figure 
modal yard prices to the consumer. These new 
prices have now been worked out, and at a 
conference in New York on Thursday of retail 
officials from each of the ten districts in 
Northeastern territory, final instructions were 
issued, and as soon as these new lists are 
properly approved in Washington, prices will 
be effective at all eastern yards—probably late 
this week. It is generally estimated in trade 
circles here that the combined reductions at the 
mills and at the retail yards will make lumber 
available to the consumer at a drop of 10 to 
15 percent from old prices. If the new lists 
confirm this estimate, the trade wiil keep a 
close check upon results to determine whether 
or not these lower prices actually stimu- 
late new home construction and remodeling, 
and to what extent this reduced price list will 
affect the dealer’s ledger balance at the end of 
the year. It is felt that the “New Deal” idea 
of shaping the government and all industries 
to bring commodities to the wage earner and 
farmer at cost may be carried too far. A buyer 
of mill cuts who has just returned from a 
tour among the mills in New Hampshire and 
Maine reports very light stocks of unsold lum- 
ber on the mill yards, but they were a unit 
in declaring that the increased cost of lum- 
ber manufacture, due to Code requirements as 
to wages and hours for the workers and the 
operating limit of forty hours per week at the 
plant, had so raised their costs that there was 
little or nothing in the form of profit for the 
operator. They flatly objected to any reduction 
in selling prices for their product. As one 
prominent shipper summed up his situation: 
“We are asked to do the impossible, sharply in- 
crease our production costs while sharply re- 
ducing the price of our product to the con- 
sumer.” 


To Speed Up Home Building 


On the side of developing consumer demand 
there was an important meeting of leading 
officials of the co-operative bank and building 
and loan leagues at the Hotel Statler in Bos- 
ton last Wednesday. They represented all of 
these banks in New England, New York State, 
New Jersey and Pennsylvania, and they unani- 
mously endorsed broad plans for prompt bank- 
ing action to speed up the national housing 
program. A suggestion from Morton Bodfish, 
of Chicago, executive vice president of the 
United States Building & Loan League, that 
every member bank approach all its custom- 
ers that are in good standing, with offers of 
suitable loans both for home building and re- 
modeling, was approved and unanimously en- 
dorsed by the gathering. A leading official 
addressing the meeting declared emphatically, 
“We are ready and willing to make loans 
freely for new home building and remodeling, 
where this can be done with the usual normal 
safeguards which every sound business man 
would apply to commercial or industrial cred- 
its. We must have confidence in the integ- 
rity of our customers and be reasonably as- 
sured that there will be an ability to meet ob- 
ligations as they mature. One of the potent 
causes of business stagnation today is the lack 
of confidence in the soundness of the program 
at Washington. The brain trusters and theo- 
rists think that business should go ahead and 
release billions of funds with the sole purpose 
of making jobs for the unemployed, while on 
the other hand, the sound business man knows 
that those billions can not safely be released 
until theories that have been tried and failed 
have been replaced by trade practices that have 
been recognized as normal. rational and rea- 


sonably promising through the years. We cay 
all agree with the Hon. Al. Smith in his state. 
ment that “the present game will be popular jy 
certain quarters so long as the Government con. 
tinues to give away money, for nobody was 
ever known to take a shot at Santa Claus.” 


A Check-up on the Code 


The New England Council, the largest and 
most aggressive commercial organization jn 
this section, has just completed the compilation 
and analysis of reports from more than a 
thousand business leaders as to their experi- 
ences with the industry Codes. After nearly 
a year of control of the New England lumber 
industry under the Code adopted Aug. 19, an- 
swers to the questionnaire by trade leaders re- 
veal cumulative trade opinion of real signif- 
cance. The report says in part: “This in- 
dustry’s Code is perhaps as sweeping as is to be 
found among all the Codes approved thus far, 
since it covers not only the usual labor proyi- 
sions, but establishes a scale of minimum wages 
which covers the entire industry, establishes a 
cost-protection program, conservation and pro- 
duction control. Under a complete system of 
price fixing, prices have been raised to such an 
extent that considerable consumer resistance 
has been incurred. Thus in an enormously 
difficult background of poor business, keen com- 
petition among the large number of small 
units, the Code has attempted an extremely dif- 
ficult job. The tendency to chisel is inevitable. 
Sixty percent of the New England lumber 
manufacturers are dissatisfied with compliance, 
against only 16 percent in the cotton textile 
group. Forty percent favor maximum hours, 
and 56 percent minimum wages, as compared 
with 84 and 81 percent respectively in the 
cotton textile group. Yet in spite of these un- 
favorable figures, 90 percent favor a permanent 
Code.” This lumber section of the report con- 
cludes with a line which reflects the attitude 
of the industry toward the Code, as revealed 
in these letters from lumbermen: “Well, with 
all the grief, we still want to work out our 
problems and make our Code work success- 
fully.” 

West Coast Fir and Hemlock.—With the 
new Code price list effective July 20, and 
showing substantial reductions on nearly all 
items in the list, the yard men have appeared 
in the market again and have actually placed 
quite a volume of new business for mill 
shipment, subject to delay in movement from 
the West Coast, pending resumption of ship- 
ping activities. In this revision of prices, 
all items of finish including flooring, ceiling 
and stepping, are reduced $2 to $5, with 
most items showing a uniform drop of $3. 
All widths of inch dry boards, both fir and 
hemlock, have taken a cut of $3, but the drop 
in small dimension yard sizes, 2x3-inch and 
wider in the standard grade of No. 1 com- 
mon that permits 15 percent of No. 2, ranges 
from $1 to $2 on most items, though the 2x12- 
inch in the 22- and 24-foot lengths is cut but 
50 cents, and is the only 2-inch item in the 
list showing so small a cut. There are no 
price changes in the small timbers, 3- to 
8-inch. Hemlock dimension prices continue 
at $2 below fir, but the board prices are the 
same for either or both varieties. For spot 
requirements, the yards must draw their sup- 
plies from stored stocks at the concentra- 
tion yards, and it is estimated that more 
than half of this reserve has already been 
taken by the dealers. As the supply dimin- 
ishes, storage yards are aiding each other 
in supplying needed sizes and parcels, for 
there can be no new arrivals from the West 
Coast for four to six weks at the earliest. 
For the first month in many years, there have 
been no deliveries in July at the Boston 
terminals. 

Eastern Spruce.—Contrary to the general 
trend of price changes under the Code effec- 
tive July 20, the minimum base price of 
spruce has been moved up $1 to $33, while 
the base freight rate to Boston points is ex- 
tended from 20 to 23 cents per hundred 
pounds, The base price f. o. b. cars at the 
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emains at $26 and, as the weight per 


; r : ‘ 
tlc feet—dry or green—is fixed at 3,000 
pounds, the increase of 3 cents in the maxi- 


mum rate adds 90 cents and wholesale dis- 
tributors are authorized to add an even $1. 
That 23 cent rate covers the longest haul in 
New England, from extreme northern Maine 
to all Boston rate points, and shippers be- 
yond the border are permitted to absorb any 
23 cents up to 33 cents. These 
prices cover dimension or random sizes, 8 
inches and under and shorter than 16 feet. 
For 10-inch the Code price is $35 but, by 
reason of searcity of dry stock, it sells 
readily at $37, and for the same reason the 
12-inch, coded at $37, brings $39, delivered. 


excess above 


Lath and Shingles.—For the first time since 
Code prices for spruce lath were fixed a year 
ago at $5.10, delivered, for both sizes, the 
new list drops the 1% inch to $4.90, and in- 
creases the 15% inch to $5.38. This is logical, 
as there is more wood and more weight to 
the wider size. For eastern white cedar 
shingles there has been a drop of 25 cents 
in the two top grades, extras being quoted 
at $4.50 per thousand, and clears at $3.75. 
The 2nd clears and clear whites continue at 


$3. On the per square basis, now being 
rapidly adopted in white cedar’. shingle 
circles, the extras are selling at $3.95 per 


$3.30 and 2nd clears and 
Effective July 20, red 
cedars from the West Coast, all-rail, drop 
10 cents from $4.16 to $4.04 per square for 
the 16-inch XXXXX, and to $4.43 for the 
18-inch Perfections. Prices for waterborne 
red cedars from storage: 16-inch No. 1, $3.97; 
18-inch Perfections, $4.31 for air dried, with 
the kiln dried 15 cents higher. 

Maple Heel Stock.—The outlook is not 
promising. Orders for the new shoe season 


square, clears at 
clear whites at $2.65. 


are not heavy at the shoe centers. At the 
heel shops there is uncertainty as to the 
wage scale, as few of the owners have 


signed the new agreement that was to come 
in force on Aug. 1. In any event, it will be 
two to three weeks before buying for the 
new season will develop. The price of 
standard grade wood heels has been cut from 
55 to 50 cents per dozen, and the shops are 
insisting upon lower maple prices. The new 
Code list, however, makes no change in 8/4 
maple, though the charge for kiln drying is 
reduced from $12 to $8. Prices are nominal, 
however, as there are no sales to report. 
Instead of the lumber price governing the 
sale price of heels, the shops insist that heel 
prices have been fixed, and that the price list 
for heel maple should be brought in line. 

Pine Boxboards.—There is little difficulty 
in moving lots of good average width of inch 
round edge box, but some mill yards have a 
surplus of narrow and undesirable stock that 
does not find buyers at the Code price of $17, 
f.o.b. mill yard. For plump square edge 
boards, there is a good demand at the Code 
level of $27. At the meeting of operators 
held in Manchester, N. H., on July 19, Presi- 
dent Kennett, of Conway, led a discussion 
of Code problems as they affect the mill man, 
but, as Executive Secretary E. W. Treen was 
unable to attend the meeting, being detained 
in Washington by important Code matters, 
no action was taken. 


New York, N. Y. 


New York, N. Y., July 31.—Chief activity 
of the lumber offices in this section during 
the past month—both wholesale and retail—has 
had to do with the revision of prices, made 
necessary by the scaled down manufacturers 
Code price lists that came into force on July 
20. As the yard men have known of these 
pending price reductions from six to eight 
weeks, lumber sales have been limited to urgent 
current needs, with practically all deliveries of 
fir and hemlock being drawn from the local 
storage yards. As there have been no receipts 
by cargo from the West Coast during July, 
withdrawals from storage has resulted in broken 
stocks—boards and small dimension having 
largerly disappeared from many yards. Inter- 
coastal offices here anticipate an early resump- 
tion of activity at Coast mill docks. The new 
wholesale price lists have given the retail code 
executives a base to work from in creating their 
new mode prices at the yards. These were 
completed last week, and were approved at 
a meeting of delegates from all eastern retail 
groups held in this city on Thursday, and wilt 
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come in force as soon as approved at Washing- 
ton. Just what effect these price reductions 
will have upon building activities is of first 
importance to the yards. One of the larger 
local dealers is inclined to look for a sharp 
increase in orders, to take care of the house 
schedules that have been held out of the 
market pending these price changes. Said this 
official: “Dealers as well as officials of the 
Home Owners’ Loan Corporation and the local 
home loaning banks have been stressing this 
feature in their offers of financial aid. Lo- 
cal building and loan banks are making a spe- 
cial drive, and we look for a sharp increase in 
orders next month.” Manhattan and Brooklyn 
have probably moved less lumber in July than 
in any month in the past decade. There are 
better reports from Long Island and up in 
Westchester County, but even in those sec- 
tions business has been confined to needed work. 
The lumber market hereabouts is in an ex- 
pectant mood and more hopeful. 

The eastern sales office of Frost Lumber In- 
dustries (Inc.), of Shreveport, La., now lo- 
cated in Mount Vernon, N. Y., on Sept. 1 will 
be moved to the Graybar Building, 43rd Street 
and Lexington Avenue, New York City. How- 
ard Spengler is district sales manager, and 
from this more convenient location hcpes to 
serve the trade in eastern territory even more 
acceptably than in the past, and at the same 
time greatly to increase the volume of busi- 
ness done from his office. 


Buffalo, N. Y. 


The lumber trade is in small volume, with 
purchases confined chiefly to immediate needs 
of retailers and other buyers. The modified 
prices under the Code do not appear to have 
stirred up much business yet, but vacations 
interfere with activity. It is expected by 
most lumbermen, however, that trade will 
pick up within a short time and be benefited 
by the Government’s housing campaign. Some 
of the local banks are more disposed to make 
loans for building purposes than they were 
earlier in the year. 


Hardwoods.—The market shows firmness, 
with prices in many items higher than they 
were a few weeks ago. Some wholesalers re- 
port that inquiries have increased, now that 
the new prices have become effective under 
the Code. But the buying is in small volume, 
as is customary at this time of year. 

Western Pines demand has not shown any 
marked improvement of late, most retailers 
preferring to hold off until more activity is 
shown in building. Stocks are everywhere 
being kept down to small proportions, as both 


retailers and industrial concerns find the 
usual summer lull prevailing. 
Northern Pine demand is dull, as it nor- 
mally is at this time of year. 
se 
Baltimore, Md. 
North Carolina Pine.—Business shows a 


pronounced slowing down from the activity 
that prevailed as late as June. Stocks at box 
plants have increased, and some further addi- 
tions to the assortments on the _ public 
wharves have been made. Neighborhood 
yards are in some cases fairly busy taking 
eare of repairs and alterations. Differences 
of opinion as to Code requirements and 
shifts in quotations are causing hesitation. 


Georgia Pine.—Supplies of longleaf in the 
yards are large enough to take care of the 
very modest needs of the trade, and no efforts 
are being made for the present to augment 
assortments on hand. 

Douglas Fir is moving slowly. 


Hardwoods.—There is a fair sized volume 
of business in hardwoods at steady prices. 





ONE LARGE walnut plank, 9 feet, 6 inches 
long, 25 inches wide and 3 inches thick, is the 
top of a counter in a restaurant in Millersburg, 
Ind. The base, like the top, is solid walnut, all 
boards being of exceptional width and thickness. 
As originally constructed, it was used in a gen- 
eral store for vears. The present owner little 
realized when he purchased the counter 20 years 
ago at a nominal price that he would have the 
opportunity to sell the top alone for $90. The 
offer was not accepted. 





| SUDDEN 
SERVICE | 


| 


Virgin 


Southern Pine 


and Hardwoods 


We offer a quality assort- 
ment of Southern Pine and 
Hardwoods plus an organiza- 
tion all set to show you the 
real meaning of “Sudden 
Service.” Anything you want 
as you need it, in mixed cars 
of yard stock, mouldings, red 
fence, wagon and dimension 
oak. Bright, dry lumber. 
All items of No. 3 and Bet- 
ter, steam kiln dried. Mills 
at Keltys, Conroe, Ewing and 
Clarksville, Texas. 


Write or wire for quota- 
tion. 





ANGELINA COUNTY 


LUMBER COMPANY 
Keltys, Texas 








“Chi __ GRADES — MANUFACTURE 
KILN DRYING 


6-6-34 --- NOFMA --- INSPECTOR” 


OCKWOOD 
OAK FLOORING 


SOFT TEXTURE UNIFORM COLOR 
Ask for Stock and Price List 
‘GEO. C. GRIFFITH STAVE CO. 
1750 Ry. Exch. Bidg. ST. LOUIS, MO. 








F.C. LUTHI & CO. 


431 Balter Bid., New Orleans, La. 


BALSA WOOD 


Rosewood — Satinwood 














Direct Importers ---- Stocks in New Orleans | 











Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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Wagons 


continue to do 
the job cheaper 
and better for 
the practical log- 
ger. 
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For snaking and 

bunching use 

our Self-Loading 
Skidders. 





LINDSEY 
Sole Manufacturers 


WAGON CO. 
LAUREL, MISS, 





Surface Measure 


ESTIMATOR 


By J. M. LEAVER 








This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/2"x612"”) 
Postpaid $5.00 








American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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Market News from Anleri 


Spokane, Wash. 


Inland Empire Pines.—The schedule of 
Code prices has been received here, but larger 
mills report no appreciable change in the 
volume of buying and orders as yet. Of the 
orders being received, a very small propor- 
tion come from east of Chicago, the majority 
coming from the middle West and the West, 
with the West somewhat in the lead. In 
Spokane, better conditions are being re- 
flected in building lines, and many repair 
and remodeling jobs are being done. Accord- 
ing to press dispatches to Spokane from 
Washington, D. C., a branch of the Federal 
Housing Corporation will be established in 
Spokane within a month or six weeks. More 
than 100 architects, builders, contractors and 
members of allied professions were guests of 
Spokane’s Air Conditioning Show’s manage- 
ment July 23, at a special private showing. 


Apple Boxes.— Gunther Carlburg, jr., 
Spokane, manager of the National Wooden 
Box Manufacturers’ Association, attended a 
meeting of apple growers in the Wenatchee 
and Yakima districts, urging them to co- 
operate by buying their apple boxes at once. 
Mr. Carlburg warned the fruit growers, who 
will use 14,000,000 apple boxes this summer, 
of an impending box shortage unless the 
Federal Government permits the mills of this 
region to produce next winter’s allotment 
during the next few months. Growers in 
these districts are reported to have bought 
about 7,000,000 of the more than 9,000,000 
boxes they expect to use. 


The main sawmill of the Diamond Match 
Co.’s plant at Cusisk, Wash., has been closed 
during the installation of a dipping plant 
for the lumber, to overcome the bluing which 
frequently occurs in the late fall months. 
The planer at this plant is continuing to run 
on a doubt shift. 


Seattle, Wash. 


West Coast Woods.—General satisfaction is 
expressed over new Code prices. No imme- 
diate rush for lumber followed the issu- 
ance of the new lists. July normally is a 
quiet month and recent developments both 
here and in the middle West are not con- 
ducive to good business. It is felt here that 
the heat wave will handicap many prospec- 
tive purchasers of lumber, whose assets are 
being eaten up by the sun. 


Rail.—With the largest consuming terri- 
tory of Pacific Northwest lumber suffering 
from unprecedented heat, new orders from 
rail sources are expécted to be small. One 
informant declared a fair volume of business 
has been placed since the new prices were 
put into effect, the orders going for the most 
part to the direct-selling mills. 


Intercoastal.—Docks and scows are piled 
high with lumber, and settlement of the 
longshoremen’'s strike is expected to result 
in a big scramble for ship space. Volume of 
new business is small. Apparently Atlantic 
coast stocks are still ample for present re- 
quirements. With the strike situation easing 
up, and the new Code prices in effect lumber- 
men here are much relieved. The longshore- 
men have voted to arbitrate, and it is ex- 
pected they will rturn to work on July 31. 
In the meantime considerable !umber is 
being loaded by strike breakers, particularly 
at Seattle and Bellingham, but the congestion 
is still bad. 


Export.—Except for the fact that several 
million feet of export lumber has been 
loaded, conditions are little changed over ten 
to twelve weeks ago. In the past fortnight, 
the Japanese have attempted to boost the 
freight rate to $6.50 or a full $1 above the 
market, this to apply on new business. They 
took lumber at $5.50 only a few days ago. 
American and United Kingdom lines are 
going through with their contracts. The 
United Kingdom is actively buying lumber, 
helped by the steady 47/6 rate, which has 
survived even a large drop in the grain rate. 
British buyers are in the market because 


they can plan ahead. The fluctuations 9 
Oriental rates perplex the buyers. Ching jg 
active, but Japanese demand is low. Some 
very good orders have been placed for both 
coasts of South America. South Africa jx 
also seeking lumber. 

Shingles.— New Code prices 
cents less, but no rush for 
ensued. Stocks are somewhat larger thay 
they were two weeks ago. Last year at this 
time the shingle market was oversold severa| 
hundred cars. 

Logs.—This market is unchanged. The 
weather has been favorable for logging © 
operations, but the large surplus of logs nt 


average 1) 
shingles has 





courages more input. 


Tacoma, Wash. 


West Coast Woods.—Most of the tidewate 
mills here expect to resume cutting July 3 
on a curtailed basis, and will continue oper- 
ating at intervals until the longshoremen’s 
strike is settled, but in anticipation of early 
settlement of the longshoremen’s strike, 
preparations are going ahead for permanent 
reopening at virtually all plants. Most of 
the logging camps in this section are closed 
and, with a sufficient supply of logs ahead to 
cover mill operations for several weeks, there 
is little likelihood that the camps will re- 
sume cutting until the longshoremen’s strike 7 
is definitely at an end. Indicating expecta- 
tions of a rush to move lumber by water to 
the Atlantic Coast market the moment the 
waterfront strike is ended, announcement 
was made here this week that two vessels 
have been chartered and routed to Puget 
Sound to lift full cargoes totaling 9,000,000 
feet, while regular intercoastal lines are 
understood to be preparing for one of the 
heaviest movements of lumber on record. 








Vancouver, B. C. Ns 


Provincial Royalties on minor wood prod- 
ucts have been fixed by the British Colum- 
bia Government for a 5-year period com- 
mencing Jan. 1, 1935. The new rates are § 
the same as those now in effect, with minor 
changes. On poles and piling, the lineal § 
charge per foot, where the tops are 7 inches 
or less in diameter, will be as follows: Under 
30 feet in length, % cent; 30 to 50 feet, % 
cent; over 50 feet, % cent; where tops are 
7 to 14 inches, and lengths are under 30 feet, 
the rate is % cent; 30 to 50 feet, % cent; 
over 50 feet, 1 cent. The rate on hewn rail- § 
way ties is 2% cents; mining props, logging, ~ 
shingles and other bolts, 50 cents per cord; 
fence posts, % cent; cordwood, 35 cents per 
cord. F 

Wage Rates.—With the approval, by the © 
Board of Industrial Relations, of two formal © 
wage orders, practically the entire lumber 
industry of British Columbia, and allied in- 
dustries, will be under the new scale of pay, 
and code of working conditions, by the 
beginning of August. In the box manufac- 
turing industry, the minimum rate is set at 
35 cents for at least 75 percent of the em- 
ployees; 25 cents an hour for the other one 
quarter, and a special rate of 20 cents an 
hour for boys who are learning the business. 
This follows closely the scale set for saw- 
mills. In addition, the board widened the 
scope of its previous regulations on logging 
and sawmill work, to take in operations east 
of the Cascade Mountains. The box manu- 
facturing order also extends throughout the 
Province. The new orders become effective 
on Aug. 2. In the past, interior logging and 
sawmill operations have urged that they be 
not put under the same regulations as opera- 
tors at the Coast, because of direct competi- 
tion from Alberta, but the board, by its re- 
cent order, has declined to make this dis- 
tinction. Interior mills, however, are al- 
lowed to work nine hours per day, while the 
Coast industry is only given eight working 
hours. 





Alberta Taxes Extra-Provincial Business.— 
The Alberta Government is now levying 4 
new Provincial tax against all manufacturers, 
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and other firms outside 
sell goods there, irrespective of 
the firm has direct representation 
in Alberta or not. The new regulations pro- 
vide that all firms shipping goods_ into 
Alberta must register at Edmonton, and then 
pecome liable to a tax based on the amount 
of business done. A present minimum of 
$62.70 for the past year has been set. British 
Columbia firms involved have experienced 
considerable trouble as the result of the tax. 


importers the ‘prov- 
ince who 


whether 


Chinese Orders for Logs.—Further orders for 
have been received from China 
Lake Sawmills (Ltd.) at Prince 
following an _ experimental 
shipment. The logs are to be converted into 
match blocks, according to M. M. Connelly, 
manager of the company. Work of getting 
out the logs has been started and shipments 
will be made through Prince Rupert. 


Portland, Ore. 


Shipments of lumber destined for virtually 
all quarters of the globe are lying waiting 
in mill yards and on docks here and on tHe 
Columbia River, for the carriers to get 
into action again after suspension of the 
longshoremen’s and marine workers’ strike. 
Craft tied up for many weeks have been re- 
leased and are hurrying to destinations for 
cargo that should have been moved weeks 
ago. In the meantime, new business’‘in both 
fr and spruce is reported quiet. Domestic 
demand is expected to increase, now that the 
price reductions have gone into effect. Many 
mills in Portland, and most mills on the 
lower Columbia River, are cutting again 
after having been shut down on account of 
the strike, and others are preparing to get 
into action by the first of August. Several 
logging camps will also resume operations in 
a few days. Spruce mills have considerable 
material ready for shipment as soon as car- 
riers become available. Spruce prices are 
not affected by the price reduction in fir and 
pine, it is said. 


Kansas City, Mo. 


Establishment of definite price lists brought 
into the market customers who have been 
waiting for them. However, business was 
slow, as many retailers believe it will be 
months before the home financing machin- 
ery begins to function. There is a general 
belief that prices may go even lower before 
any noticeable effect is gained from the Ad- 
ministration’s measures. Current orders were 
for small amounts for early shipment. Re- 
tailers in agricultural districts report 
scarcely any bills for barns and houses, al- 
though customarily there is a fairly good de- 
mand for this type of items following harvest. 


Retail Trade. 
Federal Reserve bank district, in board feet, 
during June was 8.2 percent smaller than in 
May, and 17.8 percent less than in June of 
last year according to reports of 157 retail 
yards. Dollar sales of all materials declined 
17.6 percent for the month, but were 28.8 per- 
cent larger than in June, 1933. Inventories 
were unchanged for the month, and on June 
30 were only slightly smaller than they were 
one year earlier. Collections were not as 
g00d as in the preceding month, but were 
much better than those of a year ago. June 
collections average 32.7 percent of amounts 
outstanding at the close of the previous 
month, as compared to 35.1 percent in May 
this year, and 22.7 percent in June last year. 

Building.—Building in the tenth district 
slumped during June, total contracts awarded 
in the district being 22.3 percent less than 
in May, und 12.9 percent less than in June, 


aspen logs 
by the Fraser 


Rupert, B. C., 





1933. tesidential construction shared in 
these declines, with losses of 29.2 percent and 
60.7 percent, respectively. Both total and 


residential awards showed new lows for June. 
Construction during the half year was above 
the 1933 volume for the same period, all 
awards showing a gain of 75 percent and 
residential awards a gain of 11.1 percent. 
Total and residential awards for the six 


months period, although the heaviest in 
three years, were respectively equal to but 
36 percent and 22 percent of the average ex- 
penditures for the past eight years. 
Southern Pine.—There was small revival in 
southern pine business after institution of 
new price schedules. Mills were flooded with 
inquiries regarding prices, but few purchasers 


were in the market for round lots. Mixed 
cars continued to meet the demands of re- 
tailers. 


Industrial sales were fair last week, al- 
though severe drouth in the fruit and berry 
districts of southern Missouri and northern 
Arkansas, usually good markets for box fac- 
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has reduced demand for 
Railroad buying slowed 
down, and furniture manufacturing was at 
low ebb. Motor car factories purchased in 
small amounts, and specialty manufacturers 
were in the market for scattered amounts. 


tories at this time, 
crates and boxes. 


Western Pines.—Severe drouth damage in 
agricultural regions has reduced demand. 
Scarcely any orders were received from 
yards in rural localities, and industrial orders 
are increasingly hard to find. 


Dogulas Fir.—Although salesmen _ report 
inventories of Douglas fir are very low, there 
was virtually no inquiry last week, and sales 
were very small. New price schedules un- 
covered a few resting orders, which had been 
held back in anticipation of such a move. 
Industrial interést was low. 


Hardwoods.—Sales agencies and mills re- 


port hardwood business as spotted. A good 
run of orders was received after announce- 
ment of new prices, but the flurry soon 


quieted down. Current orders call for badly 
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205 W. Wacker Drive 








Everybody agrees this is the 
year of the BIG DEMAND 
for Temporary Silos 


‘TEMPORARY SILO 
_ SISALKRAFT 


Treated to 
resist fungus rot 


SiGn FOR 
WALL OR 
BULLETIN 


TREATED (48 in.) 


SISALKRAFT 


SECOND—The effective dealer helps illustrated above. You order 
the first and we supply the second. Act now while there is still time. 


THE SISALKRAFT CO. 


CHICAGO, ILL. 
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CI PACIFIC COAST Co 








Now Ready — 


Our Plant at Eugene is now in 
operation. New, up-to-date Machinery, 
Dry Kilns and Storage Sheds give us 
the best of facilities for handling 


MIXED CAR SHIPMENTS 


Mills at Dexter and Goshen, Oregon. 





15-Year Supply of 
| UPLAND YELLOW FIR 


We specialize in 
STRUCTURAL and SELECTS, 
RAILROAD and CAR MATERIAL. 
Can surface up to 14x20. 
GIUSTINA BROS. LUMBER CO., 
General Offices—Eugene, Ore. 


























Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER Frets 


TIMBER CO, 
OSTRANDER, WASH. 
“The original long timber mill.” 








‘Sell More 
Modernizing Jobs 


by showing prospective customers how the 
completed job will look, how much it will 
cost. 

Send us your prospect’s own sketch or 
snapshot of present building with suggestion 
of what change is desired. We will furnish 


FLOOR LAYOUT, PERSPECTIVE SKETCH, 


MILWor ust... . $2.50 


MILLWORK LIST 
Send us 


Immediate attention by air mail. 
a trial job—will make money for you. 

We also make, sell and rent models made 
to your plans and specifications. We fur- 
nish house plans and material lists. Write 
for special low prices. 


Lumberman’s Drafting 
& Listing Service 


233 Drumheller Bldg., Walla Walla, Wash. 




















Have You a 
Lumbermen Problem to Solve? 


in logging, log transportation or harvesting tan bark 
and turpentine economically? ‘*‘Logging’’ will tell 


you how. An _ invaluable 
LOGGING 


By Ralph C. Bryant 


reference book for logging 


superintendents, timber 


owners, etc. 
Cloth, Postpaid $4.50. 


American Lumberman “72,5: Desrbom 


St., Chicago 
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mixed cars, many of them for nearly every 
item carried. Oak flooring was in good de- 
mand. Although furniture manufacturing 
was inactive, motor car body manufacturers 
continued to buy in small amounts. Other 
industrial buying was quiet. 

Shingles and Lath.— Rains and _ cooler 
weather brought out a few orders for 
shingles, but little activity is expected until 
early fall. Lath are dull. 


Memphis, Tenn. 


Southern Hardwoods.—Both export and 
domestic markets seem to be a little dull, 
although there has been a slight pick-up in 
the domestic market since the new prices 
went into effect. It is believed that there 
will not be a noticeable pick-up in either 
the domestic or export markets for several 
months, because of seasonal inactivity among 
consumers. 

Export orders and inquiries are rather 
slow, although a few large exporters in this 
territory report that, just before minimum 
prices went into effect on July 20, they re- 
ceived some large orders from foreign buy- 
ers. There is very little buying by con- 
signees abroad now that the new prices are 
in effect, and it is the consensus that it will 
be some time before the export market will 
show signs of activity, as foreign buyers 
must adjust themselves to the new levels. 

Domestic Market.—The present demand 
from furniture and other manufacturers is 
small, although the furniture shows in New 
York and Chicago have got off to a good 
start, and prospects for fall look very good. 
The domestic consumers were not buying 
prior to the adjustment of prices, thinking 
there might be reductions in certain items; 
however, the new lists of minimums have 
served to stabilize the price structure. 


Warren, Ark. 


Arkansas Soft Pine.—Issuance of new Code 
lists has resulted in a fair amount of busi- 
ness. The recent flurry in business enabled 
most mills in this section to ship during July 
as much, or possibly more, than they pro- 
duced. Orders run strongly to mixed cars 
of items from Bé&better to No. 3 common. 
There is a genuine shortage of 1x4-inch, 9 
and 18-foot B&better car siding and lining, 
with orders being deferred. Some mills re- 
port being oversold on both 3- and 4-inch 
B&better flat grain flooring, 3-inch short- 
length end-matched Bé&better flooring and 
edge grain flooring. Other mills are limiting 
sales of 1x12-inch, 14- and 16-foot B&better, 


and have already informed their customers 
that prices will soon be advanced on all 
scarce items, especially some items of 
Bé&better. 


Government Business.—Several orders have 
recently been placed covering lumber for 
Government projects while several inquiries 
are outstanding for sizeable quantities. 
Vigorous complaints have been made about 
some mills, especially Class “B” mills, and 
concentration plants, accepting Government 
business at below Code prices, 


Hardwood mills reported a fair business 
booked with the understanding that prices 
would be at the new and lower levels, and 
there was a fair pick-up in shipments this 
week. New business has not been in as large 
volume as operators expected. Flooring 
stocks are fairly well assorted, although 
3x11%4-inch No. 1 common and better shorts 
are stillin limited supply. Orders almost in- 
variably call for an assortment of stock. De- 
mand from automobile and body concerns has 
held up fairly well, also demand for mixed 
lots of furniture stock. 


Crop Prospects.—The corn crop is badly 
damaged, while the cotton situation is 
spotted. The Mississippi Delta has an excep- 
tionally fine prospect for a good cotton crop, 
while the hill cotton has deteriorated on ac- 
count of dry weather. Rains of the last week 
over most of southern Arkansas greatly bene- 
fited crops and gardens. 


Production.—More small mills are produc- 
ing in this section than at any time in the 
past five years, and a number of small 
operators are “rearing to go” as soon as they 
can secure the necessary production allot- 
ment and find a satisfactory outlet for their 
green lumber. Lack of rain and continued 
hot weather has dried up sloughs and marshy 
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places, and made timber and bottom land 2 
more accessible than since 1930. All Streams "a 
are at record low levels, with lack of wate, (7 
supply handicapping some small mills. Most © 
of this section received fair rains this Week 
end, however. 





P 


. ° 7 

Louisville, Ky. e 

Southern Hardwood business has been yery F 
quiet, but is showing just a little improve. ee 
ment. Indications are that some delayed Orders 
will come in after Aug. 1. Reports indicate 
that movement of mixed cars of high grade 
hardwoods has been somewhat more active, 
with planing mills the leading buyers. Auto. g 
mobile, furniture and radio business has been 
dull, but radio buying has been increasing a 
little. There has also been some box busi. 
ness. More orders are expected from the 
automobile and furniture factories. It jg 
said that low grades of oak flooring, such as | 





No. 1 and No. 2 common, have been more 

active, with stocks limited, while the oF 
grades are in surplus. Hardwood produc. © 
tion is virtually at a standstill. is} 


Norfolk, Va. 


North Carolina Pine.—Lumbermen are giy- 
ing their chief attention to price and other 
regulations under the Codes. It is hard to 
understand why $2 should be deducted from 
No. 1 grades ranging in value from $30 to 
nearly $50, and the same reduction be made 
on grades No. 1 box and lower, ranging in 
value from $25 downward. The greater por. 
tion of Carolina pine developed is the lower 
grades. All buyers had been holding off plac. 
ing new business, or had placed some with 
the understanding that shipments would be 
made so that new prices would apply. Since 
the publishing of the new prices, volume of 
business has shown a little improvement. 
Very little is expected from the national 
housing campaign for several months, and 
its success will depend on earnings of pros- 
pective home builders. There should be a 
very good demand for lumber in the southern 
States, and normally over half of the Caro- 
lina production is taken up there; crops are 
bringing good prices, with the exception of 
potatoes. Many mills are operating only 
part time, and it is claimed that quite a few 
are not paying Code wages for they say they 
do not realize sufficient to do so at current 
Code prices. Many Government purchasing 
offices are still paying no attention to Code 
prices. 


Birmingham, Ala. 


Southern Pine demand is small, and limited 








to certain items, although retailers have 
posted 10 to 15 percent price reductions. Many 
buyers are still hesitant, for they incline to 
the belief that recent Code price reductions 
are the prelude to further cuts. Principal 
call is for rift flooring, lath, and “C” finish. 
The few mills cutting lath are sold far 
ahead; prices are above minimum, No. 1 kiln 
dried being $4, and green, $3.75. Only scat- 
tered lots of 1-3-inch rift flooring are avail- 
able. All items of flooring are in fair call. 
Finish is in good supply. Dimension, it is 
claimed, is beng “bootlegged” by peckerwood 
mills. Prices offered mills are at about on 
concentration yard basis, or $1 or so over. 
Railroad stocks are in poor demand. Mills 
have stacked for air drying millions of feet 
of 9- and 10-foot car decking. Small short- 
leaf timbers, and extra sizes of longleaf 
stringers and timbers, are being inquired for, 
but there is little buying. 





Indian Council Extends Time 
for Logging 


Hloguiam, WasH., July 28—Two requests 
for extension of time to log lands in_ the 
Quinault Indian reservation, near here, have 
been approved by the tribal council of the 
Quinault Indians. The M. R. Smith Lumber 
Co. was granted an extension of three years 
to log the Point Grenville unit, and the Aloha 
Lumber Co. was granted an extension of five 
years to log the Mounts unit. Both contracts 
were to have expired March 31, 1935. The 
Indian council also approved reforestation of 
10,000 acres of logged-off land. 
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HE BUSINESS RECORD 








Business Changes 


CALIFORNIA. Azusa—C,. E, Williams Lumber 
Yard succeeded by George M. and Fay E. Rodecker, 
q24 W. Foothill Blvd. 
“"Nubieber—Big Valley 
sold intere st. 


Lumber Co.: C. H. Davis 


IOWA. Pierson—Wisconsin Lumber Co. suc- 
ceeded by Joyce Lumber Co. and stocks will be 
combined. Headquarters for new owners are at 
si14 Omaha Loan & Building Assn, Building, 


Omaha; Neb. 
MICHIGAN. Newberry—William Horner plant 
sold to Robbins Flooring Co. of Rhinelander, Wis., 


who in turn will sell the sawmill to Louis Kirsch- 
maier of Toledo, Ohio; Mr. Kirschmaier also is 
nurchasing the timber, timberlands and rights to 
the Luce County property. The retail yards are 


being sold by the Robbins company to Frank Kless- 
ner of Grand Rapids and F. Ennis of New- 
berry. Retention by the Robbins Fleoring Co. of 
the flooring factory will make it the largest manu- 
facturer of maple flooring in the United States. 

MISSOURI. Paris—C. G. Powers & Son succeeded 


by Powers Lumber Co.; retail. 
“Washington—Peerless Box & Lumber Co. pur- 
chased by Moser Paper Box Co, of St. Louis and 
the material was shipped to St. Louis. 
NEBRASKA. Wymore—Nye & Jenks Grain Co. 


Farmers Grain, Lumber & Coal Co. 

NEW YORK. West Oneonta—Grover Chapin has 
sold his stock of lumber to the Briggs Lumbér Co., 
to whose plant in Oneonta the stock has been 
moved. 


TENNESSEE. 


taken over by 


Springfield—Former Brandon & 


Dozier Lumber Co. mill taken over by Binkley 
Johnson and son, Will Irvin Johnson, who will 
operate it under the firm name of Johnson & 


Johnson. 


TEXAS. Carrizo Springs—Mayhew Lumber Co, 
sold to Joe L. Gardner and Charles W. Vander- 
yoort, who have been in charge of the business 
and who will operate under the firm name of 
Dimmit Supply Co. 

. 
Incorporations 

FLORIDA. Miami—East Coast Mill Work & 

Finance Co. K. M. Dunning, 819 N. W. 61st St., 


interested, 
INDIANA 

Randolph St.; 
LOUISIANA. 


ber Co., 907 


Garrett—Paul H. 
hardware, 
West 


Schunk (Inc.), N. 
paints and lumber. 
Monroe—J. G. Steele Lum- 
Coleman Avenue. Officers: President— 
James C. Steele; vice president—Mrs. Amma 
Steele; secretary-treasurer—S. John Williams. 
MICHIGAN. Detroit—McCausey Lumber Co., 800 
Penoboscot Building; $25,000. Incorporators: 
Thomas J. W. McCausey, 73 Richton, and others. 
MISSOURI. Raytown—Gibbon-Strauss Lumber & 
Hardware Co. Allen K, Gibbon and J. A. Strauss 
of Kansas City interested. 


NEW YORK. New York—Community Parlor 
Frame Co.; $20,000. Furniture manufacturers. 

New York—Hudson Pattern Works; $5,000. 
Wooden patterns. 

New York—Triangle Show Case & Fixture Cor- 
poration; $5,000. Manufacturers, 

OREGON. Lenona—Owen-Russe!ll Lumber Co.; 
$5,000. G. E. Owen an incorporator. 

Portland—University Shingle Co.; $5,000. Earl 


Brock interested. 


WASHINGTON. Bellingham—Pacific Pile & Pole 


Co.; $12,000. F. L. Oeser, J. E. and D. M. Sea- 
man interested. 

Vancouver—Paldridge Logging Co.: $50,000. Gen- 
eral logging. J. V. and Ben D. Baldridge and 


Lewis H. Mills ineorporators. 


WISCONSIN. Appleton—Fuel & Supply Co.; 


$10,000, Henry Bergelin interested. 
Casualti 
asualties 

_ARKANSAS. Marianna—Miller Lumber Co. mill 
No. 2 destroyed by fire. Loss approximately $50,- 
00, partially covered by insurance. 

_ ILLINOIS. Cairo—E. L. Bruce Lumber Co, floor- 
ing mill, machine shop and filing room were de- 
stroyed by fire, but the engine room, the kilns and 
the warehouses and lumber supplies were saved. 


Loss unotticially estimated at $150,000, covered by 

insurance, 

_Findlay—O, H. Paddock Lumber Co. 

fered fire loss estimated at $20,000, 

by insurance. 
MICHIGAN. 

tion vards 


yard suf- 
partly covered 


Detroit—Braun Lumber Corpora- 
destroyed by fire. Many trucks and 
trailers belonging to the Braun company were also 
destroyed. Loss estimated at $35,000. Service was 


not interrupted, all business being transferred to 
the four other yards in the city. 

_ NEW YORK. Jamestown—United Lumber & 
Supply Co. warehouse destroyed by: fire with loss 


of about $11,000, covered by insurance. 


Oswego—T. J. Burke Lumber Co. suffered loss of 
more than $50,000 worth of seasoned lumber and 
four valuable trucks by fire. 

NORTH CAROLINA, Farmville — Farmville- 


Woodward Lumber Co. plant, of which R. L. 
Woodward, Suffolk, Va., is president, suffered fire 
‘oss estimated at between $15,000 and $20,000. 

_ OREG( IN, Eugene — Walters-Bushong Lumber 
©o. sawmill machinery, docks and much stock, as 
Well as two trucks and a tractor, destroyed by 
fire, with loss estimated at approximately $75,000, 
partially covered by insurance, Records and of- 
fice equipment saved, 


PENNSYLVANIA, Lancaster—W. talph Sen- 
senich coal and lumber yards suffered fire loss 
estimated at $30,000. 

TENNESSEE, Athens—Athens Planing Mill 
shipping shed, planing machinery, ripsaw and 
resaw were damaged by $3,000 fire. No insurance. 
large quantity of lumber _§ saved. Hugh and 
Charlie Hoback, owners, stated that the ma- 


chinery and building will be replaced with modern 
equipment. 

TEXAS. Fort Worth—Cameron Lumber Co., 2415 
West Seventh St., suffered fire loss of $18,000. 

WASHINGTON, Seattle—Ehrlich-Harrison Hard- 
wood Co. plant damaged about $50,000 by fire. 
Loss is fully covered by insurance. 

WISCONSIN. Fontana—Palmer Boat 
suffered fire loss of about $109,000. 


New Mills and Equipment 


CALIFORNIA, Fortuna—Humboldt Milling Co. 
erecting double circular sawmill, and hereafter 
will saw its own lumber for remanufacturing. A 
retail yard will be opened in Fortuna by the 
company just as soon as possible. The company 
has been operating a planing mill and formerly 
also operated a shingle mill. 

DELAWARE. Laurel—Marvil Package Co. plans 
rebuilding its recently burned crate factory. 

MICHIGAN, 3attle Creek—Battle Creek Box 
Co., which recently lost its mill by fire, is establish- 
ing mill in quarters owned by American Steam 
Pump Co. and will be filling orders for wire-bound 
boxes immediately. 


NORTH CAROLINA. Wilmington—Carolina Han- 
dle Co. through its president, J. G. Dixon, formerly 
of Plymouth, N. C., has announced that a plant for 
the production of about 1,000 dozen farm imple- 
ment handles weekly is to be established here. 
Ash lumber will be shipped into the plant by rail 
and water from this section of the State. 

OHIO. Troy—Hobart Cabinet Co. is erecting 
160x300-foot factory building, to cost about $85,000. 

VERMONT. Burlington—Shepard & Morse Lum- 








Co. plant 


ber Co., 14 College St., with headquarters at 40 
Central St., Boston, Mass., plans rebuilding lumber 
mill here, 


CANADA. British Columbia, Vancouver—Inlet 
Timber Co, (Ltd.) plans sawmill at New West- 
minster, to cost about $100,000. 


New Ventures 


NEW YORK. Brooklyn—R. M. 
Co., 21 Clinton Avenue; retail. 
NORTH CAROLINA. Charlotte—Collins Lumber 


Kahn Lumber 





Co., Smith Building; wholesale. A. Collins, pro- 
prietor. 

OHIO. Cleveland—Apex Coal & Supply Co., 
11800 Harvard Avenue; building materials, coal 
ete. Will open in about three weeks. 

OREGON. Portland—aAcoustical & Flooring 
Sales Co., 510 N. W. 5th Avenue. 

WASHINGTON. North Bonneville—F. G. Mauser 
Lumber Co. 

Hymeneal 

KELLERAN-MACDONALD — In _an im- 
pressive ceremony at St. John’s Episcopal 


Church in Buffalo, N. Y., July 19, Miss Marion 
Ek. Macdonald, daughter of Mr. and Mrs. Wil- 
liam G. Macdonald, became the bride of Rev. 
Harold C. Kelleran, of Youngstown, N. Y. 
The bride’s father was for many years a 
member of the Buffalo lumber trade and until 
recently was treasurer of the Lexington 
Lumber Co. The groom formerly was a 
member of the Trotter-Kelleran Lumber Co., 


in Buffalo, and his brother, C. R. Kelleran, 
was his best man at the ceremony, which 
was performed by Rev. Walter Lord. After 


a honeymoon trip to the Gaspe Peninsula in 
Canada the young couple will be at home in 
Youngstown. 
PARK-SCHUH—The betrothal of Miss 
Gladys Helen Schuh, of Tacoma, Wash., 
daughter of Mr. and Mrs. Charles Schuh, to 
Lieut. James William Park of Fort Lewis, 
Wash., was announced by Miss Schuh’s par- 
ents at a luncheon July 14. Miss Schuh’s 
father is head of the Spruce Veneer Package 
Corporation, Puyallup, Wash. The wedding, 
it was announced, will take place Sept. 1. 
Miss Schuh attended the University of Wash- 
ington, where she was affiliated with Gamma 
Phi Beta sorority. She is a member of the 
Junior League. Lieut. Park is the son of 
Col. and Mrs. Richard Park, now stationed 
at Corozal, Panama Canal Zone. He was 
graduated from West Point in 1931. 


BROW N-HARWAS—tThe 
Agnes Harwas to Gordon M. Brown of the 
Brown-Etheridge Lumber Co., Chehalis, 
Wash., was solemnized July 19 at the home 





marriage of Miss 


of the bridegroom’s parents, Mr. and Mrs. 
W. E. Brown, of Chehalis. The groom is 
associated with his father in the operation 


of the Brown-Etheridge company. The bride 
is an employee of the Coffman-Dobson Bank 
& Trust Co., of Chehalis. 


from Start 
to Finish 


uality 


Here is a superb specimen of giant 
Douglas Fir—typical of the timber from 
which Booth-Kelly Certified products are 
made. We own vast forests of these tall, 
straight, big-bodied Firs. It is the sort of 
timber that makes possible, the Triply Certi- 
fied Booth-Kelly finished products. 


We do our own logging, operate our own 
mills and. maintain through all our manufac- 
turing processes the same high standards 
that have through three decades established 
the Booth-Kelly reputation as pioneer pro- 
ducers of Certified Quality Douglas Fir. 


Every piece of Booth-Kelly Douglas Fir is 
trademarked and grade marked—our pledge 
of Quality—our guarantee that you and 
your customers will be 100% satisfied. 


We make a specialty of Mixed Cars and 
will be glad to ship your own assortment of 
Douglas Fir finish, casing, base, mouldings, 
stepping, flooring, ceiling, drop siding, 
dimension, timbers, etc. Booth-Kelly Triply 
Certified products will build trade and 
friends for you. Write or wire your require- 
ments today and let us quote on a trial 


Mixed Car. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


ootliAltell 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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Newsy Notes of Persons and Places 


and OFFICE 








Stuart Polson, president of the Polson Lum- 
ber & Shingle Co., Hoquiam, Wash., is greatly 
improved in health following a major opera- 
tion performed July 18 at Hoquiam General 
Hospital. 


D. T. Coffman, L. J. Bourke and John D. 
Wonderly, joint receivers for the General Lum- 
ber Co., Chehalis, Wash., have leased the Gen- 
eral plant to Floyd Etheridge, of the Brown- 
Etheridge Lumber Co., Chehalis, and the latter 
immediately began operating the plant. 


Robert Thompson, a 17-year-old orphan lad 
who works in a sawmill at Wilson, Ark., is 
the winner of an $800 scholarship to Gulf Coast 
Military Academy at Gulfport, Miss., in a con- 
test sponsored by the Memphis Commercial- 
Appeal. He won over sixty-nine other con- 
testants. 


Recent visitors to lumber offices in Buffalo, 
N. Y., included; H. V. Scott, of Chicago, east- 
ern sales manager of the Red River Lumber 
Co.; L. H. Carpenter, of Minneapolis, Minn., 
vice president of the Shevlin Pine Sales Co.; 
and J. W. Eubanks, of the Eubanks Lumber 
Co., Washington, Ga. 


An announcement by George C. Brown & Co. 
states that the firm is moving its headquarters 
from Memphis, Tenn., to the mill at Greens- 
boro, N. C., effective Aug. 1, but that Vice 
President H. B. Weiss will maintain a branch 
office at 910 Commerce Title Building in 
Memphis, to handle business in that territory. 


The Southern Pine Sales Corporation, of 
New York City, has moved its headquarters 
from 233 Broadway to suite 1415 in the Park- 
Murray Building, at 11 Park Place, opposite 
the Woolworth Building, according to an an- 
nouncement by Charles Hill, general sales 
manager. The mail address is P. O. Box 99, 
City Hall Station. 


Ralph H. Burnside, of the Pacific Spruce 
Corporation, Portland, Ore., has been made a 
member of the industrial advisory committee 
of the Twelfth Federal Reserve District, for 
the making of direct loans to industry. This 
committee will receive and consider applica- 
tions for loans which may be made to any 
wholesaler of credit, or, in exceptional cases, 
directly to business firms. 


The Allis-Chalmers Manufacturing Co., of 
Milwaukee, Wis., through one of its branches 
has come “back home,” for the company has 
announced the removal of the Chicago district 
office to the new Field Building at 135 South 
La Salle Street. Part of this big building is 
on the site of the old Home Insurance Build- 
ing, where the Allis-Chalmers company was 
located in 1901, after it was organized through 
consolidations. 


Adj. Gen. Ralph M. Immel has been named 
chairman of the Wisconsin Conservation Com- 
mission, to succeed R. B. Goodman, of the 
Sawyer-Goodman Lumber Co., Marinette, who 
is going to Germany on a Carl Schurz fellow- 
ship for a study of forestry. H.W. MacKenzie, 
for many years chief warden, has been ap- 
pointed head of the department to succeed Paul 
D. Kelleter, and Barney Devine, of Webster, 
will succeed Mr. MacKenzie. 


Corydon Wagner, of Tacoma, Wash., genial 
vice president and treasurer of the St. Paul 
& Tacoma Lumber Co., does not possess all the 
golfing ability in his family. Not by a long 
shot (drive, putt or otherwise). Mrs. Wagner 
is quite a golfer herself, as she demonstrated 
July 27 when she captured the women’s golf 
championship of the Tacoma Country & Golf 
Club for the second consecutive year. And 


Mrs. T. A. Peterman, wife of the president and 
manager of the Peterman Manufacturing Co., 
captured the second flight championship. 


Raymond D. Holt, head of the West Plains 
Lumber Co., West Plains, Mo., and for the 
past several years vice president of the West 
Plains Bank, was elected president of the latter 
institution at the annual meeting of stockhold- 
ers held recently. Mr. Holt has been identified 
with the lumber business for many years, hav- 
ing been associated with his father, the late 
S. J. Holt, in the West Plains Lumber Co. He 
also is president of the school board. 


A welcome visitor to the AMERICAN LuM- 
BERMAN Offices and some of the lumber offices 
in Chicago last week was M. M. Wall, for- 
merly a well known lumberman of Buffalo, now 
retired and living in California. Mr. Wall was 
en route back to his old home in Buffalo to 
visit friends, relatives and former business as- 
sociates. He formerly was active in association 
affairs, particularly in connection with the Na- 
tional Hardwood Lumber Association and the 
National-American Wholesale Lumber Associa- 
tion, and was a leader among the hardwood 
industry of Buffalo. 


Alton J. Hager, of Lansing, Mich., president 
of the Hager & Cove Lumber Co., has been 
elected president of the Michigan Federation 
of Retail Merchants. At the organization meet- 
ing some weeks ago he “sat in” to represent 
the lumbermen, at the request of Harry A. 
Brattin, of Shepherd, president of the Michigan 
Retail Lumber Dealers’ Association, and right 
away there was a demand that this veteran 
association executive should take the presi- 
dency. After some considerable hesitation he 
finally agreed to do it, and there went a-glim- 
mering his resolution to stay out of association 
work for a while. Also representing the lum- 
bermen is Hunter M. Gaines, secretary of the 
lumber dealers’ association. 

CC 


Opens Eastern Sales Office 


New York, July 30.—The Red River Lum- 
ber Co., with manufacturing operations at 
Westwood, Calif., has announced the opening 
of an eastern sales office at room 1851 Grand 
Central Terminal in this city. This office will 
be in charge of Harry O. Geary, who for the 
past six or seven years has had charge of east- 
ern sales for the Madera Sugar Pine Co., 
Madera, Calif. Mr. Geary has a wide acquaint- 
ance throughout the territory and is well liked 
by the trade. The territory to be covered from 
the New York office under his jurisdiction will 
be New England, New York, New Jersey, 
Pennsylvania, Maryland, and the District of 
Columbia. 


-__ooe OC 
Louisville Locals 


LovulIsvILLe, Ky., July 30—W. E. Difford, 
president of the W. J. Hughes & Sons Co., will 
leave tomorrow to visit fir and redwood mills 
on the West Coast. 

Mr. and Mrs, W. R. Willett and their son 
W. R., jr., have returned from a visit to Chi- 
cago. 

Fred C. McCracken, of the Kentucky Veneer 
Mills, has returned to his office after a week’s 
stay at Asheville, N. C. 

Monroe Bush, of Bush Bros., is on a motor 
trip to Atlanta, Ga. Later he will go to Lewis- 
burg, W. Va., where Monroe Bush, jr., is 
spending a vacation in a camp. 

Col. C. C. Mengel, of the Mengel Co., sailed 
from New York on July 26, for several weeks 
in Europe. L. B. Olmstedt, acting sales man- 


August 4, 193) 


ager of the company’s lumber department, has 
gone to Baton Rouge, La., to spend a few days 

- ‘ 
at the Mengel mill there. 

Preston P. Joyes, treasurer of the W,. P 
Brown & Sons Lumber Co., with his family 
will leave early in August for Leland, Mich, 
planning to spend several weeks. i 





Named Operations Executive 


Canton, Miss., July 30—At its headquarter; ~ 
here the Natalbany Lumber Co. (Ltd.) has an. 
nounced the recent appointment of C. L. Freile; 
as assistant general manager in charge of 
operations. He is in charge of the Natalbany 
compaiy’s hardwood and pine mill at Natal. 
bany, La.; the pine mill of the Pearl River 
Valley Lumber Co. at Pelahatchee, Miss.; the 
Pearl River Valley company’s hardwood mill 
and the Canton Wood Products Co.’s large 
dimension mill, both here at Canton; and also 
of two short line railroads. 

Mr. Freiler has been in charge of the opera- 
tion of large lumber mills for a nuimber of 
years, and prior to accepting his present posi- 
tion he was general superintendent of the 
Denkmann Lumber Co. at Norfield, Miss. 


Adds Another Yard to Line | 








West MempuHuis, ArK., July 30.—Sale of the 
West Memphis Lumber Co.’s yard here to the 
Barton Mansfield Co., of Jonesboro, Ark., has 
been announced. This makes a total of twenty- 
six yards in the Marton-Mansfield line. The 
plant here will be enlarged, with M. B. Currie 
as resident manager and Roy McKay, oj 
Osceola, assistant manager. 





"Helo, Memphis! Meet the Boys!" 


One of the best attended gatherings of Chi- 
cago hardwood men (outside of a_ national 
convention) held in years took place last Mon- 
day noon at the Boston Oyster House, when 
G. A. Vangsness made a special effort and 
called in office wholesalers and proprietors of 
hardwood yards in a little social get-together. 

The purpose was to make the Chicago hard- 
wood industry acquainted—or re-acquainted— 
with John W. McClure, formerly of Memphis 
and more recently of Washington, D. C., who 
is the new secretary-treasurer of the National 
Hardwood Lumber Association, and with 
George C. Ehemann, who has come up from 
Memphis to be assistant secretary of the asso- 
ciation. ; 

The room was filled to luncheon capacity— 
and then some—and there was a steady buzz 
of conversation as old friends met and old 
arguments were renewed or new ones started, 
and allegedly recent stories told. Then there 
was a musical tinkling somewhere, and gazing 
the length of the table we faintly descried, 
through the smoky haze, Everett Thornton 
pounding on a drinking glass. He is president 
of the Chicago Wholesale Lumber Association, 
and he presided until he had to fade out, to 
keep an appointment with a black-robed man 
at 11th and State and explain why he parked 
where he did when he did as long as he did. 

Mr. McClure and Mr. Ehemann expressed 
their pleasure at the invitation to the meeting, 
and mentioned the value to the industry of such 
group meetings of men who have work m 
common. Because of his recent experience on 
the staff of the Lumber Code Authority m 
Washington, Mr. McClure was also able to 
answer numerotts questions that arose about 
the aims and attitudes of those in charge of 
the administration of the Code, and in his kindly 
manner gave considerable enlightenment on this 








subject. He expressed his firm belief that at 
least some features of the Code—features that 
experience show to be valuable—will be made 
permanent and he urged his listeners to work 
constructively toward this end. He also i 
vited and urged them to attend the annual con- 
vention of the association in Cincinnati, and 
urged greater support of the association, for 
without more widespread support it can not 
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carry on the work which the industry expects 
and needs from it. Mr. McClure urged Chi- 
cago lumbermen to visit the association head- 
quarters and bring customers and visitors to 
see the permanent display of beautiful hard- 
wood, in use in walls and floors. 

M. G. Truman had been invited to be pres- 
ent, and he presented an alternative “definition 
of wholesale trade” which he said he and a 
group of other wholesalers will seek to_have 
approved, if any definition is approved. Copies 
of the definition were passed to those present. 

Others who were heard from included George 
J. Pope, of the D. S. Pate Lumber Co., and 
Theodore Fathauer, hardwood yard operator. 

Discussion was spirited but good natured, 
and the general opinion seemed to be that it 
was good to have met. It was announced that 
some of the group meets in this dining room 
each Monday noon for a luncheon meeting, 
informal unless there is something of special 
importance to ke discussed. 





Phlitting About Philadelphia 


PHILADELPHIA, Pa., July 30.—One way to 
get relief from market uncertainties and Code 
arguments is to go on a vacation, and several 
Philadelphia lumbermen have been doing it. 
Rockland, Me., claimed Frank Buck, of the 
Estate of Daniel Buck, during most of July 
and now, come August, Will Collins, of Jos. 
H. Collins & Son, will go up there too, with 
his family. 

Max Sussman, proprietor of Ring’s [umber 
Yard, is on a three months’ visit to Ukrainia. 
He sailed from New York on the Aquitania, 
July 14, and the evening before he staged a 
party for twelve wholesalers and twelve re- 
tailers at the Roumanian Inn. 

John C. Leonard and his family are in Mar- 
gate, N. J., during July and August, and he 
commutes between Margate and Philadelphia 
in his new Pontiac. 


Ted Hersh and Ben Zussman, of the Tree 
Street Lumber Co., both will have vacations, 
but not at the same time. One will take a 
three weeks’ trip and then the other will do 
the same. They both intend to go to Chicago 
and take in the World’s Fair. 


John McDonald, of the Keystone Lumber Co., 
spends his week-ends at Ventnor, where his 
family is staying during the summer. 

Mr. and Mrs. Joseph J. Rumbarger left last 
Saturday on a motor trip through New Eng- 
land, intending to spend most of their time in 
Maine. 


James Maurice O’Brien, proprietor of Lum- 
ber Service Co., is driving a new V-8 Ford. 
Jim says he can now travel between Philadel- 
phia and Pocomo Mountains, where his family 
Ils summering, at the rate of 80 miles an hour, 
but he being conservative will hold it down 
to 60 most of the time. 

There are some business trips too, occa- 
sionally. Horace Hazard and Bill Lawton 
sailed from New York on July 14 on the Clyde 
SS Suwannee, for Florida. Horace returned 
by train, arriving home July 22. He reported 
that although the weather was miserable, with 
rain falling continuously, the mills were very 
busy. Bill was not expected to return until 
early in August. 

Friends of James E. Tague, of James E. 
Tague & Co. (Inc.), were saddened to hear of 
the loss of his infant daughter, Patricia Ann, 
who died July 21 in Misericordia Hospital 
alter an operation. 


Builds Big Mill and Wharf on 


Vancouver Island 


Victoria, B. C., July 28—Work has been 
commenced on driving of foundation piles for 
the new $600,000 mill at Port Alberni of Great 
Central Sawmills, and actual construction will 
be started on the mill and wharf Aug 1. B. C. 
Bridge & Dredging Co. (Ltd.) has been work- 
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ing since June 2 on a dredging and reclama- 
tion contract at the site, and these operations 
will be finished by the end of July. 

The new mill will have a capacity of 200,000 
feet per 8-hour day, and will be ready for op- 
eration about Feb. 1. In addition to the mill, 
the company will build a wharf 900 by 150 feet, 
designed to berth two ships at a time. The 
wharf, which is to cost approximately $60,000, 
is to be of creosoted timber construction. Ma- 
chinery orders have not yet been completed by 
the company. 

G. Swan, 718 Granville Street, Van- 
couver, B. C., is engineer on the project, and 
J. H. Brown, Standard Bank building, Van- 
couver, mill architect. 





Kiln Doors with Asbestos- 


Protected Insulation 


Worcester, MAss., July 30.—The Crompton 
& Knowles Loom Works, of this city, one of 
the leading loom manufacturers of the country, 
having found it necessary recently to replace 
its dry kiln doors, made this replacement with 
Celotex-insulated National factory-built kiln 
doors, which—it is claimed by the manufac- 
turer, the National Dry Kiln Co., 437 West 
Georgia Street, Indianapolis, Ind—have an in- 
sulating value greater than that of a 13-inch 
brick wall. These doors are built with full 
electric welded steel frame, lined front and 





These ready-to-hang dry kiln doors have Celotex 
insulation with asbestos board on each side, and 
welded steel frames 


back with asbestos board, and insulated with 
one inch of Celotex, with no bolts or screws 
through the insulation. Since they are deliv- 
ered completely assembled, they are called 
ready-to-hang doors. 





Camp Population Moved 
When Timber Exhausted 


CrossetT, ARK., July 30.—Crossett camp, 
logging community of the Crodssett Lumber 
Co., established ten miles southeast of here in 
1919, has been abandoned, because the timber 
supply in the section surrounding the commu- 
nity has been depleted after fifteen years of 
logging. Camp buildings, including machine 
shop, mule barns and residences, are being 
dismantled. The camp population—36 white 
and 34 Negro families—is being moved here 
to Crossett. Lumber company residences in 
South Crossett have been remodeled to accom- 
modate the workmen and their families. The 
camp crew has moved to a new lumber area 
northwest of here. 
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OBITUARY RECORD 








GEORGE A. JEWETT, 86, founder of the 
Jewett Lumber Co., Des Moines, Iowa, one 
of the founders of Drake University and 
otherwise prominent in Iowa business and 
civic activities, died July 15 at the home 
of a daughter in Des Moines; he had been 
ill eight weeks. Born on a pioneer Iowa 


farm, his boyhood playmates the children 
of Indians camped nearby, at 10 he went 
with his parents to Pella and subsequently 


received a degree from Central College there. 
He then took a course in bookkeeping in 
Chicago and returned to Pella in 1865; he 
tried to enlist in the Union army but was 
too young. So he started for Des Moines; 
he couldn't afford the coach fare so he walked 
the fifty miles. After unsuccessful attempts 
to find a job he visited his uncle in a nearby 
town then returned, and in a store in Des 
Moines the first man he met offered him a 
job, so for eight years he was with this 
man’s agricultural implement firm, first as 
bookkeeper and then as manager. He next 
entered the employ of H. F. Getchell & Sons 
and thus entered the lumber business; after 
six years with this dealer he entered busi- 
ness on his own account, in the firm of 
Ewing, Jewett & Chandler. In 1906 he gained 
complete control of the organization, which 
became the Jewett Lumber Co. In the mean- 
time Mr. Jewett had been active in other 
lines, and in fact he had an unusual number 
of varied interests. In 1871 he organized 
the Des Moines Scale Co., and in 1872 he was 
one of the founders of the Iowa Loan & 
Trust Co. In 1888 he became interested in 
an invention involving a new typewriter, and 
subsequently he traveled all over the world 
marketing the Jewett typewriter; this ma- 
chine took the highest award at the World's 
Columbian Exposition in Chicago in 1893 and 


the first gold medal at the Paris exposition 
in 1900, and it was well received by type- 
writer users. During his world travels he 
took much interest in the culture and tradi- 
tions of the various lands. Since 1910 he 
had been especially interested in genealogy, 
had written two books on the subject, and 


was president of the Jewett Family of Amer- 
ica, with nearly 800 members. He was peren- 
nial secretary of the board of trustees of 
Drake University—of which he was a gener- 
ous benefactor—and had signed about 10,000 
diplomas in his many years of service in that 
capacity. He held several honorary degrees, 
and was an honorary member of Phi Beta 
Kappa, scholastic fraternity. He is survived 
by two daughters, Mrs. Bonnie Whelpton and 
Mrs. Margaret Jewett, both of Des Moines, 
and by three grandchildren and two great- 
grandchildren. 


HANSEN, 47, head of the C. 
Lumber Co., Bessemer, Mich., died 
at his home July 20 after three weeks’ ill- 
ness. While serving as a volunteer fireman 
fourteen years ago he had contracted pneu- 
monia, which had permanently impaired his 
health. After attending the Bessemer schools 
and graduating from Oberlin College, Ober- 
lin, Ohio, Mr. Hansen entered the employ of 
the Charcoal Iron Co. of America, and arose 
to the position of chief accountant. In 1923, 
however, he resigned to become associated 
with the lumber company. He was promi- 
nent in the community, was a member of 
the board of public works, and also was a 
member of several fraternal societies. He 
is survived by his widow, one son, a daugh- 
ter, six brothers and four sisters. 


CONRAD N. 
Hansen 


DAYTON A. WEBSTER, 58, New England 
sales representative of the Oval Wood Dish 
Co. for the last two years, and for many 
years identified with hardwood lumber dis- 
tribution, died July 26 at his summer home 
in Williston, Vt., of bronchial pneumonia. His 
father was for many years a lumber manu- 
facturer and large holder of timber lands at 
Swanton, Vt., and the son also gravitated 
to the lumber business. For a number of 
vears he was in the wholesale hardwood bus- 
iness in Boston, until 1930. He was a cousin 
of Ora S. Webster. of the Plunkett-Webster 
Lumber Co., New Rochelle, N. Y. His widow 
and one daughter survive. 


CHRISTMAN, 8&4, founder of 
the Christman Lumber Co., Spring Lake, 
Mich., died at his home July 14. He began 
his career with Cutler & Savage, and when 
the firm moved to Spring Lake he was made 
manager of its vard. He organized his own 
company in 1895, and later took his son, 
George S. Christman, into the business; for 
the past ten years the latter has been man- 
aging the company, and he with three grand- 
sons survives. George W. Christman was 
president of the Spring Lake State Bank, 
had been a member of the village council 
fifteen years, and for many years a member 
of the school board. 


GEORGE W. 


W. W. PAYNE, 54, president of the Pacific 
Export Lumber Co., Portland, Ore., died July 
31 at his summer home near Prindle, Wash., 
of pneumonia which followed a heart attack; 
he had been in poor health since March. For 
many years Mr. Payne was foreign repre- 
sentative of the Pacific Export company, and 
traveled in the Philippines, China, India, and 
Japan, but about seventeen years ago he 
went to Portland to take up his residence, 
and two years later became president of the 
company when he bought out the interest of 


its founder, William D. Wheelwright. Mrs. 
Payne and four children survive. 
ROBERT HOLMES, 60, president of the 


J. A. Holmes Lumber Co., St. Louis, Mo., died 
July 25 at his summer home at Hyannis, 
Mass. He had been in poor health several 
years, but seriously ill only three days. After 
graduation from Cornell University Mr. 
Holmes entered the lumber business which 
his father, the late John A. Holmes, had 
established. He also was a large stockholder 
in the Columbia Terminals Co., and was 
prominent in fraternal activities. Surviving 
are his widow, a son John, a daughter and 
a sister, and a brother, J. Howard Holmes, 
vice president of the lumber company. 


MRS. JAMES T. ROSBOROUGH, 93, mother 
of T. W. Rosborough of the Caddo River 
Lumber Co., Rosborough, Ark., died July 23 
in a hospital at Texarkana, of injuries sus- 
tained in an automobile accident. She had 


Virginians Study Codes 


Vircinta Beacn, VA., July 30.—The Virginia 
Lumber & Building Supply Dealers’ Association 
held its eighth “vacation” convention at the 
Cavalier Hotel, located in this famous seashore 
resort, on July 27 and 28. There was an extra 
large attendance at all of the meetings, princi- 
pally because of the fact that the Code was to 
be discussed in all of its angles, and keen in- 
terest is taken by members in this new instru- 
ment which may mean so much or so little 
to all retail lumbermen and building supply 
men. The entire program was made up of 
talks on the Retail Code, the Building Supply 
Code, the price changes, what effects had been 
felt, and a thousand and one phases of these. 


Thinks Code Will Profit Retailer 


The first day’s meeting was called to order 
by President George W. Herring of Alexandria, 
Va., and his able assistant and co-operator, 
Harris Mitchell, secretary, was on hand to see 
that the proceedings went along in fine shape. 
An address of welcome was made by Euclid 
Hanbury, of the Portsmouth Lumber Corpora- 
tion, Portsmouth, Va., and this was acknowl- 
edged by the president on behalf of the guests. 
Mr. Herring thought some progress had been 
made in Code administration. He stated that 
while the provisions of the Code may hurt a 
dealer here and there, many dealers would be 
benefited, and predicted that eventually all deal- 
ers would profit. 


Emphasizes Necessity for Compliance 


The next speaker was Homer W. Ballinger, 
chairman Retail Lumber & Building Materials 
Code Authority. Naturally Mr. Ballinger spoke 
on the Codes affecting those business men pres- 
ent, and discussed in detail the recent Code 
changes, the price mark-up, the question of a 
distribution statement definitely defining the 
status of a wholesaler and a retailer, and other 
points. He emphatically stated that, in order to 
make the Code workable, it would be necessary 
to prosecute two or three “good” cases and se- 
cure convictions and penalties, rather than go 
after a number of parties guilty of irregulari- 
ties and not secure a conviction against any of 
them. 

W. A. Barksdale, chairman of the associa- 
tion’s executive committee, in an address tagged 
“Observations,” also dwelt to some length on 
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been a resident of Texarkana for fifty-ej 
years, and was the oldest member of the 

Texarkana Pioneers Society. Besides her Son @ 
she is survived by seven daughters. 4 


ght 


ABRAM W. GARBER, 64, vice president 9 
the Garber Lumber & Construction Co., Strag. 
burg, Ohio, died suddenly at his home early 
July 17, as_he was about to arise to go ;, 
his work. When his brothers, the late Joh, 
H. and Charles E. Garber, organized _ th, 
lumber company Abram also took an interes 
in the business, and after his brothers § 
deaths, he took over the management. yp. 
viving are his widow, a son, daughter anj 
six grandchildren, and a brother and two 
sisters. 


JAMES A. DRISCOLL, 80, last of  foy 
brothers who constituted the lumber and cop. 
struction firm of Driscoll Bros. & Co., Ithaeg 
N. Y., died July 15 at Arlington, Fla., afte 
three years’ illness. For forty years he wa; © 
superintendent of construction for the firm — 
He is survived by five daughters, two sons 
and eleven grandchildren. 


a 


GEORGE W. DENNIS, 52, paymaster for 
the Weyerhaeuser Timber Co., Longview. 
Wash., died at his home July 13, of a hear 
attack. He went from Arizona to Longview 
ten years ago, and had been employed by the 
Weyerhaeuser company since 1927. He jg 
survived by his widow and a sister. 


CHARLES W. FREEMAN, 75, president of 
A. M. Matthews & Co. (Inc.), Orange, N. J. 
died July 17 at his summer home at Culver's 
Lake. He is survived by the widow and a 
daughter. Mr. and Mrs. Freeman recently 
celebrated their fiftieth wedding anniversary, 


the Code, its provisions, its adaptability, the 
effect on business etc., and his talk was much 
enjoyed. 

L. I. MacQueen, general counsel Builders 
Supply Code Authority, gave further enlighten- 
ing information regarding the dealers’ Code and 
its provisions, 


Co-operation in Good Practices 
Encouraged 


C. V. Werne, divisional counsel Retail Lum- 
ber Code, Richmond, Va., spoke on Code en- 
forcement, and stressed the advantages that 
would accrue to dealers if the Code were fol- 
lowed and its provisions enforced. 

Fred W. Kling, deputy Code commissioner, 
Richmond, Va., stated that the Code offered the 
first opportunity given dealers to co-operate. | 
Heretofore, he said, voluntary co-operation had 
not been effective, but the present legal co- 
operation, with the law compelling a certain 
respect for prices and trade practices, would 
give the dealer a chance to do business fairly 
and possibly at a profit. , 

The meeting adjourned for luncheon at 
1 p. m., and the members had all afternoon to 
enjoy themselves as they saw fit. 

The regular banquet of the association was 
served in the evening with all the garnishments 
of fine food, music, dancing, good fellowship ete. 


New Deal Better Than Drifting 


On the morning of July 28, President Herring 
again called the meeting to order at 10 a. m, 
and introduced the first speaker, J. Ben Wand, 
secretary Federation of Wooden Package As- 
sociations, Washington, D. C. Mr. Wand did 
not dwell on the Code specifically, but called at- 
tention to the changes that had developed in 
American business and industry during the 
past 100 years, the problem of unemployment 
due to the “machine age,” the evolution of the 
New Deal and the ideals hoped to be attained, 
and expressed the thought that prospects were 
brighter than they would be if the people had 
let things just drift along and hope. 

Following Mr. Wand’s talk, the association 
had its usual Question and Answer Forum, for 
the benefit of members only, and this feature 
was very interesting and helpful. The meeting 
adjourned at 1 p. m. 
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firm last_ year’s, mill stocks are considerably heavier, and files of plans allt formulated in this territory to aimee home 
© son | ynfilled orders are lower. Hopes for improvement seem to — 8 y 
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depend largely on public spending and the Federal home 
renovization program soon to be under way. 

North Carolina pine business continues slow, despite the 
fact that new and lower prices have been established, as 
consumption of both building and box lumber is small, and 
stocks of distributors are ample. The application of a $2 
reduction to box items, the same as to higher grades, is 
unsatisfactory to mills, for they say that present price does 
not permit them to recover costs, and many mills are cur- 
tailing their operations. The farm aid program is expected 
to result in a good call from the southern States, which 
normally take at least half the production. 

Arkansas Soft Pine mills report new orders rather slow, 
but business that had been held to await issuance of new 
price lists has been keeping them busy shipping until re- 
cently. Small mills, an increasing number of which recently 
started up, have been offering severe competition on com- 
mons, but recent severe drouth has handicapped such oper- 
ations. Government agencies are buying fair amounts, but 
tend strongly to place their orders with mills offering a 
differential below large-mill minimums. Many items of 
uppers are in low supply, and quotations of these show a 
tendency to strengthen. 


Some Hardwood Orders Released by Stabilization of 
Prices; Consumption Inactive 


-_ 

The larger hardwood consuming groups seem to be 
largely absent from the market. Automobile production 
is showing its seasonal tapering off, and the results of the 
furniture shows are not much in evidence in hardwood mill 
files, while most of the miscellaneous industrials are taking 
only meager amounts. The best domestic business is prob- 
ably that from building interests, but although it is promi- 
nent in the present market, it really is of small volume. 
Export sales are even less than usual during the dull vaca- 
tion season, and with disturbances on the Continent, and an 
easing off in the British building program, the outlook is 
not bright. Inquiry from the domestic market is of good 
volume, and it is hoped that it presages more activity. 


West Coast Mills Resume Water Shipping on Big 
Accumulation of Unfilled Orders 


The week’s big news from the West Coast is that the 
longshoremen’s strike has ended and that water shipping is 
being resumed. The accumulation of domestic cargo and 
export business in the order files awaiting shipment 
amounts to around 430 million feet—and of course the 
placement of many orders for water delivery has been held 
up until the buyers could be assured of shipment. The 
production has been greatly curtailed because of the in- 
ability of the mills to ship, and, following the ending of the 
strike, orders surged up to 42 percent in excess of the cut. 

Rail business is increasingly feeling the effects of the 
drouth in the middle West, for, despite Federal aid, and 





repairing and building. 


The mills have heavy accumulations of unfilled orders 
for export markets, so new buying will be hesitant until 
some of these are shipped. Canada continues to get the 
greater part of British Empire business, but there are re- 
ports of a saturation of its English market. Aid for North- 
west mills is planned for in reciprocal tariff negotiations 
now in progress. Oriental buying has been easing up a 
little, partly because of advances in trans-Pacific rates. 


Western Pine Mills Report That Buying Continues 
Hesitant, Owing to Drouth 


Bookings of the western pines mills in the week ended 
July 28 were somewhat below the production, but far ahead 
of the shipments. It is reported, however, that some of the 
Oregon and California mills particularly have had a good 
many intercoastal water shipments held up by the West 
Coast longshoremen’s strike, which has just ended. New 
business booked by identical mills during the week was 
around 7 percent less than in the corresponding period of 
last year. There was a feeling that the trade had been 
awaiting the issuance of new prices, but if so the buyers 
have not yet shown much response. Retailers in the East 
are still quite hesitant ; those in the West had been buying 
better, but the trade is now showing serious concern over 
the effects of the drouth and little business is being placed. 
Mill output has been about 20 percent less than in the cor- 
responding period of last year, and some say that it is 
hardly sufficient to permit accumulation of enough low 
grades to meet the prospective needs of box users. Total 
stocks are now larger than last year’s, and for small current 
needs there is an ample supply of ordinary building com- 
mons and uppers. Files of unfilled orders are rather thin. 


Northern Pine and Hemlock Sales Show Recent Decline; 
Eastern Spruce Order Files Heavy 


There seems to have been a marked falling off in demand 
for northern pine, because of the drouth damage to crops in 
the Northwest territory to which the bulk of the cut goes; 
and in the Niagara area there has been a summer slowing 
down of consumption. Bookings recently have amounted 
to less than half the cut, and are exceeded by shipments, so 
that files of unfilled orders are low. 

Northern hemlock demand also shows a decline, to about 
40 percent of last year’s volume of corresponding date, and 
about 40 percent of current production. While unfilled 
orders are of small volume, mill stocks are about thirty per- 
cent lower than they were at this time last year. 

Eastern spruce mills have had their stocks covered about 
25 percent with unfilled orders, but production is now more 
active, and new business amounts to only about 60 percent 
of it, with shipments making rapid inroads on order files. 
Dry stocks of certain items are none too plentiful, and quo- 
tations on these are strong. 


Statistics, Pages 46-47 — Market Reports, Page 50-54— Prices, Pages 60-61 
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East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber Ex. 
change, New Orleans, La., for sales made in. the period July 16-23, but, where prices for this period were not available, prices for the month 
to date have been inserted and distinguished by asterisk: 

West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side } 
Flooring, Standard Drop Siding, Standard Partition, Standard No. 2 Fencing & CM No. 2 Shortleaf No. 2 Longleat \ 
Lengths Lengths, 1x6 Lengths Standard Lengths Dimension . Dimension 
1x3” rift— : - . 4” 7.17 16.5 4” ext" 

; No. 117 %x4&6"— rr 17.17 16.54] 2x4 ‘ , 94 
B&better better 2 q 9° y ; <6” 7 7.52112 & , 9 5 12, & 14 20.33 225 
Shortleaf.. 51.17 50.78/B&>etter.. 31.87 32.20 lBepetter..938.38 *38.86| 1X6" ----- anita | “spdiendips od | 21.50 2136 
Longleaf. .*57.00 60.75 beunspesten ' ‘ : No. 2 Shiplap and |oxg” uinin ° 
. -™ > atterns ) 20’ ane . 2& . ‘ 21.66 
No. 1— ; i Assorted patterns tough Finish 10-20 Boards, Std. Leth. |12 & 14’.. 18.12 17.62 + Filey aH + «SERS Er 
Shortleaf.. 39.58 ee eae si 9 & , ~— ? SSie.e" "°°" a 
loamlont  °4 195 42.60 B&better.. 34.32 32.50 Bé&better Shortl’f— 16 pote 18.91 18.58] 9x8 ) 
: 9 : Th Bwkews 32.98 31.75{Inch thick— . , | 2x8 12 & 14’.. 19.50 *25 4 
a Besse, . 28.97 . eews 20.06 18.38]79 @ 14° 9 G! "* Gasman 

_ ; ee *41.00 +++ 14x10" 20.00 19.69|t2 i aie: if ee 20.50 20.38 
1x3” flat Surfaced Finish, Beene 36.93 41.00|+%,5» 93°49 9019) 18 «+--+ 20.00 18.50) 2x10” 

gsrain— = ’ 10-20’ SONS 36.93 41.00 1x12 Ps csteana ae a 12 & 14’ cone SS 
B&better.. 35.32 36.00 Renetter 1x5&10” .. 43.75 42.75| Lonel’f— 12 & 14’.. 19.58 *20.00/16’ ....... 21.00 *25.09 
NO, 1... 31.69 30.36 Inch thick— eae 56.75 53.83]1x8” ..... a. 2a 20.95 *22.19 | 2x12” 

No. 2...... 21.34 21.95)40 0 0” 39.18 38.19|5&6/4 thick— 1x10” 3.2 22.2 19.06 [2x12” $3, & 14°. .°34.00 
1x4” rift-— 41.27 39.34/4-8" ..... 8.00 51.50/1x12” . 27.00 *29.19]/12 & 14’ 9.21 19.69]16° ....... 22.00 
B&better OPO 40.13 39.12 |5&10” *58.75 *58.50 16’ ....... 20.68 20.35],,, , 
Shortleaf.. 51.90 49.33|1x5&10” .. 47.40 43.48/12” ...... 64.63 67.00 No. 1 Shortleat Fimbers, 20 & Under, 
Longleaf.. 59.00) ....]12” ...... 59.13 56.41] Dimension No. 1 Longleaf No. 1 
No. 1— 5&6/4 thick— Casing, Base & Jamb 2x4” Dimension Longleaf—- 
Shortleaf.. 42.12 38.001, ¢ g» 5375 5950 10-20" 12 & 14’.. 24.15 24.00] 54» 3x4 & 4x4” 24.98 24.38 
brome . i © cee. eee O2.5 a y Pgh + ep Fy 4x6—8x8”". 9459 
ee. . + thas 5&1" 111. 962.63 59.00 B&better, 16 seenees 25.25 25.33 12 & 14° 25.12 %28.75 ty “ores 24.01 
1x4” flat e ge ae 65.50 67. 3iix4” ..... 50.00 47.00 2x6 7 | gs See 28.31 *27.88 5x10— saan 
gE al c— 1x6&8” 48.50 47.38/12 & 14’ 22.63 22 os 2x6” 4 ich dene tities 10x10” 32.00 
B&better.. 26.12 34.70 Inch thick— 1x5&10 53.25 53.00/)16 haat 24.02 24.50 +4 & 14 ras + 3 3& 1x12” 
yg ape 2°90 31.7214" ..ceeee 33.75 33.75] _ : an. Se een ees rn . ” 
No. 2.....919.00 19.19|6” ....... 34.80 34.45| No- 1 Fencing, 10-20° |1> @ 14’.. 23.70 23.56|2%8 ’ 95 On a9 ocd BR aac 
: : as wane 36.08 34.01 |,y4" 30.30 30.18}16’ ....... 24.44 24.25/12, & 14’.. 25.25 *24.63| shortleaf— 
Ceiling, Standard 1x5&10” 39.02 37.81lixg “°° °° 39°99 31.75] 2x10” 16’ ....... *27.38) 3x4&4x4”. 22.05 20.69 
Lengths ” fee Maa wase”.”CUC ee ee re 4x6—8x8”. 21.85 19.90 
%x4"”— Ne. 1 Shislap ana |i4° .°.° ee oaran 12) see eee 26.21 *27.75|3&4x10” . 28.62 .. 
B&better.. 21.25 26.00 Plaster Lath ™ ene 20’ eserves 25.77 22.86|14, °°°°" °° 27.38 %28.5015x10— 
Sg" papal — Boards, 10-20 BO ne werece SATS SEOSIIG ....... 27.50 36.00] 10x10” . 26.00 24.00 
m4" 34x146”, 4’ ene 31.10 31.15] 2x1 a ° 2x12 } 3&4x12” 28.99 *31.00 
B&better.. 26.98 26.17|No. 1..... 3.45 3.37 |1x5&10” 34.65 34.53/12 & 14’ 27.37 28.00 12 & 14’.. 32.09 woes | 5X12— 
ae Saree 23.65 22.95|No. 2..... 1.64 2.41|1x12” . 44.37 43.25116’ ....... TOTG DRSOS os cteneser 30 *36.25 12x12” 32.00 
. Following are carlot quotations, Memphis Seattle, Wash., July 28.—Prices for red 
Following are average sales prices, these basis, on oak flooring: cedar siding in mixed cars, new bundling, § 


f. o. b. mill figures being based on shortleaf 








weights, obtained bv Arkansas soft pine 
mills during the week ended July 28: 
Flooring 
1x3” 1x4” 
Edge grain—Bé&better ...... $50.00 $49.00 
Flat grain—Bé&better ...... 36.00 35.00 
Partition and Siding 
3oston partition, B&better, }4x4”...... $32.00 
Drop siding, Babetter, 1267... .cccceee 34.00 
Se Re Ee, es UD cetcknns ceaxeaes 23.00 
Finish, 84S, B&better 
OEE. sisi wid ce Aces aie a Es ok ale ee Na $40.00 
Serr Toe Tre rere Tee 41.00 
SE” § *tcsencac adder cnieneneas osaaewa 46.00 
Dt” “tereeébsvadad CAP ERAS anweeeadanes 62.00 
Casing & Base 
Ce SO . ccceaedeuN eens neennakiwas $46.00 
Ce” « it ceceneheea eke wedwaleun 49.00 
i Pe a .ked ead whee ne wed kee eerhe 47.00 
Moldings Discount 
Pa ee Pr. 7 obean hedhaeeanee vende 56%, 
SS Bs oneness Aas pe eaneenseneeces 50% 
No. 1 Fencing and Boards 
Se PE vince oss ch 0ecant baceennsed $31.00 
TE dan eal aie hr 6 ae aon ee Oe RO RO 30.00 
a” Le 2c ckhedeeneeusned du casuwesésas 3.00 
No. 1 x 
en aaecieadeda 20 50 | 
2 at | epee 18.00 
Lath 
No, 1 @x1} RT a, Pee ee ea $ 3.25 





WESTERN SITKA SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., July 31.—The following are 
prices for mixed carlots prevailing today: 
Finish— $55.00 Factory stock— 

Sn <x wualeen 55. 22. 

ee eters 36.00 + Sebppeebtiy 

1x5—11” ........ ees 27.50 

seen $42.50@ 44.50 RGR 
er 31.50 
Bevel siding— 

Oo  geemnepe ites 23.00 Bee “exeecsea 34.00 

%x6” Flat gr. 24.00 Lath .......... 4.00 

%x6” Vert. gr. 27.00 Green box 15.00 





x24" j2x1%” 3x2” %x1h” 
Clr. qtd. wht...$102.00 $84.00 $70.00 $54.00 
Clr. qtd. red.... 86.00 75.00 60.00 54.00 
Sel. qtd. wht... 71.00 64.00 48.00 46.00 
Sel. qtd. red.... 65.00 58.00 48.00 46.00 
Clr. pin. wht... 71.00 62.00 55.00 47.00 
Clr. pln. red... 68.00 60.00 48.00 47.00 
Sel. pln. wht.... 65.00 52.00 47.00 39.00 
Sel. pln. red.... 65.00 52.00 46.00 40.00 
No. 1 com. wht. 50.00 43.00 35.00 34.00 
No. 1 com. red.. 50.00 43.00 34.50 34.00 
NO. BS COM. sc ccs 23.00 21.00 18.00 18.00 
1%4x2” %x1%” $,x2” 
Clr. qtd. wht....$ 80.00 $80.00 $90.00 
Clr. qtd. red.... 74.00 74.00 80.00 
Sel. qtd. wht.... 62.00 60.00 65.00 
Sel. gtd. red.... 62.00 60.00 64.00 
Clr. pln. wht... 66.00 65.00 71.00 
Clr. pin. red... 65.00 65.00 67.00 
Sel. pln. wht... 63.00 61.00 65.00 
Sel. pln. red.... 62.00 61.00 58.00 
No. 1 com. wht. 42.00 42.00 41.50 
No. 1 com. red. 42.00 42.00 41.00 
OG. 3B COM... «cee 22.00 22.00 19.00 


New York delivered prices may be obtained 
by adding to the above: for }j#-inch stock, $9; 
for %-inch, $4.50; for %-inch, $5.50. 

Chiengo delivered prices may be obtained 
by adding to the above: For }%-inch stock, $6; 
for %-inch, $3; for ™%-inch, $3.50. 


CHICAGO MOVEMENT 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
Il.. C. West, statistician, of the Board of Trade, 
for the four weeks, July 2 to July 28, inclu- 
sive, and for the year to date, Jan. 1 to 
July 28, 1924, with comparative figures for 
the corresponding periods of 1933: 

















Receipts 
Ship- Above 
Lumber— Receipts ments Shipments 
July 2,to 11934 70,947 21,846 49,101 
July 28 §1933 101,882 36,065 65,817 
Ine. or dec..... ——30,935 —14,219 §—16,716 
Jan.1to 11934 538,558 167,351 371,207 
July 28 § 1933 523,655 169,153 354,502 
Inc. or dec.... + 14,903 —1,802 §+16,705 
Shingles— 
July2to 11934 15,448 11,150 4,298 
July 28 §1933 19,258 16,846 2,412 
Inc. or dec..... —3,810 —5,696 §+1,886 
Jan.1lto 1/1934 79,626 83,579 *3,953 
July 28 §1933 99,899 85,446 14,453 
Ine. or dec..... —20,273 —1,867 §18,406 
*Shipments above receipts. 
§Last figure in each group gives difference 


between 1934 and 1933 net receipts. 


Clear Lattice, 5/16”, 4 to 16’ 


BS tied Stes ere wide Rie GTR bk GRIER clea le ae 0.31 
NT alin ie Sn, GUS he hse ate Wie OR Ok ar a 37 
EH Git cdid mec wah tc ao ae wi a i as Re 52 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized f.o.b. floor- 
ing mill basis, during the week ended July 238: 

First Second Third 


g8x2\%” $67.55 $55.62 $43.06 








To FEED an American demands an excess of 
two acres of crops; a German, one acre; 4 
Chinaman, one-half acre; and a Japanese, one- 
fourth acre. Dr. O. E. Baker, economist of the 
U. S. Department of Agriculture, points out 
that though these differences are due chiefly to 
variations in diet, other factors also are im 
volved—for example, the difference between the 
Japanese and the Chinese requirements is caused 
by the fact that in Japan crop yields are much 
higher. 





to 18 foot, f. o. b. mill, are: 
Beveled Siding, “%-inch 
Clear — i 3 
ee $20.50 $18.50 $16.00 
Sl re 24.50 20.50 18,00 
ON nt ide dane adi 25.50 23.50 19.00 
Clear Bungalow Siding %-inch 
RASS el eerie en eit animarimat 35.00 
EEE Sa EE AEA ES 45.00 
eee eee os are feb che einai OAS 97.00 
Finish, B&better, S2 or 4S, S-1S’ 
S2S or S48 
or Rough 
IEA, ss Sc Gl dy Ge Ge rh ea earrelaacd Ben tacicn eee $37.00 
SNES Sachs ibe acs Gy >. G. c, sere ah ces Rain said ook .. 37.00 | 
NEY 95 cil cer Bea knew scn ic w-arsecshan ice sldee k OaIe 47.00 | 
Re er Er ee eee 67.00 
Ce Pe er 72.00 
I ia Gus ihe eda asin 9. se Rice ae Way He ce ca iw dt ee 77.00 
EE data lal pitas hs Biar < Die aie AS eae oe a 82.00 
DI Ses Weta a barely oie eae Ata 87.00 
Ceiling or Flooring, B&better, 4-18’ 
DD Gia Gwud sakwreniewn eamel can keees een $22.00 
Eo ach arse Ge hi a kaw aces at eer oe ae 25.00 
Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 
SS ee eee 63%, 
ROWGee Be GME OVE ccccccvcswnscvecss 58%, 
Series 7000— 
I I ss id be wie macera mace 636 
Ne ee ee ee ee 58%, 
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August 4, 1934 AMERICAN LUMBERMAN 61 
F, O. B. MILL SALES PRICES OF SOUTHERN AND APPALACHIAN HARDWOODS 
Following are prices on southern and Appalachian hardwoods, f. o. b. mill basis, reported during the week ended July 20: 
bsorption SAP GUM POPLAR WILLOW No. 1 & sel. SOFT MAPLE 

a eae Quartered Plain FAS 4/4 44.00 @ 47.50 | pag 

oe ame won ven Box bds. 13-17” 4/4 34.50A @ 35.50 4 55.00 4/4 54.00 

C—Southern exp " 4/4 35.00LA@ 45.00LA| 4/4 61.75 No. 1 & sel. 8/4 68.00 @ 70.50 - — 

. o. b, mill—port price! 574 47.25 |FAS 4/4 23.00A @ 28.00 |No. 2 com. se} = 
less freight , 8/4 48.50A @ 50.25A 4/4 70.00 No. 2 com. 4/4 34.00D @ 35.00 / 25A @ 39.00 

D—Southern export sale, yo 1 & gel 6/4 67.50A 4/4 14.00A @ 18.00 8/4 38.00D ARD M 
delivered shipside 4/4 35.00LA@ 43.50 8/4 177.25A @ 79.50 MAGNOLIA No. 3-A H APLE 

E—Appalachian export 5/4 37.25L Saps ” FAS 4 19.50 FAS 
po 8/4 35.00A @ 40.75A 4/4 43.75A 4/4 51.50A |No. 1 & btr. WHND 4/4 64.50 @ 65.00 

F—Grade not covered in| No. 2 com. 5/4 55.00 No. 3c ed 4/4 41.50 5/4 61.50 
code 4/4 20.00LA@ 22.25 Saps sel. q7/4 om. 5/4 43.75 6/4 63.50L @ 72.75 

Sale being investi-| 5/4 20.25L 4/4 43.00A @ 43.25A : 17.00 8/4 39.50 8/4 72.50 @ 78.75 

aoe Plain 5/4 46.004 /4 — 19.00 84; wormy ape No. 1 & sel, 

FAS 12” & war 57. RRY 5. 4/4 38.50 @ 44.50 

I—Inter-manufacturer| "474 °"33.50A @ 52.00 No. 1 & sel. FAS 5/4 40.00 i 42.50L @ 45.50 
sale ber,| PAS 4/4 33.25A @ 38.50 4/4 81.25 6/4 44.50 No. 2 com 

jJ—Circular sawn lumber,| “474 38.50 @ 42.00 8/4 44.75 5/4 100.00 8/4 39.50 : é 25.50L 
sold on grade 6/4 39.75A @ 42.00D | No. 1 com. No. 1 & sel. BEECH — 

K—Circular sawn, not| No. 1 & sel. 4/4 26.75 @ 40.00 4/4 49.25 RED OAK 
separated to grade 4/4 27.50A @ 34.00 6/4 40.00 5/4 60.00 Plain ay vP 

L—Band sawn lumber—| 5/4 31.25A @ 35.75 No. 2-A No. 2 com. FAS / 52.50 
sold not separated as to] 6/4 33.50 @ 34.00D 8/4 21.75A 4/4 33.25 4/4 69.50 @ Lag No. 1 & sel. 
grade. : ni/4 38:50 @ 42.00 | No. 2-B odie BIRCH ya } eras 8/4 42.50 
al w q <4 2 L f > . . 

B-S8s Gree ee Pi ee @ thes £74 18004 @ toa. |No. 2 com. 8/4 89.00A @100.50 CHESTNUT 

SOUTHERN 5/4 14.00A @ 16.75A 6/4 17.50A 4/4 13.00 No. 1 & sel. Quartered 
6/4 11.75A @ 17.50 |Culls No. 3 com. 4/4 -C1.084 @ 48.00 §=6| FAS 

HARDWOODS 8/4 18.00M | 4/4 45.00 4/4 8.50 5/4 47.00A @ 48.00 4/4 59.00D 

FIGURED RED GUM No. 3 com. ASH 8/4 po 3 ‘cap | Sound wormy 
Quartered /4 7.00 FAS Ng Bo . 4/4 26.00D 

FAS WHITE OAK 5/4 58.00 0/4 370A @ 33.50 rm Plain 
6/4 107.00 =a |e SOFT MAPLE SALES REPORT Sd. wormy 4/4 61.25A @ 62.50 
s/t Ep GUM t/t i6.50D @ 81.25 was 40.00 DISCONTINUED 4/4 24.254 5/4 75. 

uartered o. 1 & sel. ‘ 8/4 40.25L — , MIXED OAK No. 1 com. 

FAS : ig a 4/4 meso © 62.00 No. 4 a ae pee sae oe of this No. 3-A sale 4/4 47.50 
4/4 50.25/ @ 54.7§ 2. report o prices on . No. 2 com. 

55.2 FAS 
Hh Take 4/4 59.758 @ 64.50A | pag BEECH past sales has been vrs 3 com. 18.00 "a. > ieee ae 

No 1 Com | aca oe as 6 Se 4/4 39.75A @ 40.50L discontinued by the 6/4 20.00 4/4 ° "18.00 
_ 46.25, 8/4 a oy 48.754 | Code authority, but its |3/4,_, 20.00 | No. 1 & btr. WHND 

No. 2 com. ocsa | art Sevres @ a4soa | 4/4 24-78A @ 25.501, | place is to be taken |" 474 15.00 @ 16.00 =" TES 

—_— a. 63.00 Ino’ com $3.75 | by @ summary, or |Sq) Worm, @ 33.15 Sd. wormy 

FAS ~ 2 oom salaccid 4/4 11.75A @ 12.50L | analysis, of sales data, | 5/4 = | 33.50 4/4 26.00A @ 29.50 
4/4 46.754 @ 54.08 674 a200 | 8/4 20.75LA| which will show the | 6/4 33.50 i H+} 
be (oOo. OS ° 5 . 

No. 1 & sel. E 2 com, epee ere 3 com. 5.75A total footage sold of via — BLACK GUM 
4/4 35.00 @ 39.00 , Cc each of the major spe- POPLAR. Plain 
5/4 40.754 RED OAK HICKORY : . 

No. 2 com. : Quartered ery? ee cies and grades, and | _ Quartered > com. 15.00 
74 “20354 @ 24.00 | No.3 & sel. ia 8/4 29.75 @ 30.50a | the classes of consum- |N9-} com. 35.50D BASSWOOD © 

BLACK GUM 8/4 67.00 No.3 com. ‘ais ers to which sales have Plain FAS 
uartere Plain b P| but th FAS 4/4 50.00 @ 561.25 

FAS FAS NW oo Sa Te 4/4 $2.25 86.75 5/4 56.25 @ 65.50 

5/4 (1254 |" 4/4 45.504 @ 64.50 |pas tatiana: will be no listing of | £14 enn | & Sa San 
“col 4 51.50A @ 77.50 4/4 27.50L 29.00 indivi , 6/4 89.00 8/4 66.25 

oo {1.50LA| 8/4 66.50 @ 86.25 5/4 eo = individual sales 8/4 92.00D @101.00 No.1 & sel. 

. 7 sa vo. sel No 1 & sel ap 4/4 27.50D @ 33.00 
4/4 27.75A @ 32.25 4/4 38.00A @ 42.00J 4/4 24.50LA@ 28.504 4/4 54.50 @ 55.00 5/4 34.00A 
5/4 31.254 @ 34.00 5/4 39.75 @ 45.75 5/4 30.50 PECAN 5/4 63.00 No. 2 com 
As sr eet ek 6/4 39.75 @ 45.75 No. 2 com. msi 8/4 67.00D 4/4 ; 22.25A 

ate’ Dae 3 af _8/4 51.75 4/4 20.50LA 8/4 30.00 No. 1 & sel. - Cr. fc. strips 

 B/4 12.75 No. 3 com 5/4 26.50 4/4 38.00JA @ 47.25 4/4 33.75 
8/4 . iL 00LA — ‘ Plain re 35.75LA Fe nai CD | me 

Dog. bds ain FAS . : 7 
8/4 15.00 FAS 4/4 69.00 No. } & sel. 20.75LA | 4/4 34.75A @ 35.50 4/4 $7.25 0 87.50A 

ina Plain 4/4 30.50A @ 31.75 6/4 79.00 Pe en 5/4 38.00 _ 

0. sel. 6 35. . 5 10.75LA | No. 2-A 
4/4 22.768 @ 23.75 | 8/4 8.25D |_| | BASSWooD , 4/4 30.00 @ 31.00 ve Ser $e 

/ 26.75 0. sel. § 5/4 31.00 ; . . 

"Es oun | et ta | (en le % sh 
/ a 15.00 5 27, o. se No. 2- 2.50L 

No. 3 com. 8/4 28.25D | 6/4 32.50K HARDWOODS we mae No. } © set @ 81.50L 
4/4 15.00 a tae 6 14% -~ 2 co am WHITE 0AK at com, 10.40 6/4 , 45.50L 

SOFT ELM —o aan 58.508 Quartered : 8/4 44.50A @ 55.50 

FAS 8/4 14. 25D MIXED OAK FAS No. 2 com. 

4/4 31.00LM@ 32.251, . No. 3-A 4/4 102.50 ASH 4/4 17.50 @ 21.00 
5/4 26.75A SYCAMORE 4/ 16.00 No. 1 & sel FAS 6/4 22.50 
No. 1 & sel. Plain No. 3 com 4/4 67.00 6/4 64.50 8/4 24.50L 
4/4 21.00LM@ 22.25L |FAS 4 18.00 5/4 71.50 8/4 82.00 z si 
5/4 16.75A 5/4 37.00LA |No. 3-B 6/4 3.50 BUTTERNUT 

No. 2 com No. 1 com 4 8.00 Plain Ne 2 & sel. as No. 1 & sel. 

4/4 15.00LM@ 16.25L 5/4 24.00LA |Sd. wormy FAS / 56.50LA | 4/4 39.00 
5/4 11.75A |No. 2 com. 4/4 24.50 4/4 84.00 @ 84.75 No. 2 com. No. 2 com. 
6/4 13.50 5/4 13.00LA@ 13.25A 8/4 33.00 6/4 95.75 8/4 41.50LA 4/4 29.00 
WESTERN PINES ee ee RED CEDAR SHINGLES 
SELEcTs, S2 or S4S— 1x8” & war. 
Following f. o. b. mill prices on actual of OS Sr er $47.23 ag [Special telegram to Anmatcan Lumperman] 

sales were reported to the Western Pine 5 D Select Ris. .....¢. bet eeeee 43.60 55. 0 . 

Association by members during the period COMMONS, S2 or 4S— No. 1 No. 2 No. 3 Seattle, Wash., July 27.—The following re- 

July 1 to 15, inclusive. Averages include 1X8" eee e eee e eens $34.20 $27.63 $20.92 vised minimum prices on red cedar shingles, 
] irac : a : - RE at eae ec 60.86 37.74 24.15 per square f. o. b. mill, become effective 

both direct and wholesale sales, and are 1x1 WRI 1553 ‘uly 20: ° , 

saned on specified items only. Quotations No. 4, 4/4 R < sailed a eetdaals pi Saninieerts ' July 20: 

Ollow: Larch—Douglas Fir To THE TRADE— No. 1 No. 2 No. 3 

Ponderosa Pine Dimension No. 1, 2x4” ........02eseee> $20.98 ie” Re SES tikes & $2.55 $2.01 $1.67 
5/4x8” 6/4x8” Dimension MO. 1. BRGRS ..cccccceseses 19.53 a, . Seeeeeeseoe 2 69 2.01 1.42 

SELECTs, $2 or 4S— 1x8” & wdr. & wadr. Boards, No. 3, = are 15.59 94” (4 bal sq.) i te 3.18 901 1.57 
S Select | “ee $44.54 $52.37 $50.96 Flooring, vert. 2r. Crete, B Bane sssccc 39.11 18” (5/2%) i 2.79 2.12 1.52 
D Select RL...... 39.74 48.00 rr Dimeastene— 

SHop, S2S— -16”) 2 
“i Mis eh  WESTCOASTLOGS = DRASBYT gy aa 
tee Ee Oe Tee 32.95 5. Seattle, July 27.—Average prices of logs: m9 wrotesaters (Less discount)— 

COMMONS. S2 or 4S— No. 2 No. 3 Fir: No. 1, $20-17; No. 2, $18-13; No. 3, 16” ........... on 1.85 1.51 
IX" OR] eee eee cece eee eee es $22.02 $20.47 $11-9; Peelers, $24. 40° GO/0) oo. oo ccse 2.47 1.83 1.20 
Sea 26.35 21.44 Cedar: Shingle logs, $10; lumber logs, 24” (4 hdl. sq.)...... 2.88 1.76 1.32 
ke. 2 CREDO e 14.72 $16. 48° (6/BED. 5 vccccces 2.57 1.93 1.34 

Sugar Pine grace — 2 one 8, 95-9. cen nal NY ee , ; 
1x8” 5 /4x8” 2 Special telegram to AMERICAN LUMBERMAN CY, Sree 9.74 9.24 

SeLacts, S2 or 4S—& war. & -~ a bp a Ore., July 31.—Log market quo- itn ng 2.96 . 

_ & ae $62.75 $60.75 $62.75 ReIOns. i : Mixed Cars—Add 15 cents per square where 
C Select RU...... 54.05 55.29 52.50 ng Mt TF a 1, $17; No. 2, $13; No. 3, $9. shingles are shipped in mixed cars—except 

Selec ce wate 9, f f ‘ir: i i .r. 

. ire RI 4 00 48.50 47.50 Cedar: Shingle logs, $12-13, lumber logs, when mixed with cedar lumber : 

on, s2s— jie. i, 333: 2 $23. a $18-19 Kiln Dried Shipments sf Water-Vor kite 
Rear 36.3 .15 3.8 H lock: Nos. 2 and 3, $9@10 dried shingles shipped y vessel, a § 
Pee oeagete: 35.32 29.56 23.00 oo ian a Sel ee her” Ee ihe om, cents a square for 16- and 18-inch; and 20 
—__eebesseemeeaternss ae 46.95 32.86 cane SO Fe SEES ee Se Poe 











cents a square for 24-inch. 
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AMERICAN LUMBERMAN 


Offer Alternative Amendment 


[OTHER INTERESTING CODE INFORMATION WILL BE FOUND ON PAGES 20-21] 


New Orveans, La., July 30.—Adoption of a 
tentative form of an amendment to the code 
defining rotary cut lumber jurisdiction was et- 
fected at a meeting held here on July 24 of 
the executive committee of the Southern Rotary 
Cut Lumber Association, for submission to the 
Lumber Code Authority as a substitute for the 
amendment now under consideration, At the 
same meeting reiterated expressions, voiced in 
telegrams, to the effect that enactment of the 
disputed amendment would result in dissolution 
of the rotary cut lumber code administration, 
were presented. Previous protest against the 
amendment was reported in the preceding issue 
of the AMERICAN LUMBERMAN. 

The meeting was held in response to a re- 
quest from the Southern Pine Association 
made at the suggestion of the Lumber Code 
Authority. On July 16, it was revealed, Chair- 
man Edward B. Martin received a telegram 
from the Lumber Code Authority, stating that 
“Administration has refused to approve your 
new prices. Essential you have someone here 
immediately to assist in overcoming objections.” 

Mr. Martin said he had telephoned Carl Bahr, 
code officer, advising him of the impossibility 
of sending some one to Washington; that all 


sustaining information was in the hands of 
the Lumber Code Authority, which had ap- 


proved the prices; and that an attempt was 
being made to lessen the jurisdiction of the 
Association by an amendment adopted by the 
LCA with probable result that not enough 
would be left to administer. The telephone 
conversation was unsatisfactory, reported 
Chairman Martin, that he had sent the fol- 
lowing telegram to the National Recovery Ad- 
ministration (inasmuch as the matter had 
passed out of “the hands of LCA.”): 

I just talked with Carl Bahr, of Lumber 
Code Authority, telling him that Lumber 
Authority had recently attempted to deprive 
this organization, now eighteen years old, 
of jurisdiction recited in Lumber Code, and 
that a meeting of manufacturers last week 
had determined they would no longer observe 
provisions of Lumber Code if deprived of 
any part of jurisdiction, as one part of code 
is as much law any other part. Our 
are weighted average cost, and if not 
acceptable it will be just as well, since every- 
thing else in code seems changeable at any- 
one’s whim, for the Authority deemed it wise 
to take away proper and recited jurisdiction. 
If our original code jurisdiction is curtailed 
in any manner and if chiselers among asso- 
ciations are not stopped from activities, the 
veneer manufacturers will deem such change 
in code means a breaking down of the code 
itself and will act accordingly. We shall 
protest against prices on sawn lumber used 
in boxes and packages if made at such box 
or package mills and will demand open 
hearing. 


Lumber Code Authority Replies 


On the following morning (July 17) the 
Lumber Code Authority telegraphed the South- 
ern Pine Association relative to Mr. Martin’s 
message and said in part that— 

As division manager think you should call 
together their Board of Directors either to 
confirm or repudiate statements of Chairman 
Martin, and in event of repudiation either 
set up machinery for administration of code 
in subdivision or begin formulation of new 
code agency for that purpose. At moment do 
not believe code authority will insist on 
minimum for rotary cut lumber but 
am confident will insist on code reports, code 
fees and observance of wage and hour pro- 
visions. You are authorized to communicate 
this information both to the Board and mem- 
bers of the Southern Rotary Cut Subdivision. 


so 


as 


prices 


prices 


Upon receipt of the message, A. S. Bois- 
fontaine, SPA assistant secretary, communi- 
cated with Chairman Martin, who questioned 
SPA authority to call the Rotary executive 


committee but said he would call the meeting 
Discussion of this point in the ex- 


for him. 


ecutive committee meeting by Mr. Boisfontaine 
confirmed Mr. Martin’s stand, it being ex- 
plained that the Southern Rotary Cut Lumber 
Association enjoys a special status not enjoyed 
by other groups of like type. He asked if the 
subdivision had gone on record as opposing the 
provisions of the code if the disputed amend- 
ment curtailing its jurisdiction were approved. 


No Record of Opposition to Code 


No such record was made, Mr. Boisfontaine 
was told, but individual manufacturers had ex- 
pressed opinions that there would be a quick 
breakdown of the other provisions of the code 
and weakening of any chance for administra- 
tion if the amendment were approved. In dis- 
cussions outside the meeting, it was stated, 
manufacturers voiced their fears that those who 
rarely attend the meetings would take a wrong 
view of the situation and seize upon an oppor- 
tunity to deviate from other provisions of the 
code if prices were not granted them for pro- 
tection 

The discussion terminated in a motion by Mr. 
Winn, seconded by Mr. Hays, and unanimously 
adopted, that a formal request be made to the 
Lumber Code Authority for direct representa- 
tion on the Authority as a Division. 

J. F. Carter offered the suggestion that since 
a protest had been made concerning a proposed 
amendment to Section 15 of Schedule “A” of 
the code which would too greatly modify the 
jurisdiction of this subdivision, and would have 
the effect of practically wiping it out of exist- 
ence, and since it had never in reality been a 
desire of this subdivision to enjoy all the broad 
jurisdiction shown in the code as at present 
written, and since the subdivision really only 
wanted jurisdiction of a kind represented by its 
members for all the 18 years of its life, a sug- 
gestion should be made to the Lumber Code 
Authority as to the kind of amendment which 
would actually give to the Southern Rotary Cut 
Lumber subdivision the jurisdiction it desired, 
and also remove as much as possible the chance 
for continued clash and conflict in jurisdiction 
with other organizations. 


Substitute Amendment Is Offered 


The suggestion was met whole-heartedly, and 
the following was offered as an amendment 
which would have the effect so greatly desired 
by everyone: 

“All rotary cut lumber, made to size or not, 
of any species, produced by lathes. if one-twelfth 
inch thick or thicker, for any packaging pur- 
pose, complete excepting when used in the same 
plant for assembly of fruit and vegetable pack- 
ages.” 

Upon motion of D. B. Hayes, seconded by 
D. W. Winn, it was the unanimous sense of 
the committee that the Lumber Code Authority 
be requested to substitute this amendment for 
the one which it had adopted. 





Strike Curtails Logging Operations 


WASHINGTON, July 30.—Because of the con- 
tinued retardation of the lumber movement out 
of West Coast ports, due to the longshore- 
men’s strike, the Lumber Code Authority has 
made a second reduction in the authorized 1934 
third-quarter log production quota for its West 
Coast Logging and Lumber Division. The two 
reductions made to date total 305,000,000 feet 
log scale, lowering the third-quarter quota to 
814,000,090 feet. Originally the quota had been 
fixed at 1,119,000,000 feet. 

Indicative of the extent to which the long- 
shoremen’s strike has checked the flow of lum- 
ber from the West Coast producing region, is 
the fact that early in June, when the West 
Coast Logging and Lumber Division submitted 
its request to the Lumber Code Authority for 
a third-quarter quota, it was estimated that the 








August 4, 193; 





Division’s total open-market log inventory of 
July 1 would be 680,000,000 feet. So slowly 
has lumber moved out to the trade, however 
that an estimated log inventory of 985,000,0m 
feet for Aug. 1 is anticipated. 





Going After the Code Violators 


RicHMonpD, VA., July 30.—Frank R. Gadd | 
code compliance director of the Hardwood 
Manufacturers’ Institute, reports that Federal 
district attorneys and State NRA headquarters 
in six States have been given information 
charging certain lumber mills with Code viola- 
tions. Cases have been prepared against thir- 
teen mill operators of North Carolina, he said, § 
and that other alleged violators are, two in @ 
West Virginia, and one each in Arkansas, Mis- 
sissippi, Tennessee and Georgia. 








Emergency Reaffirmed for Lumber 


WASHINGTON, July 30.—The National Re- 
covery Administration has issued an order re- 
affirming its declaration of an emergency in 
the lumber and timber products industries, and 
extending control of prices to four Divisions in 
the industry not covered by the Administra- 
tion’s original order—the Pacific Veneer Pack- 
age Subdivision, the Maple [Flooring Division, 
the Broom and Mop Handle Division, and the 
Southern Rotary-Cut Lumber Division. At 
the same time, Deputy Administrator A. C. 
Dixon announced that any objections to this 
new order must be submitted to him at 907 16th 
Street, N. W., pricr to Thursday, Aug. 9. 





Minimum Prices on Screen Products | 
Reduced 15 Percent 


Manufacturers of stock screen products have 
been notified by the National Screen Associa- 
tion (Inc.) Code Authority for that industry, 


of new minimum prices effective July 20. The 
new minima average about 15 percent below 


those of Lumber Code Authority Bulletin No. 
70. It is explained that the decreases were 
inspired by “a desire to co-operate with the 
administration in its effort to forward general 
recovery by stimulating home building.” 
Although the big volume of screen business 
is over for this season, the 
householders a “break” on combination doors, § 
which have become a big 
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Write for information on new Kilns | 
or improvement of old ones. | 


| the National Dry Kiln Co. 
437 West Georgia St. 
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